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, In this issue 
h Dealers Report Rise 
in Credit Sales 

F Pg. 49 


© Set consists of 5 first quality 62T Auger Bits and 
colorful metal storage rack. 5-most wanted sizes ir 
cluded with set V, I/p } 3g and 4 Metal rack 


holds 13 bits, sizes Vy to | 


@ Irwin's exclusive Add-A-Bit rack invites potential 


sale of 8 additional bits for each set sold 


© Bits mounted onebeautiful white styrofoam base. Red 


and white gift box has transparent cellophane window Qiaywan 

lid to show contents and give added appeal TTTTITTS 
@ Easily a $5.50 retail value that you can sell at the ‘ 
quick sale price of only $4.98. 


Special Retail Price $4.98 
Special Dealer Price $3.33 
$1.65 per set 


Irwin No. 22 micro-dial expansive bit 


© Bores % to 3'’. Combines a whole set of 35 auger 
bit sizes in one convenient wood-bor ng too Has high 
utility appeal high gift appeal 

@ Regular quality No. 22 Micro-Dial Bit is mounted on 
snow-white styrofoam base and held by colorful red bar 

© Entire unit specially gift-packaged with 
botton and full trar id top f 
display value 

e Exclusive with Irwin 


Irwin dealers 


Retail Price.....$ 3.15 each 
Dealer Price $25.00 per doz. 
You Make $12.80 per doz. 


Irwin No. 540 screw driver set 


13> 
—— £ e Another Irwin best-seller for dealers and made 
"A available by popular demend. 
Low e 5 Irwin first quality screw drivers with Tenite No. 2 
Plastic Amber Handles. 
e Packaged in a colorful red and white Christmas 
gift box, 
© Set mounted on beautiful white styrofoam base and 
held by colorful red Christmas band 
¢ Transparent lid gives maximum display appeal. ORDER 


TODAY! 





Retail Value -5 drivers... .$2.49 
Dealer Price - 5 drivers. $1.66 
You Make 
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HOW THIS QUALITY ROOFING 
MAKES YOUR SELLING EASIER 


A customer walks into your store 
and asks about roofing. Seems the 
old barn roor cant take it any 
longer, and he wants to put on 
new root, then torget it 

You steer him to the back of the 
shop where you store your most 
popular roofing material 
away he admires the rich 


ing spangles, which ts your cue to 


explain that this fine galvanized 


steel has an ordered zinc coating ot 
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an ounce and a quarter per square 


toot of surtace. That, you explain, 
means extra protection tor the basi 
steel in the sheet, with many long 
vears of treedom trom corrosion 
Now, you 

were on the SUL 
roonng, notice 
} 3 


ap aesivzn 


on the starter 


sSorftni 


on the finisher 
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moisture. Owl 


And the rida 


you surprise him by saying 
that this top-quality r gy actu 
ally costs less than other materials 
having much less to ofter 


What did you say this roofing 
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in ONE 


“Op ) 
a Gy yy SUPPLY 


More-for-the-Money Package 
The AURORA “O}''e mecca 


WATER SYSTEMS 


TWO SIZES 


Available in '/3 and !/2 horsepower 
—with either 17 or 30 gallon tank. 


* 
PACKAGED UNIT 


Includes ALL parts necessary for 
either Shallow Well or Deep Well 
installations. mM 


FULLY AUTOMATIC 
at 20-40 PSI working range. 


* 
ACCESSORIES 


of nationally recognized makes — 
Pressure Control Switch Under- 
writer's Approved. 


* 


DESIGNED and BUILT 
to Deliver Long and Dependable 


Service with Maximum Economy. 


* 
A PUMP FOR YOUR EVERY NEED 


There is a complete complementary line 
of Aurora Jet pumps from '/; to 3 HP for 
direct motor or V-belt drive or gasoline 
engine drive — A PUMP FOR YOUR EVERY 
NEED. 


USE THIS COUPON TODAY 


AURORA PUMP COMPANY 
77 Dearborn St., Aurora, Illinois 


Profit Plan 


Name 


Addre 





Please send details about your Aurora Dealer 








° nucqupeets 
EFFIC 


PLENTY 
of 
CLEAR 
SPARKLING 
WATER 
for 
CLEANLINESS 
HEALTH 
and 
FARM PROFITS 


V3 H. P. 
17 Gal. Tank 


ONLY 


$10950 


RETAIL 


You can profit and you can please your customers with these 
precise, rugged and efficient Mainliner Water Systems. Ade- 
quate for all kitchen-bath-laundry-car washing-garden sprin- 
kling and stock watering needs. Instant, generous and economical 
water supply at a turn of the faucet. Backed by the Know-How 
of the Aurora organization —long the exclusive builders of 
quality pumps for Industry — Farm and Home. Put yourself 
ahead with the Mainliner. 


Send for Complete Information 


AURORA PUMP COMPANY 


DIVISION OF THE NEW YORK AIR BRAKE COMPANY 


77 Dearborn Street, Aurora, Illinois 
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THE PEcK, Stow & WILCOX COMPANY 


ce 1785 


SOUTHINGTON, CONNECTICUT 
PEXTO 


OFFICE OF THE PRESIDENT 


AN OPEN LETTER TO RETAILERS OF HARDWARE: 


Try to hide from the fact or not, as you like - it’s your competition 
that governs your mark-up; that also is what limits your sales...and you 
know where your competition’s strength comes from (or if you don’t, a 
very small amount of so-called *‘research’’ will quickly supply you with 
that information). 

Your continuing to ‘‘pull the chestnuts out of the fire’’ for others isn’t 
going to increa.se your final net profits. 

Your necessary ADDITIONAL profit can only come to you when you 
sell easier (more profitably) by offering values that the Public is buying. 

The much talked of “‘service’’, alone, will not achieve, 

Experienced by years of work in Hardware channels, Rivers Peterson 
(**Pete’’) voluntarily told the Congress of Retail Hardwaremen meeting in 
Boston: ‘‘PEXT0 brought the Hand-Tool business back to the requlation 
Hardware Stores,’’ He repeated that same statement to the Congress 
meeting in Seattle the following year; and ‘‘Pete’’ knew the Hardware 
Retailing situation. 

Because PET did do exactly that is the reason why today close to 12,000 
of you have our famous - the original- TOOL BAR, §Itis the most 
powerful Tool-selling Instrument ever devised, Our Guaranteed Tools, all 
Branded *¥ (Symbol copyrighted) are the very best values available to you, 
plus a sales-policy that is built and carried out for YOUR interests, They 
are not loaded with ‘‘House-to-house’’ canvassing-like selling expenses, The 
regular Representatives of our Wholesale Distributors (firms carefully selected 
because of established policy for selling only to your kind of Stores) is the 
whole selling cost used for getting # Guaranteed Tools to you. Also, our 
PARTNERSHIP-DIVIDEND offering enables you to own your TOOL BAR 
absolutely free of all of its original cost. 

Ask our Distributors’ Salesmen to show you this very best profit-making 
Tool offering, Don’t wait. Doitat your first opportunity. Get yourself 


this profit-help. NOW. 
Completing Our Second Century G d 























DISTRIBUTORS OF GUARANTEED x BRANDED TOOLS 


ALLISON-ERWIN; AMARILLO HDWE.; AMERICAN HDWE. SUPPLY; BAKER & HAMILTON; BECK & GREGG; 
BELKNAP; BIGELOW & DOWSE; BINGHAM; BLISH, MIZE & SILLIMAN; BOSTWICK-BRAUN; BRONSON & 
TOWNSEND; BROWN-CAMP; CALIFORNIA HDWE; CORPUS CHRISTI HDWE.; FONES BROS.; HIBBARD, 
SPENCER, BARTLETT; HUEY & PHILP; MASBACK; MOORE-HANDLEY; ORGILL BROS.; OUR OWN HDWE-; 
PEDEN; PRITZLAFF; SALT LAKE HDWE.; SEATTLE HDWE.; SHAPLEIGH; STRATTON-BALDWIN; STRATTON 
WARREN; SUPPLEE-BIDDLE-STELTZ; THOMSON-DIGGS; TRYON; UNION HDWE. & METAL; VAN CAMP 





't breaks where you want it to break!” 


says R. R. RAWSON, owner 
Princeton Hardware Co., 
West Pullman, Ill. 


“Brand ‘C” was far easier to cut thar 
other three I tried,”’ said Mr. Rawso 
finished testing four well-known | 
strength window glass. These 

fied only by letters \ 


sevetr il cuts on each, he 





TRY THE 
‘“BLINDFOLD TEST”’ 
YOURSELF! 


Cut L-O-F first, last, or in-between the other 
brands. Run any kind of a cut you want. 


You'll see why you have fewer bad cuts, less 


waste and more profit with L-O-F 

Call your nearest L-O-F Distributor. These 
local businessmen are listed under “Glass 
in the yellow pages of phone books in many 
principal cities. And send for your free 
booklet—'‘‘For Greater Profits in Windo 
Glass”. 

Write Libbey-Owens-Ford Glass Co., 60§ 


Madison Ave., Toledo 3, Ohio 


» 


Ses ce Gab ans Gum cum cue GuD auDGibam aus au>am» aureus quEDaEDeensemnene 
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SELL EASIER- | 
SELL FASTER- 
SELL MORE) 


An average of 16 Western-Winchester mes 


sages a month bring the story to shooters and: 
potential shooters all over America—andeach_ : INCHESTER 
one reads them in his own favorite magazine. — ; 


TRADE MARKS 
' 


ee eee eee ee ee 


Outdoor Magazines 
Sportsmen everywhere find the latest news from 
Western and Wi reste current issues of the 


} 


best pub icahior 


Men's Magazines 
Millions more see full-color Western-Winchester ads 


in their favorite men’s publications 


General Magazines 

Only Western-Winchester advertisements are 
featured time after time in the country’s top 
big-circulation consumer magazines to reach the 
great potential offered by the mass market 


Farm Magazines 


Over 3,000,000 shooting farmers read about Western and 
Winchester in the great farm magazines 


Special Sports Magazines 
Western-Winchester carries your message to the most 
active shooting groups in the country. 
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Juvenile Magazines 

Millions of young Americans are shooters 
Western-Winchester reaches them for you in their 
own special publication 


Only Western-Winchester gives dealers the 
FULL-MARKET advertising that can deliver the 


21,500,000-man shooting market to your doorstep Sesces ~» 
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CASH IN on this great” pre-sold” 


WINCHESTER 





" ; ~ 
Shotgun Shell Display 2002" x 25 SILVERTIP 


Silvertip Ammunition Display 2042” x 25 


FREE! Colorful duck map 3 FREE! Hunting season streamers 


nC INTE ud . oa 3 Hunting Starts 





BUY PU/VCAESTER FIREARMS & AMMUNITION HERE 


Season Opens | 





WINCHESTER FIREARMS & 


ee ee 


Duck Map 30” x 1534” open 


; mely reminders 
Dealer demand returns this Duck Map ° Timely reminders of 
for the fourth consecutive year. Shows all . the fun ahead. 
regional season dates in large type. 


SPECIAL! WINCHESTER all-wood gun display rack 


wih 7 l INCHESTER ) Gun Rack 13” x 29”, 934” wide base 


Most versatile gun rack makes an attractive 
counter, wall or window display. Stands or 
hangs. Your Western-Winchester representa- 
tive can get you one or more. $2.00 each 


eee eee ee er eeeee 
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~you get everything but the string 
to wrap up extra sales! 





FREE! Beautiful full-color duck and deer pictures 














For decoration, back drop, 
window d splay 
Cardboard mount 
have folding easel stands anc 
pre-punched holes 
either hang or stand free 
Full-sized reprints for your 


customers ay 


ivailable 
on request | 









































Duck Scene 


FREE! 


Giant ammunition box displays Look Better... . Sell Better with these 


fresh, colorful Western-Winchester sales aids. 
Here severythis that can he Ip vou sell 

help customers remember and select the guns 
and ammunition they want. Yes, it’s your 

free personal way of getting the full benefits of 
the heavy, full-market consumer advertising 


your best way to cash in on the enormous 


pre-sold Western-Winchester market 


TCC Ree eee ee ee eee ee ee 


If you haven't recei / vet—or need 


more now is the time to ask for the free 


promotion kit for the Winchester Model SO 
the world’s first and only automatic shotgun 


with a non-recoiline barrel 


*NEW! Winchester Firearms Brochure 
: plus new color-sound motion pictures and TV 
spots for your use in a local advertising program 


MAIL THIS COUPON TODAY! 


FREE! : 
Western-Winchester dealer aids book : 475209 Ammunition Dwvision Dep sv 


Please send me the materials | have checked 


Giant Western Super-x Giant Winchester Super Speed 
Shotgun Shel! Box Shotgun Shel! Box 
12° x7" x 21% 12° "7° 1 21% 


Helps vou remind customers 
to take home the 
ammunition they need 


Used in many prize-winning 
windows last year. Repeated 
by popular demand 
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Sales Promotion Manager 


Deer Scene Picture 
Quantity 


Winchester Rifle and 
Shotgun Display 


SPCR EEE eee 


Dealer Aids Book 
9” x12 


Various sized layouts, 
illustrations and mats to help 
you make up your own store's 
newspaper ads. New sales 
ideas on every page! 





ARMS AND AMMUNITION DIVISION 


OLIN INDUSTRIES, INC., NEW HAVEN 4, CONN. 
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Western and Winchester 
Shotgun Shell Display 


Western and Winchester 
Silvertip Ammunition Display 


Duck Map 
Quantity 
Duck Scene Picture 
Quantity 


Giant Western Super-X 
Shotgun Shell Box 


Giant Winchester Super Speed 
Shotgun Shel! Box 


Hunting Season Streamers 
Quantity 
Dealer Aids Book 


Winchester Model 50 
Promotion Kit 
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ANOTHER SUCCESSFUL HARDWARE SELLING TEAM ... RETAILER, 


JOBBER AND RUBBERMAID. Mr. Vic Hu O Hue ; Hardware, ( 
Hill, N.C., and se ! pla vi rint NRHA + red ¢ t for H 
Retailer of the Year: Mr. E. C. Yow, Salesman, Odell Hardware ( pany, Gi sboro, N.C. 





“Rubbermaid leads all my other store lines 
in impulse buying volume...” 


says VIC HUGGINS, owner 
HUGGINS HARDWARE, Chapel Hill, N.C. 


RETAILER SAYS: “I keep Rubbermaid Rubbermaid to my accounts is a pleasure, because | 


next to the cash register and wrapping know it will move off their c« 
counter, because there isn’t another line customers.” E. C. Yow, Sal in, Odell Hardware 
in my store that gives me the impulse Company, Greensboro, North (¢ 


buying volume that Rubbermaid does 


Seeing my Rubbermaid sales figures d 


RUBBERMAID SAYS: “Every 





area needs on ron re R 
during the past year has convinced me that 
Women evervwher have 
you must handle the complete line or else R 
. . . . 4 \ 
you just aren't in business. By following this basic rule, I 
he ee i 
l have made Rubbermaid one of my leading store lines 4 | 
zines ey expect to f n 5 
Vice Huggins, Owner, Huggins Hardware, Chapel Hill, ‘ 
: the | profi he « lete cR 
North Carolina. 
i 1 iSS Irie Di l i 
iRy 1 Ajcenilac sinit \ } 
ee sales-tested R ermaid « c 
JOBBER SALESMAN SAYS: “Rubbermaid 
, Dy re ae olten e » KeeD \ Cc Ss 
is really big volume business for the ; , 
co cle The W en, and R uid do the I 
retailer who takes advantage of the fast 
turnover on the complete, basic assortment Are you realizing extra profits with Rubbermaid? If not, 
All items are priced right and styled right join Rubbermaid’s successful hardware selling tea: 
in popular colors . . prompting good today. Call your jobber now!’ THe Wooster RUBBER 
impulse sales. Selling nationally-advertised Company, Wooster, Ohio. 
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Westclox Electric Clocks are now being made in Athens, Georgia 


This new General Time Corporation plant is the most 
modern, up-to-the-minute electric clock factory in the world. 


We took a big step in establishing a plant in Athens, 
Georgia. It meant a huge investment in land, buildings, 
machinery and equipment. You have given us a warm 


welcome, and we most gratefully thank you. 

just as we are proud of 
Westclox. And we 
repeat, we are happy to be here. We have come down South 


We are proud of our new plant... 
our products and the name they bear 


to work and to live and, with you, to prosper. 


WESTCLOX 


7 locks 


RLATUUL 


moce by the moters of BIG BER 


e Per 


-_ 2 
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While you re ™ hing every bod 
include yourselt! 
Grive yourself 4 present you ¥ 
‘ a fine Colt handgun Whether ) 
Une plinker, there's a ¢ olt made espes 
Be Sh very special pride in owning i 
time after time, with 1 Con 
Shown here are three ot 1 
Two are ¢ ipable of bre aking i stand 
Target Woodsman at 
the Sport Model oodsman 
game we ypon All are St perb 
betore Christmas wherever Spe ing g* 
for a catalog uf you still have ¢ me! 
FREE! MAIL TODAY! 


cours MANUFAC TURING © OMPANY 


1113 Von Dyke Ave, * ettord, Conn 


Please send ™Y free 


Manve 
Nome 
Street 
City Ione Srote 


Look at the records held by Colt Revolvers ond Avtomat< Pistols 


Ord 
er NOW from your distributor 


to i 
insure prompt delivery ! 


the most fam is handg' 
records the 


i che Othcers Model Match 


is the tf orive camp + 


“nis are SUlM 


ns ever mad 


Mauch 
it 
nall 


pe. Choose 00 


sport MODEL 

wOODSMAN 

$69” Coliber: 22 

wer edapration 
get model, with 

el ona @ 


rv 
T 

bo 
free front sigh 


THIS COL 
<< ial ce ADVERTISEMENT will appe i 
gun love magazines read by thou onl 
ers the country over Wh “~ . 
j , en it does, 


you'll hav 
. aveat , 
saith dain gh good chance of maki 
sales of Colt handguns aking some 

Ss. 


Just re 
a € memb - eo 
aeaphaganige er, “Santa Claus never did busi 
‘ aney sleich.” S usine 
and yo pty sleigh.” Stock a comple ae 
your sales will be in the b plete line 
ag. 
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Highlight 
Of Your 
Hardware 


. Fe 


Year ) 


navy pier, icagi ) 
october 11-15, 1954 


NATIONAL 
HARDWARE | 
SHOW 


331 MADISON AVE., NEW YORK 17, 
MURRAY HILL 2-4802 
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You have what 
when you feature famous 


=, 


1. So easy to wash clean. 


@ Surveys show more women want this a 


/ 


other. They like the way sticky foods sli 


smooth, non-porous surface of PYREX Ware 


@ Women like the way PYREX Ware saves time and dish 
washing. They've found foods cook faster, too—brown more 


evenly. And they can see what's cooking! 


ho 


ane 


Strong, durable—never shows wear. 


vee 





@ Any user can tell you how wonderfully strong and durable 
PYREX Ware is—and how it keeps that clean, brand-new 


look even after years of the hardest everyday use 


Get a steady flow of profits 
from these favorite PYREX Ware items! 


OU have exactly what your customers faithful stand-by of millions of families 
want in these—and many other—PYREX 


With the heavy cooking season coming on, 
Ware pteces And that can mean a lot of Y g 


; now's the time tocheck your stock. In addition 
ey ye to PYREX Flameware and Ovenware shown 

Let your customers know your store is local here—be sure you have a full line of PYREX 
headquarters for nationally famous PYREX Bakingware, Colorware, and the popular new 
Ware. Display PYREX Ware prominently and Dinnerware. Order from your PYREX Ware 
watch it sell on sight. Remember—it's distributor and keep those steady PYREX 
America’s Number One Gift, as well as the Ware profits coming in! 


CORNING GLASS WORKS ° CONSUMER 
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customers want... 
PYREX Ware! 














Full-page ad kicks off heavy 
cooking season this month— 
sends customers to you! 


PRODUCTS DIVISION - CORNING, N. 
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12 gauge with C-LECT-CHOKE 


added to Mossberg line! 


You've wanted this. Now here it is—and it's a 
beauty! The new Model 195 features the exclusive 
Mossberg C-LECT-CHOKE with ventilated barrel, 
receiver sight and rubber recoil pad. Graceful 
Monte Carlo stock in genuine walnut. 


MODEL #195 g.tscr-enone 


only $32.95 selection. of 


{$33.95 west of Rockies) oma B = 


Delivery starting in June tive and 


t 


tg! M | 
ossberq line now gives you 


4 C=LECT=-CHOKE guns 


12, 16, 20 and 410 GAUGES 


Now you have a complete line of Mossberg shotguns to offer your custom- 
ers —the right shotgun for every need. Every gun backed by Mossberg 
quality and the Mossberg reputation for trouble-free performance. You 
can be sure of customer satisfaction and long, dependable service. So 
plan to show the complete selection of C-LECT-CHOKE shotguns — the 
guns that offer most for the money. The new Model 195 is a 3-shot, bolt 
action repeater. Holds 2 cartridges in detachable clip magazine and 
one in chamber. 


OTHER MOSSBERG C-LECT-CHOKE SHOTGUNS IN ADDITION TO MODEL 195 

















ES Model 185K, 20 Ga with C-LECT-CHOKE $29.95* 


Model 183K, 410 Ga with C-LECT-CHOKE $28.95* 











peeee come = * (*All prices $1 higher west of Rockies) 
Geatieied serves Values you'll be proud to offer your customers ! 


ventilated barre! 
moke it a ual 





able shooter 





osshe Order from your distributor today! 
rg O. F. MOSSBERG & SONS, INC, 


for accuracy 44709 St. John Street, New Haven 5, Conn. 
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DO MORE ‘Pniitreay. BUSINESS 
WITH USEFUL GIFT-PACKAGED TOOLS 


Now... for the first time... 
a complete “Tools for 
Christmas” promotion 

featuring colorful gift boxes 


Nail Hammer 


gilts tor me 

sportsmert Crattsme 

shop enthusiasts ( 

these tools can be | 4 
year-round sales since box design is not | 


ited to Christmas! 

‘ ‘ ‘ / 
Free Christmas Display Kit! 
True lemper wil na j i? a kit con- 
taining all of the Christmas display 
illustrated below 
stocks and displays | 
for Christmas sales 


, I} } In 
pieces Will hell ‘ 


mas in vou 


Stainless Steel Tool Set 


Order your requirements 
and yout sales kit from 
Glass Bait Casting Rod your True Temper wholesaler now! Junior Snow Shovel 


TRUE TEMPER MD Finest Quality 


¥ TOOLS « HAMMERS HETS, AXE . HC 
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Es 


PERFECT CONTACT 


TO ASSURE LASTING GRIP 


USE REPUBLIC BOLTS AND NUTS 


@ With threads accurately machined to minimum 
tolerances, Republic Bolts and Nuts run on smoothly, 
are snug fitting—yet easy to take apart. They are 
uniform in size—tough and strong to withstand shock 


and vibration. 


Pictured here are just 2 of over 20,000 regular items 
manufactured and stocked by Republic. Highest quality 
steel plus rigid production controls assure you maxi- 
mum service and dependability. You can count on 


Republic fasteners to hold tight, satisfy all requirements 


REPUBLIC STEEL CORPORATION 
Bolt and Nut Division « Cleveland 13, Ohio 
Plants at Cleveland, Ohio and Gadsden, Alabama 
GENERAL OFFICES . CLEVELAND 1, OHIO 
Export Department: Chrysler Building, New York 17, N. Y. 


REPUBLIC 


SREPUBIN CHS 
— BOL AD WS 
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s THESE zc HOSE ASSORTMENTS MAKE YOU 
REALLY COMPETITIVE / 


SWAN’S FAMOUS /éwe/ f ASSORTMENT 
NOW GIVES GREATER VALUE THAN EVER! 


Swan introduced its famous Jewel Box” assortment of 
plastic garden hose in 1953, and it made selling history! 
Swan now increases the inside diameter of this tast 
selling hose to tull inch vet keeps the retail price it 


only $6.95 tor a 50-toot coil! 
Swan's “Jewel Box” assortment solves the retailer's 
inventory problem! There's a color to suit every cus 
tomer at a price which can't be matched! Package can 
be lighted trom within to make a dazzling day or 
night-trme display! 

— 


=> Bd 


ml 
ee... ae 7 50 FT. 
peatiediinlibe coublinas . eg cache peesaroates tac RETAILS FOR 


ors. Guaranteed 1 er 0 
. —: $Q295 
UNIT SHIPPING ’ 
CARTON 
’ e 





+ 


Kelly Green it 25.Ft. « coupled! 5 coils per FULL INCH 


INSIDE DIAMETER 


L ght Green 2 nch n tf ave lable 125 tt cart r 
Cherry Red Inside display box 
Amber Diameter | 
50-ft. coil 5 coils per 
coupled in Jewe 250 ft. carton 
| Box display 


New RANB W Assortment 


appeals to your price-conscious customers! 


Imagine, a full ,\;-inch inside diameter 50-ft. coil of Virgin Vinyl 
transparent plastic Swan hose which retails for only $5.95! That's 
what you can offer your customers in a range of tive different colors 
with Swan's RAINBOW Assortment! Beautiful display case as illus 


trated packs a powertul, competitive sales punch! 


f 


7 
a J Pee 
50 FT. 


RETAILS FOR 





Light Green ait . no svailable in } ‘ ’ 
Cherry Red imsic pia c ' 


Amber Dia FULL INCH 
isniiunite coil coupled per 26 It INSIDE DIAMETER 


n Rainbow 


display box 


NOTE: Merchandise ovoa:lot nm package 








eS 


POR YOUR CUSTOMERS WHO DEMAND ROCK-BOTTOM PRICES 
° Swantile ASSORTMENT FILLS THE BILL! 


arene GARDEN HOSE 
hose with solid brass MAXIVOLUME coupling that retails oe hatin 


Here's a 50-foot coil of full ,'.-inch inside diameter plastic 


for only $3.95! Swanette is guaranteed in writing five 


years! Choice of deep green, and brilliant red. 











Very light, easy to handl 


MAXIVOLUMI 


Full inch inside diameter 


Beauuful corrugated cover design 


couplings for 50 


NUMBER COLORS SIZE 
} ; 
Green Full 
MN inch 


Inside 


taster water tlow 


PACKAGING 


25-ft. coils coupled 
not available in 


display bo x 


Diameter 
50.ft. coils coupled 


in display box 


| 


Merchandise available in package on 


NOTE 


UNIT SHIPPING 


CARTON 


5 coils per 


125 ft. carton 


5 coils per 
259 ft. display 


case 





50 FT. 
RETAILS FOR 


$Spe5 
a 





HERE'S EXCELLENT LAWN SPRINKLER QUALITY 
At Unbelievable Low Prices with Terrific Eye Appeal! 


Swan LAWN SPRINKLER 


Here's a lawn sprinkler 
that everyone can afford 
Made of beautiful green 
plastic. Many small open- 
ings pierced all the way 
around the tube produce 
tine mist-like spray. Has 
coupling 
Colortul 
pac ks 


brass temale 


and end clip 
transparent band 


selling punch. 





20 FT | stvie LENGTH 


RETAILS AT | 
| No. 2 20-feet 


$qs9 35-feet 


NOTE 


SWAN RUBBER CO. 


PACKAGING 
10 sprinklers to carton 
10 sprinklers to carton 


Available in cartons only 


20 FT. RETAILS F 


Beautiful Transparent Virgin Plastic 


mirror-smooth finish of this 


Lhe 


sprinkler makes customers reach for it! Hundreds of smal 


ings pierced all the way around the tube throw o 


like spray. Has brass male and temale 


which facilitates tlushing out sprinkler 


be joined. Will not ror, fade, or mildew 


Be greene ' 
weicnt) It'll sell 


8 Ibs 
| 13 Ibs | 


STYLE 


+ 


LENGTH 
" = _ 


20-feet 


35-feet 


No. 1 
19 Sprinklers Per 


beautiful 


< ipling 
ts new, it 


PACKAGING 


10 Sprinklers Per Cart 


xreen transparent 
| open 
ta fine, must 


gs with end ¢ ip, 


Several sprinklers can 


s ditterent' 
y 


+ 


on 





NOTE: Available 


n cartons 


e BUCYRUS, OHIO 
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. 
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"Your Crandather sold pant 
..e We sell color Lf’ 


“The entire paint-selling picture 
changes periodically, Jimmy. For in 


stance, your grandfather poured fine 
paint from a barrel for each customer. 
Then for faster, more convenient sales, 
it was put up in cans, but with rathet 
limited color selection. Today, with 


Decor-MartTic, Pee Gee gives us great 
i vears of p making expe 
ence has gone into Pee. Gee One ( 


“The Decor-mMatic color system Flatkoatt. To make it easy to 
has the wide selection of 180 fashion- Pee Gee has given this truly fine pai 


color range to increase paint sales 


Do yourself a profitable favor and fill out the coupon now! 


PEASLEE-GAULBERT 


PAINT & VARNISH COMPANY Pee See 
223 N. | Sth Street, Lovisville, Kestucky 
Serving the South Since 1867 
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\\\\ . Gate Springs 


Veittia Ma ti 
Clothes Lines 


Gold Strand Insect 
Wire Screening 
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Clinton Hardware Cloth 





Perfection Door Springs ae, peor Hon a 
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NATION-WIDE WAREHOUSES 


mean prompt delivery... lower inventory 


Prompt delivery and lower inventory key cities throughout the United States. 
investment are two big advantages you These warehouse facilities mean shorter 
get when you handle CF&I-Wickwire shipping time to your place of business 
Hardware Products. That’s because ...assure you of adequate stocks at 
CF&I-Wickwire Hardware Products all times—yet with no need for tieing 
are always quickly available from ware- Up your funds in heavy inventories. 


house stocks conveniently located in’ Write or call our nearest sales office 


oi ween, eon @ AES 


HARDWARE PRODUCTS 


THE COLORADO FUEL AnD ikon corrpoRraTion 


Poultry Netting 
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N 
WT: ef: pyri zipper pocket 2 New Items 


"Mewar: 0 Accelerate 
# JON-E Sales! 


New Jon-e Muff and new Body 
Belt ready! Jon-e Dealers Get 
Set for Big Demand and Sales! 


Place a Jon-e into the built in pocket of the Jon-e 
Muff. Zip it shut. Feel that comforting warmth. 
100% Wool-lined, covered with water-repel- 
Ipnt, wind-proof poplin. For hunters, fishermen, 
school children, etc. Buckle around waist or hang 
ground neck. Hands are instantly free for action. 


Retail 
Muy ser: $3.50 Adjustable belt fits everyone. 
; ‘ta during 


= —-—» ; ‘ sialic pate ‘ 
( queens in ‘ ; ‘Winter varniv: par 





Securely holds two standard size Jon-e Warmers 
directly over kidneys. Keeps the whole body warm. 
Light and comfortable, Color-fast, scarlet red with 
heavy duty 1” web belt, nickel plated buckle. For 
every outdoor sportsman or farmer. Retails, 1.95 


Body Belt a Lifesaver! 
ested on frozen lakes rthern Mir 


Buckles around the 
waist over all clothing 
except the outer 
coat, Warmers cannot 


slip out. 


WILCOX 


rapt 
great for deer ind duck } inting 


Ad-Budget Increased 


Television spots, plus large 
ind popular magazines 
newspapers will tell the 
Jon-e story. Dealers who 
display the Jon-e Warm 
ers, Fluid Muff ind Belt 
will be tying in with this 
stepped-up prom tion 
schedule. Will realize 
fast turnover ane 1d profits 
next fall 


Every Dealer Protected 


All retailers buy the 
t ne price. Fai I 

JON-E HAND WARMERS, extra BURNERS and FLUID | | rie tag 
@ GIANT G.|. SIZE <@® STANDARD SIZE @® STANDARD SIZE @ JON-E FLUID ot imported. Fu 
JON-E. Chrome-ploted JON-E.Chrome-plated BURNER 50c Faster lighting, longer beral replaceme! 
and polished. Heats and polished. Heats lasting. 

GIANT, G. 1. 
for two days on one all day long on one BURNER O 5 OS aa 
filling of fuid. $4.95 filling of fuid. $2.95 i. 7 ALADDIN LABORATORIES, INC. 


Also gold-plated, gift-wrapped. Standard size $5.75, Giant size $8.50 (plus tax) 419 So. 6th St + Minneapolis, Mir 
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These three headliners are real drawing cards... 
they are hunting garments that you can depend on 
to fully satisfy every need and desire of the most 
experienced hunters everywhere. Every feature of 
these garments is constructed to make hunting a 
physical pleasure in the roughest terrain. "Bone-dry" 
comfort in itself sells for you ... add the best all- 
around designing and you can build up your own 
store's reputation by making RED HEAD your “top” 


line this fall, 


ma | P| | 


HUNTING CLOTHING 


MORE MONEY 





It’s no secret that RED HEAD hunting clothing is used by almost 
all of the best dealers in the country to draw traffic into their 
stores. What some dealers do not realize is thdt the RED HEAD - 
line is such a terrific profit-maker. Once those customers come 
into the store, the RED HEAD duck drives home sale after sale. 
The quality and construction plus the famed RED HEAD 
reputation for making field tested favorites builds up the pres- 
tige of the retailer. Your best way to cash in on this obvious 
popularity is to display RED HEAD products prominently in 
your windows and in the store. Keep fully stocked in all sizes 
... remember too that at least one of the RED HEAD “/93 
ways to make a profit” can mean that extra sale that will con- 
tinvally boost your profits to new highs! 

















' 
z= 


“Bone-dry" Zovaves 


RED HEAD BRAND COMPANY 


4300 West Belmont Avenue, Chicago 41, Illinois 





Al REO Gold Crown Dealers Can 


REO is celebrating its 50th anniversary 
by offering the biggest and best oppor- 
tunities for extra Power Mower profits in 
its history ... What do you have to do? 
It’s so simple you won't believe it! 
Contact your REO representative right 
now: he’ll tell you about the most 
sensational profit program ever offered 

to the independent dealer! 

It’s the opportunity of a lifetime 


... get in on it now! 


@ NEW REO DE LUXE RIDE-A-LAWN 
25° Trimmer Type Riding Mower 


@ NEW REO scoTTy 


@ NEW REO DELUXE @ NEW REO DELUXE ROYALE @ NEW REO DE LUXE @ NEW REO DE LUXE 
Budget 18 Reel Type 


TRIMALAWN Riding Attachment Available RUNABOUT TOWN HOUSE 
25” Reel Trimmer Type 21° Reel Type Riding Attachment Available 18° Electric 
18° Reel Type 


REO—Celebrating 6 Consecutive Years of Power Mower 





EARLY BIR 


" ANNIVERSARY POWER MUWER D 
N EKTRA PHT O-EATRA 


Get In, On This Golden Anniversary Deal 
pendent Dealer— 








extras to the Inde 
—— 


EARLY BIRDS! 
AL LINE EVER DEVELOPED 


Only REO Offers All these 


PORTUNITIES FOR 


ROMOTION 
S—THE HOTTEST P 
@ ALL NEW MOWER @ SENSATIONAL NEW RIDING MOWERS 


@ NEW SUPER POWER REO 2’ h.p. VERTICAL SHAFT & 
HORIZONTAL POWER MOWER ENGINES 


@ NEW TELEVISION ADVERTISING—NEW NEWSPAPER AD PROGRAM 


Lawn Mower Division, REO MOTORS INC., Lansing 20, Michigan 


@ NEW REO DE LUXE @ NEW REO DE LUXE @ NEW REO DE LUXE @ NEW REO DE LUXE @ NEW REO REVO-JET 
SABRE-TRIM SPIN-TRIM REVO-TRIM "ELECTRA-TRIM With New REO 2% h.p. 
2 Speed Shift with new REO 2'% h.p. with new REO 2% h.p. 18” Electric Rotary Vertical Shaft Engine 
21° Self-Propelled Rotary Vertical Shaft Engine Vertical Shaft Engine Budget 18° Rotary Type 
21° Rotary Type 18° Rotary Type 


- 
_ 
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“THERE’S PROFITABLE 
FALL BUSINESS FOR YOU IN 


CYCLONE 
Lawn Fence and Gates” 


wu summer vacations over and cooler 















































weather on the way, homeowners are think- 
ing again about some of those jobs they meant 
to do last spring. Projects like a boundary fence 
or perhaps a complete enclosure of their yard 

That’s why it’s a good idea for you to put 
some selling effort behind Cyclone “Red Tag” 
Lawn Fence and Gates at this time of the year 
In fact, where winters are relatively open, the 
season for fence construction can be a year- 
round one. 

A complete stock of Cyclone Lawn Fence and 
Gates, well displayed, will lead to many sales 
Offer your customers the woven and welded 
styles in both single and double-loop construc 
tion and in all the popular heights. A full line 
of gates and fittings will pay off for you, too 

If heavy spring and summer sales have de- 
pleted your stocks, get in touch with your jobber 
today. But be sure, that you are offering your 
customers the top-quality lawn fence—the fence 


with the familiar Cyclone “Red Tag” label. 


FLEXIBLE STEEL MATS 
Clean Berrer —Lest Longer 


CYCLONE FENCE DEPT., AMERICAN STEEL & WIRE DIVISION 
UNITED STATES STEEL CORPORATION 
WAUKEGAN, ILLINOIS + SALES OFFICES COAST TO COAST 
UNITED STATES STEEL EXPORT COMPANY, NEW YORK 


USS CYCLONE -eed707° HARDWARE PRODUCTS 


UNITED Te Be Bete BA Se eS : 
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NEW... (MPROVED \ WONDERFUL. WASHABLE 


{ 


| 
| 
| : | 
ONE-COAT WALL PAINT : ALKYD FLAT ENAMEL 
: ; 
| 


Never before has any interior finish created such 
enthusiasm or so conclusively proved its sales ability. 
Easy to apply without sealer or primer, new Satone 


Now, famed Flatlux has everything you need for full 
ee A ee ee le Ce 
ever to apply and completely washable, new Flatlux 


is made from low-odor solvents... covers better with is quick drying . . . has no painty odor. . . covers per- 
brush or roller. ..flows out perfectly. New exciting fectly in a single coat. What's more, Satone offers a 
colors, at the same low price, make Flatlux your best wide selection of the richest colors . . . colors that sell 


buy in the low-cost luxury paint field. on sight. Order Satone today! 


FOR FULL FACTS OW THESE 
BIG MONEY MAKERS 





m PATTERSON (|. ) SARGENT <o. 





Biccesr AND Best LINE OF 


Foe Dealer Sales Aids 


means 






EASIER SALES! FASTER TURNOVER! 


VAIS «WUE 


all-purpose WINDow MATERIALS 











0.1, R-V-LITE provides such a wide range of advertising materials! 
Every avenue of sales is fully covered—to attract new customers— 
remind your trade of the many R-V-LITE and VIMLITE uses and 
advantages. On your windows, inside your store, in your mail and local 
advertising, these free materials do an effective selling job! And, they 
tie in with R-V-LITE’s huge consumer campaign. Eleven leading 
magazines are directing readers to your store for their R-V-LITE and 
VIMLITE needs. Use these effective, free materials to build new 


aa -V-LITE and VIMLITE volume... and related sales... right now! 
3 ae 2 4/3 TOP-DEMAND PRODUCTS 


100-C GREEN COTTON REINFORCED 
200-P SARAN PLASTIC REINFORCED 


300-CW VIMLITE — 10 MESH ELECTRO 
GALVANIZED WIRE 


400-T WAX IMPREGNATED FABRIC 
700-W ALUMINUM WIRE REINFORCED 


800-CW 14 MESH ELECTRO- 
GALVANIZED WIRE 


15-V V-LITE 4-MIL CLEAR VINYL PLASTIC 
50-C WHITE COTTON REINFORCED 


WAX-LITE— WAX IMPREGNATED 
MATERIAL 


Rs =: yj | 12-SP DELUXE STORM PANE — COTTON 
vi av zi a aS REINFORCED 
¥ ick : | 36-SP STORM PANE — 2-MIL CLEAR 
» VINYL PLASTIC 


Khe 
WE 


Sipser OS ec 
PLAN AHEAD...BE AHEAD...with the | 7 une! 


KD-12 KRAFT-DOOR WITH 15-V PANE 
250-S PONDEROSA PINE MOLDING 


2. 








TIE IN NOW with the intensive R-V-LITE—VIM- 
LITE consumer advertising campaign reaching 
your prospects through the pages of their favorite Exclusive Manufacturers of R-V-LITE & VIMLITE 


magazines. Use these top-rank sales aids, every 
day, to draw new customers and extra sales during 
ae ane RVEY.(-ORPORATION 


Available through leading wholesalers in the 
U. S. and Canada Since 1905 | 3462 N. Kimball Ave. Chicago 18, Ill. 
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| Modell: CHAIN 
Buy it herein any length | 
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Proved ways to sell 


HODELL C 




















HODELL PAILETTES 


This is your handiest way yet to stock and sell Proof Coil and BBB 
Coil Chain in strong, all-steel re-usable containers with easy-to-grip 


Mie, Ye, “6 or ¥% inch. 








steel handles. Four sizes available . . . 








Here are two proved ways to sell more chain. Use the 
attractive, brightly red and yellow enameled Hodell 
Chain Merchandiser as an eye-catcher . . . and, spot the 
sturdy Hode!l Pailettes nearby to sell quality Hodell 








Proof Coil and BBB Coil chains. 












These special Hodell sales aids give you fast-moving 
chain assortments ... popular with home and farm HODELL CHAIN MERCHANDISER 
owners as well as industrial and marine chain users. This colorful, tubular steel display costs $63.05 
Ask your distributor for the practical Hodell Chain pone weer yep ae cen hae 
Merchandiser and Hodell Pailettes ... you'll like your icteas bon ft. eae : es 57 high. a 





customers’ sales response. 







HODELL CHAIN COMPANY, Cleveland 3, Ohio 
Division of The National Screw & Mfg. Co. 


ro \ y 9 
alior k& 5 
ational FASTENERS HODELL CHAINS g CHESTER HOISTS | | 
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100% NYLON 
BRAIDED CORD 


(MASON’S LINE) 


al 








Ai CORDS 


Thawusauedé of el you ask 


<< 
4, 















mT 4 at 
, —— I | | | HERE iT Is 





LOOK ar rHis 
Ts a 


ad nies: S ho, 


i @® MASON’'S LINE @ PICTURE or MIRROR CORD 
@® CHALK LINE ® CRAFTS & HOBBIES 
@® PLUMB LINE ® DRAPERY CORD 
@ FISHING LINE ® DECORATIVE WORK 
@ PULL CORDS ® SMALL BOAT ANCHOR LINE 
®@ INDOOR CLOTHESLINE @ BUTTONHOLE EDGING 


@ DO-IT-YOURSELF PROJECTS 











NYLON CORD is one of those HOT items ... and there's 


[ [ cuean | . . . Looks clean and 
stays clean. Doesn't absorb 


so much to talk about that it’s hard to know where to molsiece, Git, aabiler, oe. 


begin. First of all, everyone has asked for a 100% 


= 4, [ uses | .. . Thousands, and 
NYLON BRAIDED CORD . .. so here it is... it's new we've listed just a few on this 
page. 


...it's a value... it’s bound to be a big seller. 


[ sizes:| 18 and 21 on 100 ff 
spools packed in this colorful 
display box. 18 and 21 also 
supplied on 250, 500 and 
1000 ft. spools. Other sizes, 
other put-ups supplied on 


AND, LOOK AT THESE ADVANTAGES: ... This beau 
tiful, white cord is really tough stuff, it will take a terrific 
beating and still hold its own. More than four times 
special order. 


stronger than Cotton Chalk or Mason's Line. 


Ask your jobber 





TT TTT TT TT TTT TTT TTT TTT TTT TTT TTT TTT TTT TTT TTT TTT TTT ott 





for prices and 





King Cotfon. 


CORDAGE 


JOHN H. GRAHAM & CO., INC. 
105 Duane Street * New York 8, N. Y. 





additional information 











See us in Booth No. 2 
at the Hardware Show. 
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Scott McGill 
Alice, Texas 



















N. M. ‘Newt’ Ault 
Charleston, Missour 









Arthur K. Sp 
Herman Lokey Chesapeocke Bay, 
Arkansas Maryland 
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More and more famous shooters 
tell your customers about PETERS 









North, South, East and West . . . famous shooters recommend 
Peters ‘‘ High Velocity’ ammunition. Their years of experience 
have taught them Peters can be depended on to bring down 







every kind of game. 
And they're telling this’ story to your customers! The 
biggest advertising program in Peters history is bringing testi- 







monials from the nation’s leading shooters to your customers. 






Just ask the shooters that come into your store if they’ ve seen 
the colorful Peters advertisements in the nation’s leading 
magazines—Sports Afield, Field & Stream, Outdoor Life, 
Farm and Ranch, Country Gentleman, Capper’s and American 
Rifleman. Then you'll see how Peters helps you sell! 










paleo 
PACKS THE\ POWER 


PETERS CARTRIDGE DIVISION, BRIDGEPORT 2, CONN. 
“High Velocity” is a trademark of Peters Cartridge Division, Remington Arms Company, Ine. 
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|New: MOBILE TANK ny 


MODEL 960 MODEL 450 








with gun, with motor $106.00 hp. with gun, with motor $lé 











ORDER FROM YOUR WHOLESALER 


W. R. BROWN CORPORATION 
2697 Normandy Ave., Chicago 35, lil. 
Specialists in Portable Sprayers for Over 30 Years 


33 





Retail Hardware Sales 
Under 1953 Period 


TOTAL SALES of all retail stores 
in May, the latest month for 
which figures are available, were 
estimated at $14.2 billion, a drop 
than one percent from 
April 1954 and about three percent 
under May of last year 

Cumulative sales of retail stores 
for the first five months of this 
year were two percent below sale 
of the 
1953 

Dealers in the automotive and 
lumber, building, hardware groups 
showed cumulative sales for the 
January-May period of this year 
down eight percent from the cor 
responding five month period of 
1953 

Sales by the lumber, building, 
hardware group in May were four 
percent above April, 1954, but six 
percent less than in May 1953 


° 


of less 


corresponding period of 


Wholesale Hardware Sales 
Show Small Increase 


SALES BY THE nation’s hardware 
wholesalers in June averaged nine 
percent above May, but were six 
percent less than in June 1953 
This compares with a one percent 
loss for all wholesale sales from 
June 1953. 

Sales by hardware wholesalers 
in the South Central, East South 
Central and West South Central 
regions declined from June 1953, 
four, twelve and two percent re 
spectively. However, 
wholesale hardware sales in all 
southern regions were above May 
1954 


average 


° 


Consumer Credit Rises 
in Second Quarter 


TOTAL CONSUMER credit out- 
standing rose a little in April and 
May in contrast with a sharp re- 
duction in the first three months 
of the year. Most of the gain was 
in charge accounts and other forms 
of noninstallment credit. Install 
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ment credit extended in the first 
tive months of the year was ex- 
ceeded by repayments of such 
credit. In this same period last 
year, new credit granted ran ahead 
of repayments by a wide margin 


¢ 


Personal Income Rate 
Continues Stable 


TOTAL PERSONAL incomes the 
second quarter were down less 
than one percent from the first 
quarter of the year, according to a 
recent report from the Department 
of Commerce. The decline in em- 
ployment in manufacturing and 
mining continued through June 
but the effect on income was partly 
offset by a step-up in unemploy 
ment benefits. Incomes after tax« 
in April-June also down 
slightly from the record level of 
the first three months of the year 
but remained higher than the same 
quarter of 1953 


. 


were 


Construction Activity 
to Set New High Record 


THE VALUE OF new construction 
outlays in the second quarter was 
about one percent higher than the 
level of January-March 


according to the 


record 


Most of the gain 


AND PRICE CHANGES 


Department of Commerce, was in 
residential construction, schools 
churches, and social and recrea- 
tional facilities. Industrial con- 
struction rose slightly during the 
quarter. Commercial construction 
declined slightly, but still was 28 
percent above a year earlier 

The value of residential contract 
awards rose about one percent in 
May to a new peak, about one 
sixth above last year’s high. New 
construction expenditures for 1954 
as a whole are expected to reach a 
new record high of 36 billion dol 
lars, two percent above the 1953 
high, the Department of Com- 
merce estimates 


e 


Farm Cash Receipts 
Slightly Under ‘53 


FARMERS RECEIVED about 12.5 
billion dollars in the first half of 
1954. three percent less than in the 
corresponding period of last yea! 
according to a recent report fron 
the Department of Agriculture 
Total marketings were practically 
the same as last year, but averaged 
lower. Receipts from livestock and 
products were about 8.3 billion 
dollars, one percent lower than 
vear ago, with an increase for h« 


offset by smaller receipts for n 


(Continued on page 90) 





Slight Increase in 


PERSONAL CONSUMPTION expen- 
litures rose a little in April-June 
with small gains in both durable 
and nondurable goods and a 
further rise in outlays for services 
Consumer spending totaled a little 
higher than in April-June 1953 
with larger outlays for services 
offsetting smaller expenditure on 
goods 

Retail sales rose in 
the May level and for the quarter 
averaged more than two percent 


} 


above the first quarter and only 


June fron 


Consumer Spending 


slightly under April-June 1953 
Most of the decline from a year 
ago resulted from sales by 


automotive dealers. However, sales 


lower! 


of automobiles in the second 
quarter averaged about eight pe! 
cent above January-March with 
both new and used cars sharing the 
increase 

Sales by department stores in- 
creased more than four percent in 
June from the reduced May rate 
and exceeded the April level, but 


remained below a vear earlier 
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Camillus has the edge with the male tribe when it comes to pocket knives—and no wonder: Camillus com- 
bines 78 years of manufacturing experience with custom-made high carbon cutlery steel, precision construc- 
tion, and exclusive styling to make the finest looking, finest performing pocket knives seen on anybody's 
reservation. * You pile up a tepee of profits because you offer a complete line, designed and priced to meet 
every need...every size pocketbook. And Camillus backs up your selling with POWER-PACKED NATIONAL 
ADVERTISING in the best-read magazines for men and boys...plus display cases, knife stands, 


counter cards and streamers. * Write, wire, phone or send us smoke signals for full details! Gay’) 
CAMILLUS CUTLERY COMPANY «+ CAMILLUS « NEW YORK 
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MANUFACTURERS - WHOLESALERS ' 
Reid H. Cox & Co. Will can devote full time to the positi 
\ ict I l unable te | it the 
Represent Seth Thomas which he 
present time 
SETH THOMAS Clocks, of Thom- Mr. Jack also anneunced that F 
aston, Conn., has appointed Reid Thatcher Lane had been elected t 
H. Cox and Co., manufacture! the full-time position of chairma! 
representatives with complete dis- of the board. Mr. Lane has beer 
play rooms and oflices in Atlanta, president of Seamless Rubber Co 
Georgia, as sales agents for Seth of New Haven, and on Januai 
of tn vear was elected chairmar 
ot it board. As vice-president and 
director of Rexall Drug, Inc he 
has had executive iper\ 
Rexall 





Russell W. Sinclair 





















olidation of the Roy 


and The McBee 





° 





Atlas Tack Names 


ane , Son General Manager yh ~ 
cla cte 

Thomas clocks and watches in the D. M. HOUGHTON, president of ager of Atla nee 1952 1 wa 
Southeast territory Harold E Atlas Tack Corp., Fairhaven, Mi elected execullve esident 
Blackburn, general sales manager innounce the appointment ol the compal n Ay rt . 
made the announcement Russell W. Sinclair as general mat In addition t i ‘ 

Under the direction of Mr. Reid ager of the 144 year old manufa general manage nem 
H. Cox who organized his company turing concern. The appointment to direct sales activit 


in 1943, Seth Thomas will be 
represented in North and South 
Carolina by Clyde E. Morton; in 
Georgia and Florida by Bill Mas 
sengale and in Eastern Tennessee 
and Alabama (except Mobile) by 
Colonel Harry P. West 


° 





Executive Changes at 
Union Hardware Co. 


E. Morris JAcK, president of 
Union Hardware Co., parent of 
Sealand, Inc., has announced the 
resignation of Frank J. Damon as 
chairman of the board. He will 
continue as a director of the com- 
pany 

Mr. Damon has served the com- 
pany 56 years. He is 85 vears old 
Mr. Damon feels the dailv re- Executives and members of the sales staff of Ocean City Manufac- 
turing Co. and Montague Rod & Reel Co., Montague City, Mass., recently 


met for the annual sales meeting to discuss new rod and reel line, 
board should be vested in one who conditions within the tackle industry, and coming sales program 




























sponsibility of chairman of the 
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SEINE TWINES 
SEINE CORDS 


You can put your confidence Vie 


VENETIAN BLIND CORD 
SASH CORDS 

CLOTHES LINES 
MASON LINES 
BUTCHER'S TWINES 
FISHING LINES 

NYLON CASTING LINES 
STARTER ROPE 

JUMP ROPE 

MOP HEADS 
WRAPPING TWINES 
KITCHEN LINES 
EXPRESS TWINES 
CHALK LINES 


QUALITY MERCHANDISE AT COMPETITIVE PRICES vc ig 


POLISHED INDIA TWINES 
q PLASTIC CLOTHES LINES 
JUTE TWINE 










A Complete Line 
SASH CORDS 


Put up in 
50 and 100 foot hanks 
or 50 Ib. reels 
Sizes 6 thru 16 
in 2 Grades 


als 
7,\~ 





ORDERS OF $50.00 OR MORE, FREIGHT 
PREPAID. Orders of less than $20.00 f.o.b. Mill 












Lawndale, N. C., Los Angeles, California, or Mari- . 
etta, Minnesota. Orders of $20.00 to $50.00 
chine allen ks A +r cwt. Freight prepaid 
does not include extra charges incurred outside 









When you display the BOS! ine - 
it Sells! 


Cleveland Mills Company .. LAWNDALE, NORTH CAROLINA 


ESTABLISHED 'N 1673 


carrier's regular zone of delivery 








‘ a 
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(Continued from page 36) 


Site of National Hardware Show August and samples were given t 





Navy Pier, Chicago, site of the ninth annual National Hardware Show, 

October 11-15, extends 3000 feet out over Lake Michigan. 300,000 

sq. ft. of floor space will be occupied by more than 1200 manufacturers 

of hardware, lawn, garden and light farm equipment who will exhibit 
their products to a trade audience of more than 40,000 


Hardware Show to Include 
Do-It-Yourself Exhibits 


EXTENSIVE display of “do-it- 
yourself” power and hand _ tocls 
and materials, kits, pre-fabs, ready 
cuts and special purpose outfits 
will be exhibited at the National 
Hardware Show October 11-15, at 
Navy Pier, Chicago 


Complete Displays 


Included will be complete home 
workshops, plumbing and _ elec- 
trical tools, woodworking and 
painting tools and equipment, floor 
and wall covering kits, repair ma- 
terials for every conceivable house- 
hold construction. Fully detailed 
instructions and all materials re 
quired for each specialized job are 
contained in new package assem 
blies to appeal to the average 
home-owner 

Show Director Frank Yeager an 
nounced that the do-it-yourself 
exhibits will be a feature of the 
General Hardware Division. He al- 
so stated that the Lawn, Garden 
and Light Farm Equipment Divi 
sion is nearly sold out 

Buyers are requested to make 
complete registration now. A card 
or letter to National Hardware 
Show headquarters, 331 Madison 
Ave., New York 17, N. Y., will 
bring buyers their full credentials 
by mail and no further registration 
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the salesmen attending the meet 


ing 


. 


Loeber Joins Union 
Fork & Hoe Co. 


WILLIAM B. LOEBER, former sale 


promotion manager of Nesco, Mil 
waukee, Wis., has joined Unio! 
Fork and Hoe Co., Columbus, Ohi 
Inan executive capacity, it was a! 


nounced recently 






RE LIS Ph Gin 


will be required, according to the 
announcement 


4 


Stratton & Terstegge 
Branch Holds Meeting 


A SPECIAL meeting was called 
recently at the branch office in 
Birmingham, Ala., of Stratton & 





Terstegge Co., to go over the to. 

display set up for the benefit of Loeber, who joined Nes« e\ 

the southern dealers who cannot eral vears ago as salesman in the 

visit the new Louisville, Ky., toy San Francisco area, was manage 

sample floor of the Premium Division of the 
At the same meeting, Stratton & firm prior to his advancement t 

Terstegge’s 1954 Cutlery Campaign sales promotion manage! 

was announced for the month of (Continued on page 40 

a 





Meeting at the Stratton & Terstegge Birmingham branch are: back row, 
left to right—Miss Jackie Kelley, Branch Manager Billi Counts, Cutlery 
Specialist Alfred Berg, Toy Buyer A. L. Crowe, and Sales Promotion Manager 
J. H. Sanders. Standing in front of cars are Alabama, Mississippi, and 
North Florida salesmen 
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Mrs. America knows what she wants... and 


Fealth-o-/ eter has ut! 


A complete line of bath scales styled right... 
—_ —— 










built right... priced right for America’s homemakers! 


ae 
ry >» 






Cc oh 





MODEL Il! 











Heres the new ear 
lined modern beauty 
that is sweeping the 
country. Styled by the 
famous designer Jean 
Reinecke! 









MODEL 161 Famous Health-o-Meter MODEL 187 The popular, long time MODEL 134 The finest of personal 


accuracy at a low, low price. A fast favorite and one of the best sellers weighing instruments for those cus- 
selling favorite for budget-minded in the famous Health-o-Meter line! tomers who demand the best. Built 
buyers! for a lifetime of faithful service! 
Y. s, the fast-selling, easy-selling line of bath scales is Health-o-Meter' 
Glamorous, beautiful stvling . absolute, precision accuracy dependable, 
long-lasting performance. Health-o-Meter offers all the features Mrs. America 
wants in bath seales. And continuous National Advertising makes America’s 
first known bath scale America’s best known bath scale! Feature the best and 
sell more—choose the Health-o-Meter line! 


Health-o-Meter {merica’s H eight-Watcher since 1919 * A Noatih-o-theter maces 


available in white, green, 
bive, yellow, dubonnet or 


CONTINENTAL SCALE CORPORATION «+ 5701 S. CLAREMONT AVE. « CHICAGO 36 gray finish 
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(Continued from page 38) 





Nesco Names Southeast 
District Sales Manager ip 


JOHN G. UNVERZAGT, for the past 
seven years a sales representative 


in New Orleans, La for Nesc¢ 










Wooster President S. R. Welty and Linda Proctor, sales promotion head 





Wooster Brush Acquires place accessories 
MagiKoter Roller Line D. D. Freeman, sales manage! 





stated that the new branch was 










THE WoosTER Brush Co., Woo- established to meet the increase in 
ster, Ohio, announces acquisition volume and in order to better serve Scho ©. Gacenng? 
of the manufacturing and sales the building trade 
distribution of MagiKoter fill-type Included in the line are Benefire 
paint rollers, previously manu- fireplace units, dampers, grilles A native of New Orleans, U: 
factured and sold by the Kenwill and fans, ash dumps, clean out verzagt has been transferred 
Corp., Painesville, Ohio doors, bell traps, drains and strain new district headquarters at the 
Featured in the line is the All- ers, fireplace sets, andiron sets Baltimore, Maryland plant. He will 
Purpose MagiKoter, which applies Grilladier outdoor fireplaces and be in charge of the compar 
all paints and enamels with just grilles, and Flexscreen sales for the southeast district 





one sleeve set. 
Stanley R. Welty, president of 
the Wooster Brush Co., states that H i 
the MagiKoter roller line was ac Hager Hinge Meeting 
quired in order to give the firm a 
complete line of both fill and dip- 
type rollers. Other products man- 
ufactured by Wooster include a 
complete line of dip-type rollers 
and paint brushes 
Miss Linda Proctor, formerly 
with Kenwill, will be in charge of 
sales promotion of MagiKoter 
products for Wooster 
e 
























Armor-Flex Products New 
Bennett-lIreland Branch 


ARMOR-FLEX Products,  Inc., 
2111 S. Andrews Ave., Ft. Lauder- 
dale, Fla., is now in operation as a 
factory branch of Bennett-Ireland 
Ine.. Norwich, N. Y., manufactur 
















C. Hager & Sons Hinge Manufacturing Co., St. Louis, Mo., announced 
marketing and promotion plans for its new Luma-Sheen Hinge at a special 
regional sales meeting held there recently. Sales representatives and 
ers of Flexscreen and other fire company officers were present for the hinge unveiling 
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VOW! FROM 
sla 



















OMIZEm@, COLO NTER 


simplest plan ever devised to boost your paint profits! 


Your Martin-Senour man will see you shortly with a 
set-up so simple, yet so complete, that you will be amazed 
at the Profit Possibilities it offers you. With this plan, 
overnight your store will become headquarters for 
America’s most-wanted colors! | verything for the inside 
—everything for the outside —at an astonishingly small 


investment! Listen to the story when our salesman calls 





..+ You'll be glad you did! 


MARTIN-SENOUR a PAINTS 


2520 SOUTH QUARRY STREET, CHICAGO 8 © NEW YORK 22, LOS ANGELES 15, DALLAS 3 
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904) 


on the occasion of his 


TEAGUE 


Ww. M. 


il, and Mrs. 


HONORING 


(Continued from page 40) 


1954 


NKIN 


50) ANAK with 


DWARE CO. 


MONTGOMERY, ALA. 


Clyde Smith look on 


Allen C. Rankin Celebrates 50th 


Year with Teague Hardware Co. 


ALLEN C. RANKIN, general man- 
ager of Teague Hardware Co., and 
a former president of the South 
ern Wholesale Hardware 
tion, was honored recently 
testimonial banquet celebrating 
his 50th anniversary with this firm 

More than 100 employees and 
officials of the company and their 
husbands and wives attended the 
Golden Anniversary dinner held 
in Montgomery’s Whitley Hotel. 

“You are considered throughout 
the industry the best hardware 
man in the entire Southland, if not 
in the nation,” W. M. Teague, III, 
principal speaker of the occasion 
told the veteran. 

“You are also probably the only 
hardware man in the United States 
who has ever reared a daughter 
(Nell Rankin Davidson) who has 
become a star of the Metropolitan 
Opera and the other leading 
houses of the world.” 

At this point, the audience rose 
standing 

family 


Associa 
at a 


opera 


and gave Rankin a long, 
exemplary 


ovation An 


42 


(Bill) Teague, Ill, left, presents A. C. Rankin with gold watch on the 
occasion of his 50th anniversary with Teague Hardware Co. W. M. Teague. 


loved mine, and as I love 
still.” 


widely 


nave 
them 
The 
been 
fo! 


service 


-known executive has 
of Teague 
50 vears of 
He was 
Whole- 
from 
W Is¢ 


general 

than 
with 
president of 


manage! 
30 of his 
the firm 
the Southern 
Hardware Association 
to 1940, and has 


more 


sale 


1938 othe: 


distinguished himself as an out 
standing and progressive leade1 


Rankin, in making his response 
spoke of “the pattern of honor 
set down for him by the elder 
Teagues and the high character of 


the southern hardware industry in 
general. Himself a man as trust 
worthy as a fine compass, and with 
a creative imagination to match hi 
integrity, Rankin has cleaved out 
a singular “pattern of honor” of 
his own 

Rankin was a lad of 17 when, in 
July of 1904 he finally prevailed 
upon that gruff but sentimental 
then 32-year-old Irishman, W. M 
Teague II, to hire him in the 
capacity of office boy and general 
flunky 

“That was a lucky day for both 
of us,” said Will Teague, now 82 
to his 67-year-old protege at the 


recent testimonial dinner 
No stranger to hard work, voung 


Rankin had already held four job 
man, he is well-known for his long ince the age of 9 when he be 
and quiet struggle to put his four to support his mother and two 
children “over the top” in various brothers. He resigned an $85-a 
art enterprises in the United month job—good money for the 
States and Europe times—at an ice cre el 

Touched, Rankin told vyounge to accept a $35-a-month stint witl 
employees: “I can only hope for Teague, because he wanted t 
you that you will love your work “work up in the wholesale | 
and your lifetime associates as I (Continued on page 44) 





A. C. Rankin, far left, was 17 when he came to work for Teague Hardware 
Co. W. M. Teague, Il, second from left, president of the firm, was 32 at the 


time. E. H. Teague, 
youngster in school. 


second from right 
W. M. Teague, 
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was 15, a 
“wasn't 


secretary-treasurer, 
ill, vice-president, far right, 
here yet." 








1954 






























1325 W St Paul Ave., Milwo kee ] W i< 





Manufactured by GEUDER, PAESCHKE & FREY CO. 
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ness 
In 1904, the year he began dk 
Alabama River steamboats like 
the Nettie Quill were still deposit 


Ing 


0 


ing hardware shipments from 
eastern factories at the foot of 
Montgomery cobblestoned Com- 
merce Street. Salesmen were still 
covering their territories via buggy 
and railroad cabeose Rankin who 
was loading drays in those day 

remembers that the streets were so 
empty, he would allow the draj 


mules to wander off and park 
themselves, then whistle for them 
to return and work. For 
ome reason, they did’ so obedient 


resum >? 


ly 

Pinking and shot 
for muzzle-loaders were still found 
scattered among the stock 

It was about the time 
Wright Brothers first 
Kittvhawk, that Teddy 


Irons pouches 


that the 
flew at 
Roosevelt 


was re-elected, that a nine-horse 
power automobile amazed every 
body by crossing the continent “in 
only 61 days,” that New York’s 
first subway began to thunder and 
pound its mole’s course under 
Manhattan, that the Senate ratified 
the Panama Canal treaty and Mar- 
coni’s wireless first spanned the 
Atlantic 

It was, in fact, what is now 
looked back upon as “The Golden 
Age’ of America, and young 
Rankin was an aspiring and, in 
some respects, typical unit of it. He 
was the rider of a bicycle with a 
carbide lamp; the player of a 
mandolin on_ streetcorner = ser 
nades; a listener to band concerts 
in parks, and drinker of pink 


lemonade at Sunday School picnics 

At the 12, he to 
court, and carry books for, his life- 
time romance, Miss Eugenia 
Knabe. He continued to court he! 
romantically and tenderly through 
39 until 
passed away 

A. C. Rankin was both product 
and creator of “The Golden Age” 
and the ideals for which it stands 
He is one of those people who has 
demonstrated, to the astonishment 
of pessimists, that life IS what you 
make it, and that a man’s best life 

his highest dreams truly and 
eourageously “lived’’ into reality 
And so he has never left his earlier 
“Golden Age.”’ 


of began 


age 


years of marriage, she 


is 


44 








(Continued from page 42) 

With « irage i l ne i t mpa la et 

ughnt it iown the ea Wit! iggage D\ Y et Presen 
| ind has expanded it, in tation of the gif A ade by W 

ved on t until it ha the M. Teague II the inage 
brighte fuller “Golden Age of ment, and by Clyde Smith for tl 
toda employet 

Still youthful and open to tne M1 Rank ecelvea ired 
latest ideas at 67, still making of congratulat telegran 
plans for expansion, the exeeutive letters fron f ‘ t 
was presented a gold wrist watch nation 
Southern Screw Opens Larry Sullivan 
Dallas Warehouse Dies in Georgia 

SOUTHERN ScREW Co., of States- L. L. “Larry” Sullivar v 
ville, N. C., has announced the of tirne manutacture epresentat 
fic opening of the newest with headg te n Atlant lt 
branch warehouse in Da Texa in June it ! ¢ » 1¢ 
Ware isi! faciliti e esta vill Ge g M Ss \ h 
lished already in I Angele etired on Janua 1954 
Chicago. and North Be f N. J He had represented the 

The Dalla warehouse cove Augur Bit C ce 1912 
27,000 square feet complete wilt! o 
all modern facilitie Frit Jens 
tated in making the announce B. M. Vaughn Represents 
ment Anton Wingen Jr. Line 

Harold Gilleland, who was tra! 
ferred here from the home office B. M. VAUGHN & Co. of Houston 
n Statesville, is the manager of Texa ha been appointed t 
the new installation. Sales repre epresent the Ant Winge J 
entative in the area for the con cutlery line tl th The (¢ 
pany Allen Sprinkle. Sprinkle Imports, New York Cit he 
will move to Dallas from H t ( t ‘ , 





Pennsylvania Lawn Mower Officials Meet 


Officials of the Pennsylvania Lawn Mower Division, American Chain & Cable 

Co., Exeter, Pa., who participated in the division's recent refresher sales 

training course are, left to right, W. W. Kubis, G. W. Lockwood, F. J. Brown, 
A. M. Tinker, and |. D. Kistler 
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@ NEW PRODUCTS 
@ NEW KITS 

@ NEW PACKAGES 
@ NEW DISPLAYS —_ 


oe * 


MARBLE 
AXES ARE BACK 


Famous Safety Axes. fa 














irpre ret 


No. 2—Metal Handle. Length 11 $12.50 


CALL YOUR a>, =: 
JOBBER NOW! = ‘oni face 


ugh ca 
teel blade. Hickory handle 
Leather Sheaths 


GREAT NEW MARBLE KNIFE! Length 14°. $6.00 \povouoti ide pone 
‘ 


The Sportsman. New ign, new narrower ! 
shape—4-inch blade only thousandths of | 
an inch thick! Finest high carbon manganese _ | 
steel, forged for toughness, specially 
tem to hold a keen edge longer. Stays 
razor sharp with only occasional stropping. 
Full leather handle, aluminum tip. Famous 
Marble quality rg and through. Sure to 
be a best seller! $3.50. 


Other Marble Knives from $3.50 to $12.00 


13 NEW 
SPORTSMEN’S 
KITS! 





Six with compass and waterproof match box; seven with 
knife, compass and match box. All in handsome new orange 
and black gift boxes—wonderful gift sets for outdoorsmen, 
Boy Scouts, Girl Scouts. $2.75 to $9.25. 


NEW coun sicut assortMENT! 


i 
| 
| 
! 
I 
! 
! 
! 
| 
! 
! 
! 
| 
! 
! 
| Fifteen of Marble’s most 
| 
t sights. Each sight indi- 
! spl vidually carded in trans- 
| | oun? aye parent polyethylene 
; a by 
8 eer 
! - 
| 
| 
" 





popular front and rear 
envelope. Attention- 


getting orange and black 
display carton. 


MARBLE EQUIPMENT — FOR EVERY HOUR IN THE OPEN 



















DIXISTEEL NAILS 
ARE MADE TO SELL 


Dixisteet Nails have maxi- 
mum strength and greater 












bend resistance. Heads are 
accurately centered, won't fly off. 
Points are clean cut and sharp— 
penetrate easier. That’s why they 
sell better. 

Full range of sizes and finishes 
available. 


LEAD HEAD NAILS 
The Dixisteet Lead Head 


Nail is the ideal roofing 
nail to sell. It builds cus- 
tomer satisfaction; builds 
profits for you. 

The Dixisteet Lead Head Nail 
never loses its head! It won’t fly off 
when driven or as a result of con- 
traction or expansion of the roefing. 

Order from your wholesaler now. 
Free samples on request! 


Everybody 
needs nails. 


DISPLAY THEM WHERE 
THEY'LL BE SEEN.... 


















~~ 






ee 




















You may be letting extra profits slip by because 
you are keeping your nails where customers 


can’t see them. 










Put some cartons of DixisteEL Wire Nails 













and Brads out where your customers can see 
them and they will buy them on the spot. 


The red, yellow and black Dixist EEL pack- 







ages are real eye-catchers—natural reminders 


to buy. 









Order a supply of DixisteeEL Wire Nails and 
Brads from your wholesaler and watch your 


profits grow! 


DIXASTEED 


ATLANTIC STEEL COMPANY 
ATLANTA, GEORGIA 
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Salesman Dewey Lamp- 
kin hands brass andiron 
down to customer. Gas 
logs are popular at 
Stewart's 


First full window dis- 

play given to heaters is 

made to coincide with 

first cool spell of fall 
season 


SEPTEMBER 
1954 


By Richard Lane 
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Located on one of the busiest 
street corners in Memphis, the 
store's window displays attract 
an unusual amount of attention 


with the first cool spell in the 
early fall. Using mass display win- 
dow advertising for its main pro- 
motion of all merchandise, this 
firm catches the public’s eye with 
a full window showing of various 
models at the moment the prospec 
tive buyer is just starting to think 
abeut how niee it would be to have 
a little heat in the bathroom or the 
attie den 

This store sells many bathroom 
space heaters, often five or six a 
day, as the result of its window 
displays. The store buys about 20 
or 30 at a tume, and features elec 
tric as well as gas heaters 

With Memphis having compara- 
tively cheap natural gas and low 
priced TVA electricity, Stewart 
Bros. admittedly has a selling ad 
vantage not enjoyed by many 
firms elsewhere. The store makes 
a good many electric heater sales 
by emphasizing the low cost of 
electricity—it’s about the same as 


gas—and by pointing out several 




















advantages in installation and o; 
eration 
For instance, there is no costly 






pipe installation charge, since the 





eleetric heaters operate on 120 
volts. This keeps the cost factor 
down to fit most pocketbooks 
Electric heaters cam be controlled 








more easily than gas heaters, too 





and some can be operated at low 
medium and high intensity to give 
exaetly the warmth desired, the 
store points out. Especially popula: 
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a new electric pace he ite tnat 
will heat a room a well 
°0.000 BTU gas log 

Space neatel are ( 1 } mn 
| all r¢ pbatn Oo! 1a t 

ld home Vvnere nst lat I | i 
floor furnace not tf ct 
pe ble, E. L. Cockrell, « ce! ! 

eC! Tol Stew i t B 1¢ t 

It when talk get it i 
ogs and fireplace fixture tha 
Cockrell really warm ip to the 

ibject of heating equipment sale 

About 20 percent of our home 
furnishings sales volume is from 
heater and fireplace fixtures ! 
cluding i lo Cockrell ex 
pl ilns 

We sell aroun 100 
during the season | n e tnal 
pace heaters. The ga log buving 
trend can be attributed t tne 
home-owners desire f nore 
efficient heating system and als 
to the natural desire to dress 
the fireplace for appearance’s sake 

“Seldom do we fail to sell a fire- 


place fixture, such as screen, and 


As a result of window display. 
the store often sells as many as 
six heaters in one day. Here, E. 
L. Cockrell, office manager, and 
Lampkin check a new model 


Iron poke ( one 1ecessory, 


ella ga iO 


when we 
7 home-owner buys 
with the thought 


he average 





fireplace fixture 
in mind that ne buying some- 
thing for use over a long period 


Ninety percent buy as nice a fix- 


ture as they can possibly afford 
And such fixtures are usually a 
ood as the house’s life expectancy 
Most fixture are olid bras 
rather than plated iulthough we 
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| Southern dealer® report <+ 
Increase in Credit Sales 
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. 
_ OMPETITION for the cor 
sume foliar at its sharpest Southern Hardware 
elling continues to be a hig! TRADE SURVEY 
rt + , ‘ 1] | ‘ I 
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he ‘ } re } 
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| SOU THEI 
HAt \RE. I 4 ile 
“ " Credit sales for the average southern hardware 
+ i i\ at MOY 
wly upward in 1950 and 1951 dealer have risen steadily since the close of the 
I 1952 verage credit 


cage ae cal ea gee sie war, reaching a postwar peak in 1953 of 54 per- 
' postwar mgs cent of annual volume and continuing at about the 
harply, to 54 percent for 1953 it same rate so far this year. But credit losses are 
ee aes preg sap negligible as southern dealers effectively use 
red this merchandising aid to further stimulate sales 
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Better Collections Make Better Customers ~~~~-~--’--Y"_---_ 


CLEARLY RECOGNIZING 
portance ot Cc! I 
ware merchandi 
ware 


minimum credit 
credit losses amount 
than .00016 percent of 
Here how they handle 

o effectively 

“We follow accounts on a da 
bas! by use of an account aging 
analysis sheet. C follow-up or 
all accounts, we believe, keep 


the ood fa' of our custome 


PP PPPP PPP PPP PPP A AL LL AL AL AL LL ALA LALLA ALLL AL ALAA AAA At 


popular plan, tave 
nt of the report 


for ft 


1iod I 
be paid W 
to 90 day 
tlement 

al "| ! t allow 90 da 
in which é 1 full, while ar 
additional five percent allow 60 
day Four percent indicated a pa 
period ot tron (0 to 60 day 

The 
large majority 
credit do have 


open account 


Penalty Charges 


Question No. 2 asked, ! { t P : is 1954 Rate 
accou? nt ' co 
A large majori 
percent—indicated that no 


is being charged delinquent 
tomers. This indicated that de 
the increase in credit ale 
linquent accounts comprise no pi 
ticular problem at thi 
a mayority of deale 
found 
eration 
follow 
paving >| lls tisfactorilys 
which, in turn, indicates that deal 
el are extending credit on 
sound basis 

Question No. 3 asked, 


sell on the imstallment 

those dealers participating 
survey, about 56 percent report 
that some form of installment 

is in operation. Such a wide 

of plans was mentioned, howeve! 


that no one could be 
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An obliging picket poses with Miller in front of his downtown store. Within radius of 3 1 2 blocks, 18 other 
establishments were being picketed 


Check employee relations or it can be 


Strike One, and Youre Out! 


By Baron Creager 





Comparative Sales, Fred Miller Stores 


1952 1953 1954 

January 16,683.23 17,286.22 6,308.94 
February 15,022.94 18,311.13 6,459.26 
March 22,778.01 38,789.63 9,403.80 
April 27,454.05 29,469.21 10,121.84 
May 31,036.41 31,295.88 10,653.39 Fred Miller displays a sheet 
June 49,312.45 41,362.17 showing loss in sales since the 
July 55,354.52 38,722.76 strike began. As comparisons at 
August 51,471.90 34,007.78 left show, sales through May of 
September 29,638.59 31,787.29 this year have declined about 67 
October 28,941.63 28,558.40 percent 

November 39,322.95 23,562.29 

December 67,287.60 33,962.78 

433,840.07 368,975.20 42,947.23 
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Sign at left front of suburban store, "This picket has never worked for us,"’ is taken down when either of two ‘ormer 
employees are on the picket line. Picket at left didn't want to be in picture and withdrew to shade of tree, believing 


‘@ 


Don Miller, Fred's son, manages 
suburban store, where labor 
troubles originated. On the night 
previous to the day this picture 
was made, rotten eggs had been 
heaved at the store 


When he 
called the “‘strike,”’ on 
6, 1953. 

Miller is 57 years old. has lived 
in Port Arthur since 1902. He 
launched his first hardware store 
on a shoestring in 1920 
in 1944 for his son, returning from 
foreign miltary service. He had 
spent 33 of the best 
life building his business to a posi 
tion of and an 
sales volume of more than 
$400,000, in a community credited 
with 53,530 population by the 1950 
census 

But since November 6, 1953 
Fred and his son Don have been 
routed out of bed in the 


refused, they 
November 


stores 


the second 


vears of his 


prestige annual 


early 
hours of nearly every morning t 
abuse fron 


listen to anonymous 


himself to be out of camera range 


the telephone 
been ¢ 
hee; 
June ) a 
Knocked down 
father, who paid 


ault. He 


> contained 1 ‘ 
In November and Decemt 
1952 tne Miller tore 
rchandi 


| 
of 1953 


$106.610.55 worth of me 
In the ame two mont 
total ale dropped to 
The decline $49.085.48 


slightly more than 46 pe 


$57,525.07 
Was 


rceent 


Heavy Decline 


nt 
i\< 


Now 


months of 


compare the first f 
1953 with the first five 
months of 1954, January through 
May. For 1953. before the strike 
sales for the period were $133 
152.07. For 1954, with the strike 
the figure was $42,947.23, a decline 
of $90,204.84, or 67 percent 
In mid-June, Mille: 
that eight months of the strike had 
cost him $50,000, but the end was 
not in sight. At that 
he believed he ceuld h 
Later 1 


ssed an inclination 


estimated 


another yea! 
day he expre 
get out of business 
December! 

““T’ve 


if the strike 
done about 
do, he Sal i, 

a hardware deale: 


is called. At 


Arthur 
delivery 


#. 
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And the Profits Roll in” 


$15,000 volume from bicycle repair shop 


By B. Miller 


ee A BICYCLE ‘ 
Pai ait’d Arie t 
I childrer ( 
‘ ( 


Adolph Steinberg above discusses 
bicycle repairs with a young 
customer. He points out that 
“emergency” repairs, left, while 
yieiding only small profit, lead 
to larger sales in the future 
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Here's a Lay-Away Plan 


-with added buyer incentive 


... and one that this dealer believes in- 
creased sales more than $4,000 in a year 


= . 
ou v 


— 


~ 


” 
a 


ig, bacon Is the mother of 1 

1 Y vention, according to the old 
adage. But according to the report il ; Ps 
of Merle W. Spencer, owner of 7 

Lucky's Hardware store, Bellevue 
Kentucky, steps that he took out 
of necessity not only solved hi 


’ ; " 


Owner Merle W. Spencer checks account of a 6 Percent Club Member and 
is explaining the plan to a prospect. Plan was started in early 1953 


problem, but increased his gros 
ales more than $4,000 in less than 
a veal 

Spencer's store is located within 
a few hundred feet of two crad 
schools. Each day during the Yul 
tide season, the children from bot! 
chools crowded into the store t 
inspect and admire the toy display 
A lot of damage resulted. Spencer 
emphasized the fact that pilferins 
was negligible, but broker 


} 


damaged tovs created a « ide 





able los 
The children were f 
‘ 


who were regular cust 


Early window display of trains 
(first week in October) serves 
as stimulant to lay-away ac- 
counts and allows for more time 
for lay-away plan to be effective 
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Simple ledger sheet kept 
in loose-leaf notebook 
shows at a glance the 
status of individual lay- 
away account. Space 
beneath itemized tota! 
is left open for any ac- 
cessories that might be 
purchased before the 
account is closed 


hood busins 
tomers be 
convenient 
he discontint 
eason hardware 
take their business 
tovs 


Inspection showed 


were available 


5 


, ' 
least damaged by‘ 


~~“ >> ~ 
hee Se he es 


electric train 
simple: the) 


item an 


were 
Was 
priced 
neasure of pr 


with 


Soar 


aCCessorle 
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Shelves shown have 
year-round display of 
train accessories En- 
tire section is devoted 
to toys during the 
Christmas season 
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In promoting builders hardware — 


Added Space = Added Sales 


gn SaM Sperr Hardware Co 
operating in the downtown San 
Antonio shopping district 
1916, had specialized to some -ex- 
tent in builders hardware for many 
years. But not until a shop located 
next to the company’s original 
building, was converted into an 


since 


exclusive “builders hardware an- 
nex,”’ could the Speir organization 
point to any real advantages in 
carrying builders hardware lines 
The move has brought to them a 
substantial increase in _ profits, 
added convenience for both con- 
tractor and individual home-own- 
er, and has greatly facilitated com- 
pany operations 

And despite the fact that the 
store is in the center of the crowda- 
ed shopping district, only a block 
from the famous Alamo, builders 
hardware has been a consistentl\ 
profitable line. According to E 
O. Busby, department manager, 
builders hardware ranks near the 
top in sales. This fact was accom- 
plished despite the many disad- 
vantages of the location, one be- 
ing the lack of parking facilities 


Above is one of firm's two private show rooms 


‘Our location, and 
the size of the build- 
ing, have lon been 
yur two leading prob- 
lems in selling build- 
ers hardware sus- 
by aid "We have 
found that it requires 
really outstanding 
ervice and an equal- 
ly attractive inven- 
tory in order to make 
a contractor take the 
time and trouble to 
drive all the way 
downtown, locate a 
parking place, and 
Until 1947, 
when we created the 
annex, we also felt 
it a serious disadvan- 
tage to have to take 
our contractor - cus- 
tomers upstairs to th 


come 1n 


second floor for 


yuilders hardware 


This upstairs layout, of course, al- 


most completels 


ordinary 
‘ 


order customers, from 


eliminated 
home-owner, 


E. ©. Busby, department manager, explains 
features of product to customer. Special 
annex for builders hardware boosted sales 


rs hardware picture 


the I econd floor Was 


Shelf hardware occupies front crea of the annex 
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A noticeable increase 
in jalouwsie sales re- 
sulted from the appear- 
ance of this demon- 
stration booth at the 
Birmingham Home Show 


Jalousies surround office 
which enables Sidney V/at- 
ters, left, to give pros- 
pect a practical demon- 
stration of how they work 


By W. M. Massey 


S° ND MERCHANDISING pri 
applied to a specialty 
producing a $75,000 annual 
volume from sales of jalousies for 
Watters aint & Hardware C 
Birmingham, Alabama 

Sidney Watters, whi 
the suburban hardware 
1948 with a $1,500 stock 
his outstanding 
jalousies to six fact 


the jalousie lines \ 
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Their specialty is 


Jalousies 


Wide stock plus complete installation 
services bring this Alabama dealer 
annual gross of $75,000 from jalousies 





h 

Ss 
e| 
¥ 


Installation enclosing a corner porch has been used to sell more 
than a dozen other jobs. Satisfied home-owner gladly cooperates 


cause he is well-known in thi 
pecialty field. He shows the price 
shopper the cheaper lines, quote 
prices, then compares them with 
the better quality 
higher price. He shows the pro 
pect photographs of jobs he ha 
installed and takes him out to see 
a job he has installed. He lets the 
prospect talk with the satisfied 
customer and this usually clinches 


jalousies at a 


the deal 

An example of how quality sells 
over price is the four jalousie jobs 
that Watters has sold to employees 
of a large chain store that sells 
jalousies on price basis. He sold 
and installed a job for one of the 
employees and this one brought in 
the three others. From the begin 
ning, satisfied customers have been 
the best source of new prospects 
One good installation in a com- 
munity or neighborhood brings in 
neighbors who have seen the job 
After talking with the satisfied 
customer, they are half sold when 
they come to the store 

Each year the Watters Paint & 
Hardware Co. has a display at the 
home show. The booth is built with 
jalousies to show types 
and how they are installed. This 
attracts attention and following 
the show there is a_ noticeable 
pickup in sales 

“People who visit home show 


several 


are a good class of prospects,” say 

Watters. “We have found that most 
jalousie sales are made to owners 
of homes three to five years old 
They are home-owners who have 
growing families and who need 
more space like a den or all-pur 


58 


pose room. This need can be met by 
enclosing a porch or breezeway 
Residential sections with the larg: 
homes, and the very old section 
of the city provide the least pro 
pects for jalousie sales 

At the store, Watters 


fice walls constructed with jal 


has his of 
ousies for display purposes and the 
door is a jalousie door. Besides be- 
ing convenient this display take 
up very little more space than an) 
conventional enclosure for an of 
fice 
An advantage to the stor 


Employee Benefit Program 
in Distribution Trades 


BECAUSE THE problem of finding 
and keeping capable personnel i 
becoming of paramount impor- 
tance in all lines of business ac- 
tivity, the Chamber of Commerce 
of the U. S. recently carried on a 
obtain 


comprehensive survey to 


information about employee bene- 
fit programs in the distributing 
rades—wholesale, retail, and serv- 
ice 

The survey covered the experi- 
ence of 1,208 companies, both large 
and small—37‘ wholesalers, 30 
retailers. 10° service bu 
combination of 
more of these activitse 
reached into all 48 state 

According to this 
most common employee benefit 
hospitalization; it is made avail 
able by 94! of all the 1,208 d 
tributing companies. Hospital 


in a al l 
of Watte! 
is that sales 
tne commit 


Watters a 


pape! 


tiv 


1 etter 


One 
were give! 
nounted to $3,500. Out of the 1 
quiries and jobs figured Watter 
expects to close several more prot- 
itable sales 
Advertising emphasizes the 
beauty. comfort and convenience 
if jalousies and points out the ad 
vantage of more space. Prices are 
in advertising and FHA 
terms mentioned 
The store has had an 
in volume ol! 


started and 


quoted 


average 


annual increase 
$35,000 since it wa 
jalousie sales have played a majo! 
part in the growing business, at 
tracting customers throughout the 
surrounding areas that 


city and in 
obtained 


could not have been 
through conventional 


ales alone 


tion programs are handled l 


through insurance companies | 
52°° of the firms and (2 
the Blue Cross plan by 
to the financing of such pre 
25° are financed entirely 
employees, 28 entirely 


= 


¢ mplovers, and 43 
t) 


by joint contribu 
and employees 
Surgical benefit 
vided by 88 
About 60 are 
Insurance companile 
ther through 
h hospit ization 


re jointly 


( 
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NATIONALLY 
ADVERTISED 


_ 


Sesel* - 


’ } ur 
rosy - !Merllome 





KLEEN-IT 


Handiest brush 
in any kitchen 


: >, ‘e \ 
cleans better, lasts longer than ordinary scrubs tj 
M 

Iw 
- 


a 











SUPER GONG 


<s — 


we a 
CHOCTAW-X 


(X = extra wear from Oxco’s Master Blend filling) 


(write us hi 


S$ nome if 


JOBBER 


you'd like him te call 





(wd ee 
Tes in, : . 
ume JAAP 


By Bob Prichard 


How they built 


A STEADY INCREASE in fishing 
tackle sales over a period of 
17 years is the story behind the at 
tractive window displays at Bur 
gess Hardware Co., of Tarpon 
Springs, Florida 

The displays featuring long and 
short fibre glass rods, shiny new 
reels, vari-colored lures. rolls of 
fishing line and a large variety of 
corks and bobbers is a tempting 
invitation to passersby to come in 
And it’s the experienced, enthu 
astic help which they receive when 
they go in that causes them to re 
turn again and again thei 
fishing equipment need 

It was 17 vea ago that Ed 
Burgess stood in his stock room 
and stared down at boxes on the 


As attractive displays 
bring customers into 
Burgess Hardware, 
store salesmen ably 
demonstrate to clinch 
fishing tackle sales. At 
left, salesman’ gives 
customer full informa- 
tion regarding rod. Be- 
low, Burgess, at left, 
consults his specially- 
prepared fishing calen- 
dar to help customer 
plan his fishing trip. 
Calendar is much in de- 
mand; fishermen all 
over the country write 
in for free copies 








This dealer has had 
a steady increase in 
tackle sales for 17 
years, with a 65 per- 
cent gain last year 
over preceding year 
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But | Stock and Sell These 
Other Swell Sassoon Products too! 


SQMOON coRDAGE works 


BOSTON 10, MASSACHUSETTS 
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Backed by the crooner 


Advertising Program in 
Mower History... to make 
Moto-Mower Dealers 


Mower Headquarters! 





t 


it hee RAS Etta 


MOTO-MOWER  ¢ 
MONTEREY 

20” Deluxe Reel see 

with Recoil Starter 


Discover the many 
profit advantages of 
being a Moto-Mower 
Key Dealer! 


shown with famous “"Weed-Topper” . 
THE MOTO-MOWER COMPANY « Subsidiary of 
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the World’s Most Modern 
Line of Power Mowers! , 


NEW sall-gedeutled rotaries with sensational j-speed transmissions 
NEW dual grass discharge chutes—front and side 

NEW Dial-a-matic cutting height adjustment 
NEW daring designs, styled for tomorrow 

NEW startling ‘‘designer’’ color schemes 
NEW aircraft-type controls — 

NEW close-trimming features 


NEW heavy duty 
gripper-type tires 


NEW automatic anti-shock 
safety blade clutch control 


Wf 


f 


“y 
‘ af 
7 


NEW full- ; MOTO-MOWER CONSTELLATION 
floating shock resistant 21” Self-Propelled 


handle, with easy storage feature Rotary with Recoil Starter 


Coupon Totty Vibrate 
Key Dealer Program! 


The Moto-Mower Company 
625 “G" Street 
Richmond, Indiana 


Sensational 25 & 5 Discount 
Special Anticipation Discount 
Co-op Newspaper, TV, and Radio 
Big MOTO-MOWER WEEK Promotion Name 


Store Name 


National Ad Coupon Inquiry Service 


, ; Add 
Free Factory Promotional Material = 
Name of Jobber 


Detroit Harvester Co. ¢ RICHMOND, INDIANA Address 
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An experienced repairman works daily in the completely equipped reel 
repair department which Burgess considers 


tackle as his budget would allow 
He had seen too many people walk 
into a store and ask for an item, 
only to be referred elsewhere. He 
knew this was not the way to 
cultivate customers 

Today Burgess points to his fish 
ing tackle department with great 
pride. The original $200 stock ha 
been around $2,000 
and he contemplates enlarging this 
still further. There is no question 
in his mind now that the original 
$200 inventory was worth its 
weight in gold 


enlarged to 


Big Increase 


An examination of his books dis 
closed that although business has 
increased steadily each year, the 
volume last year jumped approxi- 
mately 65 percent over the pre 
ceding year. The credit for this in 
belongs to hi 
their 

custome! 


crease, he 
trained 
pathetic 
problems 

The recent visit of an 
couple to the store provides a good 
example of this courtesy. They ex 
plained that they had done little 
fishing in their lives but were now 


; 


Says, 
and 
with 


salesmen 
dealing 


sym 


elder ly 


retired and wanted to do lots of i 
They wanted to be completely out 
fitted with fishing equipment. As 
they explained their situation to 
one of Burgess’ five salesmen, they 
told him they were relying on 

judgment. Without hesitation 


64 


100 percent 


Burgess has a weak: 
He buy these 
alwa\ 


ing lure 
dance and 
a ne\ 

pay 


the veal 


a definite asset to sales 


ermen lose 
In most 
tore whe! 
alesman smiled bro: 
frankly I am not 
fisherman, therefore 
enough of an expert 
I know you want to 
atisfied with what 
me call anothe ale 
thoroughly experienced 
The couple 
prised by the 


were somew 
salesman 
but permitted another sale 
wait on them. When tl! 
action was completed, the 
had rods 
bobbers that were suited t 1€11 to fishermen 
needs. While the 
rang up the sale, they 
“This is the kind of store we 
to come in again.” 

Burgess had witnessed 


reels, lines, hooks and The calendar 
register come in the 
many 
questing then 


“This 


cash 
+ a 
OUL-OI-L 


remarked 


‘i 
Wal 


sode and congratulated both 
The first on his 
he was not equipped 


men ack now le 
ing that 
help them, and the 


patience with the 


? 
econd on 
amate 


men 


Excellent Selling 


“You n ade the m 


ort T 


ot que 


} : 
ilated 


all 
“Thi 
taught 


boo te 
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You || 
BUZZ UP BUSINESS a 
with BOLENS en a 
CHAIN SAWS... " SURE CUSTOMER SATISFACTION 


1 ‘Service Ce 


— 


~ TESTED 
~ PROVED 


GREAT SALES FEATURES THAT 
TURN PROSPECTS INTO CUSTOMERS 
Perfect t I y acce ble 


Bolens Means Business WITH THIS WINNING 


SALES COMBINATION OF OUTDOOR POWER EQUIPMENT 
BOLENS GARDEN TRACTORS BOLENS POWER MOWERS BOLENS M-E ROTARY TILLERS 


WITH BOLENS YOU'LL OFFER MORE...MAKE MORE IN ’54 


Cn ee 
BOLENS POWER PROFIT PLAN 


BOLENS PRODUCTS DIVISION 

FOOD MACHINERY AND CHEMICAL CORPORATION 

227-9 South Park Street, Port Washington, Wisconsin 

Please send information on BOLENS money making Dealer Franchise Offer. 


BOLENS PRODUCTS 
DIVISION 
FOOD MACHINERY AND 


CHEMICAL CORPORATION 
27-9 South Park 


Nome____. = 

Compony — jee a 
Address__ - 
Stote 


rr -eererr er 


Port Wash 


» 


SOUTHERN HARDWARE for SEPTEMBER, 19! 





x 


= ND 


REVERE COPPER AND BRASS INCORPORATED Sy 


- © * 
ROME MANUFACTURING COMPANY DIVISION % xt 5 
ROME, NEW YORK e CLINTON, ILLINOIS e RIVERSIDE, CALIFORNIA Sa 


Revere Ware Tuventory Card 
1 | 2 3 


ITEM 0.4. | 0 ~ o0h./ C.0 0.H. | 0.0./ 0.1 
COPPER-CLAD STAINIFI 


PROMOTIONAL SETS HE RE’ S HO 
1100 6 Pc Eleven Purpose Set W TO 
1400 8 Pc Kitchen Jewel Chest 
.' ae Beginne’ Set 


MFG. 596 






































91 4 a 4 Pc Mixing Bow! a) 


974 4 Pc. _ Handy Pan Set 


“W215 1. Qt. Sauce Pan and Fryer | 





1401 ~—S«1 Qt. ~—- Covered Sauce Pon 

1401 1A Gt. Covered Souce Pan | 
1402 2 Qt. Covered Sauce Pan 
1403 3 Q. Covered Sauce Pan 
1404 4 Qt. Covered Sauce Pan 
1405 5 Qt. Covered Sauce Pan 
1423 French Fryer Bosket 
1424 4 Qt. Covered Sauce Pot 
1426 6 Qt. Covered Sauce Pot 
1428 6 Qt. Covered Sauce Pot 
1434 4 Qt. Covered Kettle 
1436 6 Qt. Covered Kettle 
1438 8 Qt. Covered Kettle 
1440 1” Pr. Double Boiler 
441% 1% Qt. Double Boiler 
1442 2 Qt. Double Boiler 
1446 6" Covered Skillet 
1448 8” Covered Skillet 
1450 10” Covered Skillet 
1452 12” Covered Skillet 
1488 Breakfost Unit and holiday 
1515 4 Cup Poacher Inset Here, 
1585 6 Qt. Dutch Oven Revere y 
1720 4 Hook Special Rock 
1721 4 Hock Utensil Rock 
1722 10 Hook Deluxe Rack 
1516 6 Cup —~Percolator 
1518 8 Cup = Percolotor 
1544 14 Cup Coffee Moker 
1594 4 Cup Drip Coffee Make 
1598 8 Cup Drip Coffee Mok: 

TEA KET 


1s 5 Qt. Solid Copper, Ch 
16 6 Qt. Solid Copper, Cr 
888 5 Qt. Deluxe Special 
2247 2 Qt. Penthouse Whistler 
2701 2% Qt. Copper Bot., Whistler 
3501C . Copper Bot., Whistler 
STAINLESS STEEL 
901 . Mixing Bowl 
902 . Mixing Bowl 
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Heater Sales Up 
All Year ‘Round 


Offers Credit 


SOUTHERN HARDWARE for 


SEPTEMBER 


1954 


Mass Display 





WANTED 


RED HEAD 


LAWN TRIMMER 


Aluminum construction with beovtiful, 


eye-catching anodized finish 

Safe soft iron blade that resists chipping 
Top quality 8000 rpm electric motor 
Weighs only 3% pounds 


Retails at only $19.95! 





mbination thot's a sure 


s winner 


* the right product at 
* the right price 








Write for full details today! 


The CINCINNATI 
VENTILATING Co. 


THIRD & MADISON, COVINGTON, KY. 


RED <2 HEAL 











Trip sless 














Here’s the one complete quality line of hose 
accessories that you need to fill all of your cus- 
tomers’ gardening needs. 

Use the Scovill automatic merchandising rack. 
You get 104%! of display space on less than An 
of floor space. Ask your GREEN SPOT wholesaler 


how to get this valuable merchandiser /ree ! 


Now you have all the accessories that are called 
for, under one fine name that consumers know and 
like. No more ordering problems—contusion on 
sizes and qualities ends with the wide selection 
offered by GREEN SPOT. 


Weather-Matic with adjusta- 
ble circles from 10'—50O' across 





gives mist to coarse spray 


New Waterite Oscillating Sprinkler 

for greater efficiency and more uniform H-367 

coverage! 

Selling a quality line will result in quantity sales, so get 
GREEN SPOT—the line that sells itself. 


GREEN SPOT is a division of the famous SCOVILL MFG. CO., 
the world’s largest manufacturer of quality brass goods, known 
for over 150 years as master craftsmen in metals. 

Sprinklers + Hand Sprays + Hose Nozzles + Quick Con- 
nectors «+ Clamps + “Y" Connectors + Shut-Off Valves 
Couplings ¢ Hose Menders « Goose Necks. 














ele ra 


In merchandising principles, point- 
of-sale material and consumer adver- 


tising, Green Spot leads the field. 


Full-page advertising 


the Saturday Evening 


OF SCOVILL 


Scovill Manufacturing Company, 36 Mill St., Waterbury, Conn. 
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Tom Ayers Appliances & Furniture Co 
Winston-Salem, North Caroline 


Frank J. Cannon & Son 
Virginia 


Glade Springs 


Carloss Well Supply 
Memphis, Tennessee 


Dairy Specialty Co 


Greensboro, North Carolina 


SUBMERGIBLE 


Manufactured by Red Jacket 


SOUTHERN HARDWARE for SEPTEMBER 


throughout the 


ood PROFIT in the COOK line 


of PUMPS and WATER 
SYSTEMS 


A TYPE FOR 


EVERY REQUIREMENT 
ALL ATTRACTIVELY PRICED 


Now available through these authorized Cook distributors 


South 


Electrical Machinery & Supply Co 
Nashville, Tennessee 


Goarlete Pump & Well Supply Co 
Baton Rouge, Louisiona 


Jeter Hardwore Co 
Jonesboro, Arkonsas 


Co 
Lewis Supply Co 
Richmond, Virginia 


Andrew J. Nicholas & Co 
Philadeiphia, Pennsylvania 


Richmond Supply Co 
Augusta, Georgie 


They are equipped to giye you excellent service 


Southern Mill Supply Co 
Summerville, South Corolina 
Toole Supply Co 
Auguste, Georgia 


Tri-Stote Supply Co 
Owensboro, Kentucky 


M.R. Vaughn 
Tompo, Floride 


West Virginia Pump & Supply Co 
Huntington, West Virginia 


Price's Wholesole Parts Co 
Cherlotte, North Corolinae 


Beck & Gregg Hordwore Co 
Atlante, Georgia 


Write for our complete 


COOK Pump and Weoter 


MODELS “'ED' 


AND 


Systems Catalog. 
Address Dept. S$HC-954. 


Es” 


Sysrews 


om ot Per OFF 


COOK WATER SYSTEMS 


Manufacturing Co 


1954 


DAVENPORT, 


IOWA 


Davenport, lowa 


69 





Dealers Report Increase 
in Credit Volume 


ot dealet 

emphasized the importance of per- 
onal contact in some form. 34 pe! 
cent merely mentioned personal 
contact, while 17 percent indicated 
the value of regular mailings and 
personal contact. 12 percent men- 
tioned use of personal c« t bi 
‘phone in adaitiog ( letters 
Monthly statements a1 most 
effective method Lex »\ ) per- 
cent of the reporting dealers while 
about 5 percent reported using a 
combination of virtuz 

ods. Use of collection as 

legal action” were 


t in each ca 


percen 
Generally, the: wel few com- 
plaints in regards to collections 
though a number of deale1 
their continuing 


t method.” St 


and collec 


too bothe 


Thi an een 
final 
you? 
LOSS 
I one 

reent 

dealet 

no morse 
inual sale 
the dealer 

reported 


reent 
about ome 


ported 


7 
i€Sss 


MODEL R1-20 
No. 1 Seller Ro- 
tary Mower direct 


“SERVICE drive; 2 HP. ver-~ | Strike One, and 


Sell our com- tical shaft, 4-cycle 

BULLETIN’’ plete line! engine You're Out! 
KEEPS REPAIR - sane Pat 
anc { Oo? ? ‘ 

MEN SOLD ON Reel Type See your Jobber today or write for 
TROUBLE-FREE Electric catalog, prices, complete ‘And I thought I had good, solid 
DIXIE. information relations wit] mx emplovees 


‘ | DIXIE POWER MOWERS I 
| SOUTHLAND MOWER COMPANY 

SELMA, ALABAMA ‘Mav , 
Please send mes mentete dat Vaybe qiant keep ciose 


z ae 
if] ore trouble-free es with Dixie M . | nough to the people who work 





Looking back now I Cal realize 
that perhaps I was a bit negligen 


of my employee relations 


NAME I thought I was close to 
| FIRM NAMI but I guess I wasn't And if 
| ADDRESS it to do over again I'd be so 


1 CITY Stat | them and have them so 
comm 
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USS AMERICAN FENCE 
..«+ the South's favorite 





@ Fall is the season when most farmers will be taking time 
out to repair their old buildings, to put up new ones or to 
erect fencing. 

Cash in on this big fall market 
adequate stocks of fencing and roofing to give these farmers 
prompt delivery of exactly what they need. Carry a com 
plete line of products of proven dependability and wide 
customer acceptance. That means the USS quality prod 
. they are all leaders in their field 


Be sure that you have 


USS TENNESEAL V-DRAIN ROOFING 


ucts for the farm. . ... it's tops in roofing 


Remind each customer that comes in your door that he ' = 
should take care of needed farm improvements NOW and il dang p Rugged 
el and for val F 

yappl 


should not keep putting off roof or fence repairs until oo aT, : 


trouble starts 


TENNESSEE COAL & IRON 
DIVISION 


UNITED STATES STEEL CORPORATION, GENERAL OFFICES: FAIRFIELD, ALABAMA 


DISTRICT OFFICES: CHARLOTTE FAIRFIELD © HOUSTON + JACKSONVILLE 


MEMPHIS + WEW ORLEANS + TULSA 


USS AMERICAN FENCE 
USS TENNESEAL V-Drain ROOFING 
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there A 
a strike 
f X pe rience 
ything to do about a 
is called—unle 

buckle under. All you can do about 
a strike has to be done beforehand 

“In the case of another hard 
ware retailer who might be caught 
in a strike, I would say he should 
make up his mind quick what he’s 
going to do. But he would be better 
off to talk with hi employees be 
fore it happens, arrange hours and 
pay so that the union will have 
nothing to offe1 

“The closer an employer is to hi 
men. the better understanding they ; 
have of one another. And I recom } -xhausted a $30.000 1 
mend a profit-sharing plan, with almost enti 
reasonable hour for it seems that nated credit sales, hi red 


no one wants to work long hou: uunts receivable from $22,000 t 


any more. I believe if I had pre $1,600 and has all his outstanding 

pared myself, with fewer em obligati paid. His invent 

ployees who were drawing ex down from $100,000 to $40,00( 

ceptionally good pay, this wouldn't owns his building 

have happened to me In Texas there $7 
“I was too complacent about my viction that the Port 

employee relations. On Septembe: ' ! 

4, 1953, my birthday, the em 

ployees threw a party for me and cause redomina! 

gave me an expensive hat. I population of Port 

thought I rated pretty high with labor expected a 

my employees after that. So it wa tory. After that 

quite a shock when the strike infiltrate retail 





Ca i ibutive 


Workers 


/ cis PLASTIC DISPLAY | 3." 


it's Free! 
su-rast DISPLAY 
TD-48 


Here's the most attractive, 
practical and sales produc- 





ing Display Assortment ever 
offered! Sparkling new and | 
unique permanent selt-ser- 
vice Display holds minimum 
stock of 48 fast-moving 
Hold-E-Zee numbers. Takes 
only 5" x 14" counter space 
Each driver clearly marked 
on Display for number and 
price Packed filled 1s 
shown—goes right to work! 
ALREADY AN OUT- 
STANDING SUCCESS! 


Order from your Jobber. 





UPSON BROS., Inc. SCREWDRIVERS 


ROCHESTER 14, N.Y. 
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New HEAVY DUTY TAPE RULE 
Now in 12’ and 10’ lengths with 
16” centers indicated 


UPFRIN Voter 


other in 1 industrial in ire Super MEZURALL 
had hurt Port Arthu t me n 

the pocketb« l 

this year. At a r 

Port Arthur clu 





ok i 


hue (struck) hot 
broker, tw physk 

credit man and others were hav 
ing coffee with Miller. It was the 
consensus here that the strike had 
reduced retail volume by 20 per- 
cent. Population has been drained 
off. The real estate man said he 
noted an increasing number 
empty Nouse apartment 
with the occupants having move 
2 


caumont, 


to nearby 
north, or other Texas cities 
Beaumont, it was agreed, wi: 
ting the 20 percent in retail 
that Port Arthur had lost 
This is easily explained 
most excl 
Port Arthur signed with the 
hence lost much, if not most of 
anti-union trade Meanwhile 
unionists declined to cross 
picket lines. So both factions wet 
spending their money in au PACKAGED FOR SALES 
mont 
The Chamber of Comm 
and some obvious 
Mille: 


isive department sto! 


ige_ in which 


hy of Fred Milk 


ine p< 
erat 


} 


1! e than mo! 


He appeare 


the Texa 


PRICED FOR SALES 


10 ft. — W9310 — $2.39 12 ft. — W9312 — $2.89 
Replocement Blodes Available 
The SUPER MEZURALL is also available with the famous 
CHROME-CLAD line: 10 ft €9310; 12 ft C9312 


THE LUFKIN RULE COMPANY @ SAGINAW, MICHIGAN 
132-130 LAFAYETTE ST. NEW YORK CITY . BARRIE, ONTARIO 





SOUTHERN HARDWARE for SEPTEMBER. 1954 





Life without a BOLT BAR... 


“Profits Roll in"— 
Bicycle Repair Shop 


{ ( 





“THIS IT?” 


Hunting is fun. So is mountain climbing in 
the opinion of some people. 
But combining the two within your hardware store 
is strictly for the birds! 
Yet many hardware dealers today are still stocking and selling 
bolts, nuts and screws the hard way. They spend many 
wasted minutes a day searching for just what the customer wants. 
In the lower right hand corner of this ad ts the 
ideal remedy for this situation: the LAMSON 
Self-Service BOLT BAR. 
In the bar are 106 of the fastest-moving sizes of bolts, nuts 
and screws. Each in a separate compartment 
and marked with retail prices. 
And talk about turnover! Tests show the average 
is 6 times a year. 
Ask your Lamson distributor 
about this modern way to sell bolts, 


nuts and screws, or write us 
The Bolt Bar 


for the whole story. 
Asad es. a . 
Sa cae 


“7he LAMSON & SESSIONS @. i; i bl, 


1971 West 85th Street 
Cleveland 2, Ohio 


Plants at Cleveland and Kent, Ohio 
Birmingham + Chicago 


106 most popular sizes 


The modern way to sell bolts and nuts 
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Farmers who buy pressure-creosoted 
fence posts come back for more 


a 


R. R. Van Landinghom shows a customer, 
pe ARILY a sales and service organization for automotive his stock of preasure-creosoted fence posts 
and mechanized farm equipment, R. R. Van Landingham 


Inc., took on a profitable additional line five years ago wu 


pressure-creosoted lumber products 
Since that time, all lumber sales have been pressure-creo S| 
soted products, with pressure-creosoted fence posts account 
ing for 90°, of the volume 
Newspaper advertising and mailings have been used, and 
Mr. Van Landingham says word-of-mouth advertising has 
also played a big part in building up sales of pressure-creo 
soted products. “Satisfied customers can't be beat for passing 
the good word along,”’ says Mr. Van Landingham 
Sales of pressure-creosoted products tie in well with other 
lines handled by the firm and build good will among cus 
tomers and prospective customers, according to Mr. Var 
Landingham 
If you have a business that serves farmers, pressure-creo 
soted fence posts are an excellent addition te your line. They 
are a quality item with almost unlim 
ited sales potential and prospects of re 
peat orders again and again as farmer 
idd more fence 


CUUTUT TN 


Mr. Van Landingham 


NO STAMP NEEDED 


United States Steel ¢ orporation 


CRM MLM (MUIR Room 879, 525 Wiliam Penn Pla 


Pittsburgh 30, Pennsylvania 


I’m interested in handling pressure-creosoted fence posts. Please 
PreSsure-Creoso p w00 : send me more information and put me in touch with pressure-treaters 
who produce this product And include a copy of your new guide, 
. “Fences That Pay.”’ 
Now 1s the tume to cash in on the demand 
for pressure-creosoted fence posts and other Name 
pressure-creosoted wood products. If you'd 
like more information. send in the self- Address 
mailing card on this page. But first, turn 
the page to see the merchandising help City 
available to you 





PRESSURE-CREOSOTED FENCE POSTS NEWS PAPER 
n ewcrwe ADVERTISING - 


/ 


YOUR HEADQUARTERS FOR PRESSURE-CREOSOTED FENCE POSTS 
DEALER SIGNATURE 





NITED States Steel, a producer of USS Creosote used by 
many independent wood treaters, is happy to help you 

promote the sale of pressure-creosoted fence posts 

New mats are now available for you to use in advertising 
pressure -¢ reosoted fence posts in your community newspaper 
They'll tell your customers that your place of business is 
headquarters for pressure-creosoted fence posts 

Wood treaters who use USS Creosote can supply you with 
these mats. If you are now selling pressure-creosoted fence 
posts, ask the treater from whom you buy posts for these 
mats. If you are planning to become a dealer, these mats will 
help you build quick business on this item 

United States Steel also promotes sales for you with ad 
vertising in leading state and regional farm papers. And a 
free fence guide has been prepared for distribution to your 


customers 
Pressure-creosoted fence posts are a well promoted item WANT PRESSURE-CREOSOTEL 


that can be profitable to you. If you'd like us to put you in 


ff 
touch with treaters in your area who can supply you with y FENCE POSTS? 
° 


pressure-creosoted products 








FIRST CLASS 
Permit No. 3117 
SEC. 34.9 P.L&R 
Pittsburgh, Po. 











BUSINESS REPLY CARD 


No Postage Stomp Necessary If Mailed in the United States 








— POSTAGE WILL BE PAID BY — 


UNITED STATES STEEL 
Room 4479, 525 William Penn Place 
Pittsburgh 30, Pennsylvania 


YOUR HEADQUARTERS FOR PRESSURE-CREOSOTED 
FENCE POSTS 


DEALER SIGNATURE 











You can increase your holiday TOOLS AVAILABLE 

tool sales by displaying these ms “Rosas... $2.00 
ACI ge Cremeter Wee $2.30 
i “S.....::... oe 


green, white and silver Christmas boxes. a ee ee ee 
126 x ch lig lL. ot, thin nose Plic $1.20 


popular Crescent Tools in eye-catching red, 


Wrappings are applied over standa *res- . guns apr 
pping e applied «¢ standard Cres 147 even inch combination Sai $2.60 


cent boxes and can be removed after the Oe he ket hy - $7.65 


Christmas season if any stock is unsold. Insure 
early delivery. Order from your jobber now. a 
CRESCENT TOOLS — 
Cive Wings lo Work — 


f s. Sold by leading d d retoilers everywhere mode 


MESTOWN, NEW YO 


Crescent is our trode-mork, registered in the United Srot 


CRESCENT TOO COMPANY, JA 
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; 


knowledge of bicycle repair ' 
a month by disassembling and re 
assembling bicycles. Experience 
wil] make him a qualified 
mechanic Estimating 
should be under the dealer's super 
sion the first yeal 

A completed 


atistactory to in the continued 


Vi 


f 


Dusines of a young custome! 


Membership in the Bicycle Dealers 


Association encourages cooperatior 
and consultation with other shops 
so that a mechanic in doubt about 


a repair may turn to another shop 


that best suits your needs 2 rr 


promised date on completed re 


\4 \ 4 \A “* \ 7 pairs if he i » avoid the disap 
t t , i the 

polntment nl ren and the ire 

‘ of parents wi! have the task of 

picking uj imbersome bicycles 


However, Northern Virginia Hard 
ware Co. offers a free local picku 
and delivery service, making a 


small charge outside the local area 


\ 7 7 Though this shop carries a stock 

of parts worth $55,000, Steinberg 

A ) \ points out that a dealer without a 

x | bicycle repair shop should carry 
; 4 


basic parts such as tires, tubes 


Introduced just a short time seats, baskets, axles, axle nuts 
chains and some of the popula! 
 \ lele ley Gold Medal Nylon bearings. Approximately one-third 





; 
2 of total parts volume comes from 
ial 


ier Seine Twine has been the repair and replacement of these 
basic parts. A good, representative 


4 : STOCK > ‘es a rest n Oo 
enthusiastically accepted tock require n investment of 


* | $250-500, and should have an an- 
by Selerenan everywhere. nual turnover of five to six time 
Shop equipment may require an 

approximate investment of $1 


Lasts longer... for a compressor, wel 


machine to 1 lire l Ul 

resists rotting. ‘yeles. etc whee] alignment m: 
ine and large workbench includ 

ing drill pre 

and polishing 


QUALITY SEINE TWINE , 


THE LINEN THREAD CO. INC 418 Grond Street, Paterson 1. N J 
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Hw RBaW backs up the 
“sellingest” fasteners you can handle 


— 


larger sizes are 


NEW DRAWING CARD for the “Do-It-Yourself” market is RB&W’s NEW STRONGER PACKAGES of rigid kratt-board | 
pace-setting Handy-Man Bolt and Nut Kit. It boosts unit sales, corrugated) cut spillage, breakas side-down box (another 
saves customers’ time. Up-to-the-minute merchandising like this RB&W first) is fumble-proof, « iling. Oversized labels 
shows why survey after survey proves RB&W the best-known peed product i t w packaging is part of RB&W's 


fastener brand, why it pays to stock and sell RB&W products 


bs 


INDUSTRY'S BROADEST LINE of high-quality fasteners insures cu HARDEST WORKING CATALOG this RBA&W sales aid with heavy 
tomer satisfaction. With RB&W carriage bolts, machine bolts flexible cover, first choice of countermen everywhere. Jammed 
lag bolts and-stove bolts, you can fill all orders promptly. And with facts and double tab-indexed by product for instant refer 
uniformly accurate threading plus uniform strength make for ence. Stock up on RB&W faster the top-quality line. Russell, 


easy application, tight holding power. Burdsall & Ward Bolt and Nut Company, Port Chester, N.Y 


KBE™m RUSSELL, BURDSALL & WARD 


109 YEARS MAKING STRONG THE THINGS THAT MAKE AMERICA STRONG 


A - . ~ } A PA 
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A Few Words to 
those Dealing Exclusively 
in Hardware! 


These are tough selling times! Competition is becom- 
ing stiffer . . . discount houses, department stores and 
auto supply stores are all taking orders for tools and 
hardware, and they're all making it tough for the 
“regular” dealer who is not in there selling. 

But, there still is a market . . . andshat is for quality 
tools at a reasonable price. The “pro” carpenter and 
even the “do it yourself” hobbyist have found that price 
is not as important today as it was. Tools are not all the 
same, better tools last longer and, therefore, are actually 
less expensive! Try a new method of selling for a change 

. sell your customer the best, and you'll see the results. 
He tells his neighbor or co-worker . . . and the very fact 
that Sandvik Handsaws and Shark Brand Chisels are 
top quality and not sold by every Tom, Dick and Harry 
means more business for you. Even though we do adver- 
tise at the consumer level, the best advertising in the 
world is done by word of mouth, and if you’re the only 
dealer in your locality handling Sandvik Handsaws and 
Shark Brand Chisels, how can you lose? 

These tools are manufactured to traditional Swedish 
standards of quality and incorporate the one basic in- 
gredient that really counts in building fine tools — 
Swedish Charcoal Steel — there certainly is nothing 
finer in the saw maker's or chisel maker’s art which 
you can offer to your trade. 

Why not get the facts right now on these tools which 
can set your store apart? An inquiry on a post card to 
us, Or an inquiry to your wholesaler’s representative 
will give you all the details. You have nothing to lose 


and plenty to gain! 








47 WARREN ST. 
NEW YORK 7, WN. Y. 


Jandvik faw & Joo/ 


DIVISION OF SANDVIK STEEL 








and general appearance. His in- 
vestment never exceeds $20 (cus- 
tomer allowance and repairs) be- 
cause a used bicycle never brings 
more than $30, and more likely 
averages $25. Occasionally an old 
frame may be traded in for $2, and 
after rebuilding it—an investment 
of $17 -$18—Steinberg may 
it for $25. He points out that in 
price, parts 


resell 
computing _ resale 
should be figured at retail price 
and not at cost. 

In the second plan where a cus- 
tomer wishes to place his bicycle on 
sale directly to another customer, 
Steinberg guarantees the amount 
of allowance he originally offered, 
if there are no takers 

“You can readily see the ad- 
vantages of the customer-to-cus- 
tomer plan even though we realize 
no commission on our efforts to 
make the best sale we can,” said 
Steinberg. “It creates tremendous 
good will with the customer who 


‘puts the bicycle on sale. It relieves 


us of all repair responsibilities 
since the check is made in payment 
from one customer to another cus- 
tomer. 

On the resale of a used bicycle 
we have reconditioned however, 
there may be comebacks from time 
to time, even though there is no 
warranty period. We frequently 
gain repair business when one cus- 
tomer buys a bicycle from another 

“What happens is that the cus- 
tomer, upon purchasing the used 
bike, asks what repairs the bicycle 
needs. Furthermore, the customer 
who buys a used bicycle becomes 
a potential buyer of a new bicycle 
at some future time.” 

Having operated on a strictly 
cash basis in bicycle sales, North- 
ern Virginia Hardware Co. is now 
introducing a deferred payment 
plan, with a service charge that is 
expected to expand new sales 
volume. 


. 


Lay-Away Plan with 
Buyer Incentive 


(Continued from page 55) 


underneath this entry, the initial 
payment is set down. As each suc- 
ceeding payment is made, the 
amount is entered in a column be- 
neath the original payment. When 
the customer decides to take home 
the merchandise, the advance pay- 
ments are added up and 6 percent 
of the advance payments is added 
to the total of the advance pay- 
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KEEP YOUR WICK CUSTOMERS SATISFIED 


Sell the 3 R/M reliables 


1. KINDLERITE 


R/M’s standard quality woven asbestos kindler. 
A sturdy, long-lived wicking with wire core in 
both warp and filling yarn. Packaged 5!» ft., 6 ft. 
and 100 ft. to the box. In widths of ‘.", 1”, 1'4” 
and 1°, 


WOVEN GLASS 


The acme of perfection in stove kindlers, assuring 
long life and maximum stove performance. The 
only glass wicking woven with a wire core in every 
strand to protect the burning edge. Packaged 5 

6 ft. and 100 ft. to the box. In widths of 

1',” and 1°, 


QUIK FLAME 


The most efficient kindler ever developed for range 


burners. Patented open mesh construction pro- 
vides best possible results with distillate oils. The 
extra-heavy wire core yarn keeps the kindler up- 
right in the burner channel. Glass varn at burning 
edge facilitates the removal of carbon deposits. 
Packaged 6 ft. to the box .’ and 1°." wide 


R/M lighting rings provide long life and trouble-free 
performance in wickless kerosene stoves and heaters. 
The public knows this; so keep them in stock and keep 
your customers happy. They're priced to give you a 
generous profit. 


RAYBESTOS-MANHATTAN, INC. 
ASBESTOS TEXTILE DIVISION, Manheim, Pa. 


FACTORIES: Manheim, Pa. * No. Charleston, S.C. + Passaic, NJ. « Neenah, Wis. + Crawfordsville, ind. + Peterd rough, Ontario, Canada 


MANHATTAN INC. Asbest x e Packings « Brak os © Brake Blocks « h Facings e f ° Radistor Hose 


1 Wheels 
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ments. This total is then deducted 


ICE CARTON from the amount of the original 
OF: x sale entry. Then if there is a bal- 
ance remaining due, the 6 percent 


+ 


dividend ro not apply to this 


PPI remainder. It only applies to the 

Wis TO OAKEC? i recta ele “ . 

The } rcent d dend i 

KEM HOT: Peri : cosas tiene lnait If . 


Ly Wy) iN R ’ customer makes a deposit on a lay- 


away purchase and comes in six 
months later to pay the balance 
the dividend applies only to the 
amount of the deposit 

On the other hand, if a custome: 
selects a $50 item and pays the 
full amount in lay-away payments 
but does not claim the merchan- 
dise at the time the last payment 
is made, he receives 6 percent of 
$50, or $3. in the form of a credit 
toward future purchases The 
dividend is never paid in cash but 
always applies to the purchase of 
merchandise 

As the seven-line classified ad 
implied, Spencer had intended to 
limit the 6 Percent Club Plan to 
lay-aways for electric trains only 


> 
595 but customers’ desire to use the 

ourse plan for other merchandise in 

fluenced him to include any mer 

chandise with a sufficiently high 

TRIPPIN price to warrant two or more pay- 


ments 

Silent-salesman display carton holds twelve 17-feet coils (1¥%-in. wide) Spencer is alone in 

Guardsman Rust-Proof Bronze Weatherstripping; corrugated, punched most of the time and he reported 

and complete with coppered nails. Instructions for installing with each that with his simple method of 

coil. bookkeeping, little time is required 
NATIONAL GUARD PRODUCTS, INC. — to make the entries. He makes it a 
HEADQUARTERS FOR A COMPLETE LINE OF METAL WEATHERSTRIPPING paint to do this WHR ink, end a- 


ways with the customers present 
JACK FROST WEATHER STRIP GUARDSMAN in order for them to wr how theit 
FOR WINDOWS AND DOORS! PACKAGED UNITS accounts stand 


His enthusiasm for the plan 


the store 





Low-cost, efficient! § , {= / = = seems well founded. In July 1953, 
Rust-proof white 2 2 = the plan had 17 participating; 32 











metal fastened to i Yectober, < about 60 b 
moth-proof black J No. 336 Tl ao one — ~ | 4 
y « ~ hanksgiving. Spencer also citec 
Door Set. cians: se 


felt. Pre-punched (for 3’x7’door) Consi fall the saving in labor that the elimi- 
2 heal ee r 3’x7 or) Consists of : , 
complete with nails. send ONESIES OF 2 nation of seasonal toys has made 


“nile necessary co yne é i . 
18-ft. coils. COmNPOReRS parts mn possible. Although only one dis- 
one package, ready for easy 
° "i. ; ’ . play island had been devoted to 
installation, with complete 
: : tovs, finding a suitable place for 
instructions. | - 
the displaced merchandise always 
had been a difficult problem. It 
seemed that a slow-moving item 
returned to the storeroom inva! 
ably became a demand item, and 
the merchandise held on display 
became dull. Now only a compara- 
tively small section of the wall 
» is affected, since about 
ra 


; ; . f the alloted spac : 
Concealed hook included. 4” wide x Y2” high. one-third of the alloted space al 
ready is given over to a permanent 


No. 435, Interlocking. ~ 
342” wide x 9/16” high. No. 424, Saddle Type shelf space 





All National Guard thresholds are highly polished, drilled and countersunk. display of train accessories. The 
are limited to boxed unbreak- 


individually wrapped with necessary screws in neat package. u 
R GUAROSMAN WEATHERSTRIPPING FRO YOUR JOBBER OR WRITE ables, and games 
Spencer has learned that an 


" NATIONAL GUARD PRODUCTS, INC., Memphis, Tenn. Pegg Rage wor aoe gl 


Aa 
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SURVEY SHOWS 
MOST POPULAR 


YIICA TOOLS 


-.. your minimum stock 


No. 41-6" 


ELECTRICIANS’ DIAGONAL PLIERS 
Here are the best money-makers of the top Utica 
The primary cutter in the 


pliers family. Electronically line. A survey of our dealers tells us that these are 
hardened edges a fast the fastest movers. 

seller Not everyone should carry all 80 Utica models. But 
a keen and natural desire for profit suggests you 


No. 50—8" 1 
Ne. 7—6" ELECTRICIANS’ STANDARD PLIERS check these best sellers! 
COMBINATION SLIP-JOINT PLIERS The heavy duty, general 
You can’t beat this one for purpose pliers everyone 
sales. Dependable, inexpen- needs. Forged from alloy 
sive, for general use. In dis- steel with hardened cutting ADJUSTABLE 
play-shippers edges WRENCH 
No. 91—8" & 10” No. 507—10" i DISPLAY 
ADJUSTABLE WRENCHES RIB-JOINT™ PLIERS g f 
Here’s the adjustable wrench Brand new but already 4 Ee SHOWS TWELVE WRENCHES PLUS SERVICE PARTS 
which has extra-hardened o best seller! Remember = d 
jaws so they won't nick that the ribs are forged : 1 Brilliant red, white and black 
You'll want 8” and 10” sizes it’s stronger ; lacquer on sturdy steel. For 
; , wall, counter or window. 














ay tl PLIERS a ¥ = \ Assortment of 12 No. 91 

HIGH LEVERAGE DIAGONAL PLIERS Wrenches: Two 4”, three 6” 

Homeowners, mechanics, mod- Comfortable handles, hand > i three 8", two 10 two 12”, 

elmakers go for this tough honed edges and 7 * d shes niin ter ty ° 
side cutter designed for hard- leverage makes this f , 

to-get-at jobs. tops in cutting power 





NO CHARGE FOR DISPLAY OR SERVICE PaRTS 


and the world's best tools 


It pays to use quality tools ore made in U.S.A 


DROP FORGE AND TOOL 


UTICA 4, NEW YORK CORPORATION 


r 


In Canada: Adiam Too! & Supply Co r Monrtrea 
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Myers Submersible Pump... 





You can install it and forget it! 


Thousands of trouble-free hours of actual opera- 
tion prove a Myers Submersible Pump will per- 
form quietly for years without attention. 


These same records reveal that installation is the 
key to good submersible performance, and the 
Myers Submersible was specially designed to 
make proper installation easy. Myers dealers can 
correctly install the submersible quickly and 
easily because of features like these: 


Only one pipe is needed in the well; 


Tough, 3-wire electrical cable prevents trouble- 
some breaks; 

Special connectors eliminate the need for tape or 
vulcanizing when joining cable to motor leads; 





No priming necessary; 
No pit or pump house needed; 





All electrical controls located at the surface. 


With other engineering features just as important 
as simplified inetal'ation procedure, the Myers 
Submersible is earning recognition among deal- 
ers as the best in its field. 


Write today for complete information. You'll 
see why, for more sales and fewer service calls... 


Mote Buyers Buy Myers! 


MYERS «v's 
SYSTEMS 


THE F. E. MYERS & BRO. CO. 
Ashland, Ohio 

















SOUTHERN 


stantly adding acc 
prove his layout 

A real advantage of the lay 
away plan, according to Spence! 
is that it shows the dealer 
vance what the istomel! 
buy. Early pai 

thei: S¢ 

train sets and accessories 
manufacturer's catal gp 
a twofold advantage 
Spence! to balance hi 
and at the ame 


argin ol 


Added Space = 
Added Sales 


a $50.000 inver 


lardware 


top-price line 
ware which, 
fered by “price 
cale building 
out in. the 
word 


which are 
For exan 
ot sam 
contract 
ite, wheneve! 
tomer calls in. We 
speed delivery 
neces \ 
knot 
miles away 
depended upon to 


, 
tallation, to 


have been helpful 
f the department on the 
second floor has always been a- 
gainst us.” 
In mid-1947, hi 
store next door |] 
San Speil 


¥ *) 
tore, <U feet W 


| 
100 feet long, 
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Self-Demonstrating b 3 
Korky Display now — 
available. Full descrip- 
tion and details en- 
closed in each Master 
Carton. 
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CLOSET TANK & SEAL 


7 
pATENT NO. 2,598,906 


NO GUIDE ARM 
NO LIFT WIRES 


It's amazing how simple and efhicient Korky really ts 
no guide arms or wires to corrode and misalign 
nothine to get it of order! Korky seats perfectly, 
ilways — stops leaks, gurgles, trip-lever jiggling and 
water waste right at the source. Unconditionally guar 
inteed' 

Now Korky is 50 more bu yant, too This 


assures a full flush on ali closet tanks. And the new 





link chain 1s non-corrosive, solid brass for longer serv 





ice and easier installation. Display cartons of 12 
Korkys each retail at $16.68 ($1.39 per unit). You 
nake $6.67 per carton. Order through your whole 


saler or mail coupon today' 


1 LAVELLE RUBBER COMPANY 


428 North Wood Street + Chicago 22, Illinois 


me doz velle Korky ¢ et Tonk Seals 
M te r c y srtor t my cost of $1 | per doz.) 





fluorescent lighting system and 

comfortable air conditioning. As 

hown, the first room, devoted to 

helf hardware and specialty items 

is 20 feet wide, and approximate 

CONCENTRATE ly 35 feet deep. At the rear of the 

building are two large, glass-en- 

, closed “private showrooms” in 

WITH which the top-price lines are 
hown 

ONE SOURCE Conveniently located Oo lat 

‘very entering customer can see 

it, the helf hardware display) 


f th d room contains four modern glas 
or thousands ins fou n gla 


. x counte! 25 sections of wail 
of items shelving, and four large “shadow 


boxes” on the right wall, in which For or Wan 


your customers outstanding new developme its in M k . 
builders hardware are displaye Muskra 
want and need a uilde ardware are displayed 7 
Skunk 


A pyramid display unit in the cen- 


ter of the floor shows fireplace . 
and “ — and Mink... 


accessories, which are likewise a 


BOOST PROFITS 5% rapidly-growing specialty with the 


store. Convenient wrapping ser\ 


No. 1 VG VICTOR 


ice is given at one counter, and 


customers are free to go behind STOP LOSS 


the counte! and check ove! the The delayed action guara 


hundreds of items offered prevents escapes Th 
Directly back of the shelf hard- auxiliary guard moves high up on 
ware section are the two private t 


the animal’s body to eliminat 
“wring ” Simple, sturdy n- 
sample rooms, glass-enclosed. In wring-off imple, stu ' 


2 struction; lightweight; easy to set 
the first, also shown, are three Jaw spread, 4” 


wallcases, each containing three 
hardwood shelves, and contrasting 
quality builders hardware items a- 
gainst a pink background under 
shaded fluorescent lamps. This 
sample room is given over pri- 
marily to door locks, knobs, mail 
p boxes, wrought iron and polished 
Ves, by ordering from metal hinges, plus other gi sry 
one supplier, your near- : ative hardware.” In the center is “, ONEIDA JUMP 
est ATLAS wholesaler, a table, and four comfortable ee ee STOP LOSS 
you have one order, one chairs. “This room is in constant . 

. . “ Light, compact —the Oneida Jump 
invoice, less paper work, use,” Busby said, “particularly trap with famous Stop Loss guard. 
easier stock inventory. where the contractor is striving for The favorite trap for those who 
And you have depend- unusual effects in building luxur- prefer Jump style. Jaw spread, 454”. 


able ATLAS quality, ious homes, or where he wants to 
known the world over! bring a customer in to make his 
Ask your wholesaler to own choice. The ability to relax 
show you the complete In an air-conditioned atmosphere 

: with some 35 choices of each type 
ATLAS line — and _ of hardware on hand, has counted 
plain how dealing with heavily in building up our vol- 
one source for tacks, ume.” 
nails, staples and allied Needless to say, the move to a No.2 VICTOR 
items can increase your street location has changed the na- COIL SPRING 
profits on these fast ture of the company’s builders The most popular fox trap. Sturdy, 
moving items by 5% or hardware sales. Whereas in the quick in action. High quality con- 
more. past, 95° of volume was concen- struction; reliable spring made of spe- 
trated in the contractor field, there cial analysis steel. Jaw spread, 5° ,"’ 
has been a heavy increase in the Order Victor Traps by name 
number of “small unit” sales made from your wholesaler. 

to individual home-owners. Daily, 
ATLAS dozens of locks. doorknobs, latches. | ANIMAL TRAP COMPANY OF AMERICA 
are sold to individual custom- Unta, Pe. © Pascagoula, Miss. 


etc.., 


7a PAIRHAVEN, — ers making replacements in theu ro 
HENDERSON, KY. own homes, and it is significant 
Makers of the largest vorie that many are women customers 
ne seteaeadunas The handsome appearance of the 


annex has been a strong drawing 
card and it has been noted also —make money for you! 


SINCE 1810 
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Here's the NEW paint for 
rough exteriors that is setting 
New sales records everywhere! 


The Lowe Brothers Company * Dayton, Ohio 





®@ Amazing hiding—one coat covers 


© Fast drying lowe Brothers 


®@ Beautiful velvety flat finish 


© Alkyd reinforced—long wearing PAINTS - VARNISHES 


@ Popular modern colors that sell 
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that contractors who were inclined ractors and homeowne! Shak- 
to pass up a visit to the old sec- ing hands with building contrat 
ond floor display room are now periodically is good business, as 1s 


tors 


regular custome! contacting a home-owne! 
Of course, a comfortable, eye- new building is under constru 
appealing showroom has not been We make it a policy to vis 
nearly enough to put the compan I (0 to 90 days befor 
into the desired sales bracket. A- al ompleted, to take a 
long with the remodeling plenty he design, then contact 
of “outside promotion” and out- wher with the invit 
tanding service have been nece 
ary. “We operate with a staff of Wi é 
only two,” Busby said. “One sales- sublication here in San Anton 
man and I. Both of us make it f} way each item which looks 
regular practice to get out of the ron ng and then follow up wh 


tore at intervals, calling on con- rn iS ripe 


t 1 lead 





OUTSELLING all other 


makes combined 6 to 1 


12 TUBES IN A DISPLAY BOX 


We specialize in A regular pipe joint com- 


manufacturing pound... NOT a paint, 


lumbing chemical 
plumbing chemicals putty, white lead or crayon 








1oHN SUNSHINE CHEMICAL co., inc. 600-606 W. LAKE ST., CHICAGO 6, ILL. 


88 SOUTHERN 


Home-owners, of course, are 
highly receptive to any suggestion 
regarding their new homes, and 
always want to talk over the sub- 
ject, Busby has found. Therefore, 
the follow-up call made when the 
home is nearing completion almost 
invariably pays off 

Important to both home-owne! 
and builder is the close supervision 
which Sam Speir Hardware 
maintains over every home 
ing job which involves th 
hardware is standard pre 

by to visit 
ithin a day o1 


hardware 


it, a final close scrutiny befor 

the owner takes over. Needless 
this make an excellent im- 

pression on every type of custom- 

er, and has won for the company 

much additional volume. “We look 

upon such calls as merely protec- 

tion for goodwill,”” Bu by added 

“If the hardware has been acci- 

dentally installed in such 

as to dissatisfy the hom 

evervone suffers 

can be sure that the 

call in, tell us that the 

which we supplied hardware 

most finished, and invite 1 

s final inspection 
tion 


+} 


pec 

ice which Le 

hardware department 
tintingly. When a s! 
trim strip or some 

found wanting in an 


call to the store w 


found 
“Some 


lai ge -seale 


Employee Benefit Program 
in Distribution Trades 


(‘or ed page od 
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ay in , 


Federated Mutual's new Instalment Sales Policy protects both 
the dealer's and purchaser's interest in home appliances and agri- 
cultural implements purchased on contract. The coverage in- 
cludes just about all risk of direct physical loss or damage from 
time of purchase until merchandise is paid for (3 year limit). Thus, 
the dealer isn't faced with the disagreeable prospect of having to 
ask, and the purchaser with having to pay for merchandise which 
has been destroyed or damaged. 

One unusual feature of this policy is that the dealer pays no 
premium when the master policy is issued. The policy is is- 
sued in the name of the dealer and lending agency, if any. When 
contract sale is made the dealer merely issues a certificate and 
collects the smal] premium. Premiums are forwarded to the com- 
pany once a month. Thus, the small premium cost is borne by the 
purchaser. 

The policy is strongly recommended to every dealer who is 
doing any volume of business on an instalment plan basis. 


Tie *> 
~ 
ft 

c 6 orn 7 
Pen) 
i 
yy 

; 


IMPLEMENT and HARDWARE INSURANCE COMPANY + OWATONNA, MINNESOTA 





Insurance at a Saving for BUSINESS HOME CAR 


FEDERATED MUTUAL 
OWATONNA, MINN 


IT'S GOOD BUSINESS Please send complete details on the new Instolment 
TO SUPPORT Sales Policy 
YOUR ASSOCIATION — 


Address 
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are financed entirely by th tion.’ Copies are available at $1.00 six months dropped about five per- 

I each, postpaid, from the Domestic cent, reflecting substantial declines 

Prepaid medical care is provided Distribution Department, Chambe: in receipts from cotton, soybea 
by 33 of the companies surveyed of Commerce of the U. S., Was! tobacco, and truck crops 


r 


In half of the plans, joint financing 

the rule; while 37° are financed ° 
entirely by the employers and 12 
by the employee AR DV ra "; Farm Product 

Sick ave provided by 80° oe Fe Fu . . 
of the companies. Formalized plan “ye ‘ , Prices Decline 
are used by about half of the i rk isis hz %. vei : THE INDEX OF prices 
larger firms and by about one- a : farmers declined fout pe! 
fourth of the smaller firms. ‘ontinued , ing the month ending June 

The report, of which this is a 248 percent of the 1910-14 averag 
brief summary, is entitled “Private ther livestock items. Cr receip The decline reflected primarily’ 
Employee Benefit in Distribu 4.2 billion dollars in » fi rice adjustment to larger new 

crop supplies, the Department of 

Agriculture — stated With farm 


product prices down more than the 





parity index (one percent below 
mid-May) the parity ratio declined 
to 88, the lowest since March 1941 


° 


Rate of Employment 
Registers Increase 


EMPLOYMENT IN early June to- 
taled 62.1 million, about one mil 
lion above the month before but 
one million less than June 1953 
Most of the rise over the month 
resulted from an increase in agri- 
cultural employment 

Unemployment in June was 5.1 
percent of the civilian labor force 
the highest percentage for June in 
the postwar period except for the 
5.2 percent of 1950 and the 6.0 per- 
ent in June 1949 


sf 


Westinghouse Sales Hit 
All-Time Record High 


e increase sales : ALL-TIME RECORD sales it 


ialf of 1954 increased the 
of Westing} is€ Electri 


> 


Sitka proven hardware merchandising cams ! ) : percent 
- = , i«< Q?ii =f erred rit ) 


e cut overhead 


designs are mass produced to save you ’ 

time and money. Complete store installa sony si , as 
tions can be made in a few days as you 
continue business 


Start modernization with versatile ERECTRO 

ISLAND. Movable shelves meet seasonal 

demands with 90 sq. ft. of display area 

in only 4 x 8 floor space. ERECTRO 1) ( y 

ISLANDS are constructed of rugged, lami ? Ds : 

nated plywood with solid hardwood trim . $12750 
ond finished in hard lacquered pastel . S FOB PLANT 
colors to your specifications. 

Representation still openin some creas 





| am interested in modernization. Please send 
ERECTRO ISLAND Bill me $127.50 


Free catalog and price sheet 


Government Spending 
STORE FIXTURE . 
Shows New Decline 


MANUFACTURING CO 


Have your representative call 
TOTAL GOVERNMENT pu 
50 Kansos Avenue, Kansas City, Ks ] 


Phone Mayfair 1700 


Dvisien of SITKA SPRUCE LUMBER AND MANUFACTURING CO 
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You can have this complete 


PAINT DEPARTMENT 
for only $439-°! . . . 


| 

| 

| __YOU GET ALL THIS:' 
1. Complete stock of Tinting Whites and Finishing | 
White Paint in various sizes, in all finishes. 





WITH THE FINEST QUALITY PAINTS 
AND THE BEST POSSIBLE SERVICE! 


bination with Mult 
ners will appreciate 


2. Complete stock of tinting units. 


3. Hexagon Electric Sign. 


| 

| 

| 

| 63 FASHION-FAMOUS COLORS! 
| For every fin h. Includes 36 direct rs and 2/ popular 
| 

| 

| 

| 

| 


4. Service Display Stand. 
5. Davis MultiTint Color Album. 


6. Davis MultiTint Color Cards. IN 14 OUTSTANDING FINISHES! 


House paint, house paint primer namel, brick and stu 
irying enamel, flat wall 


7. Wet Paint Signs. 


8. Painter caps. 
9. Can openers ss finish. and Mult 


10. Paint paddles. 
11. Davis MultiTint Enameloid. : 
12. Box gummed labels. | LOWER INVENTORY COSTS! 
13, Window banner.| FAR LESS SPACE REQUIRED! 
14, Rubber mallet. | Remember you stock only whites. The tinting 
| 


! 
COMPARE QUALITY AND COST AND YOU'LL CHOOSE THE 


, DAVIS -..... 


Yin’ LINE 


a_i eK Kee ee eee a sa eas = TS Te 
r THE H. B. DAVIS CO. 1 


170) Bush & Severn Sts., Baltimore 30, Marylend ... & Sevennech, Go. 


WRITE 
FLAT “ENA TODAY! *"' 


SELF Seauinc — wAasHAasll 


* “8 DavIS ComPANY: ear 
! 
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vere down three percent from the 

first quarter and 15 percent from H ; 8 i 
ac ek Ger Gian ako dame Acme District Managers’ Meeting 
earlier. Other Federal government 

expenditures also dipped. Outlay 

by state, and local governments 

continued at the rate of the previ 

ous three months, but were more 

than one-tenth above’ those 

April-June 1953 


(Continued from page 44) District managers from coast-to-coast of Acme Quality Paint Co., 
: Inc., Detroit, Michigan met recently at the Rackham Building for 
their annual meeting. Coats are off as reps get down to the busi- 


tional representatives ness of making sales, advertising and merchandising plans for 1955 


This complete line consists of 
steak, pocket, professional, and 
hunting knives; carving sets; all 
types of scissors and shears; plus 
stainless steel flatware N. Y., have merged, according to ar A new specially-equipped plant 
announcement from Fred Gerson solely for the manufacture of the 
° president. The new concern is to Penn line of locks and builders 
be known as Penn-Akron Hard- hardware, is now in operation with 
Penn, Akron Hardware ware Corp plans for a full schedule of pro- 
Merger Is Announced The firm already has pooled its duction this fall. The Akron line of 
resources, skills and personnel in cabinet hardware, as well as the 
PENN Harpwake of Reading, Pa., an extensive production-moderni- Forgecraft line of early American 
and Akron Hardware of Woodside, zation campaign hardware, is in full production. 








DIAMOND Today s Best Buy 


<= _in PLIERS 
dma, | | — Diamond K36 


Drop forged, carefully hardened 
Every Diamond K36 has milled 
jaws and is electroplated with a 
satin finish. Five, six and eight- 
inch K36 pliers can be furnished 
in cartons of one dozen. 





The Diamond K36 is a volume seller in the low price field, It is a quality 
tool throughout, of slip joint stvle with wire cutter and knurled handles. 
Bolt and nut are turned from a solid bar of steel... . Dealer cost is $14.92 
per dozen. 


DIAMOND CALK HORSESHOE CO. 


Established 1908 
4604 GRAND AVENUE DULUTH, MINN. 
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AND SALES PROMOTION AIDS 


New Spinning Reel 


The “Spinalong 
reel said by the 
inexpensi\ 


ive 
ficient; it will 

A primary National Guard Products, 
design is an a naticall tab! Memphis, Tennessee 
finger for lin ick-1 : 
vorks just the oppo 
other spinning ree 


facturers. The 


i VIC 


o 


arawn on the 


y slides out to | up the = - vi It t Duratite White Glue 
ine for ; ith 1 riey cing gurl " P 

The reel weigl j ounce ine il § nts 

ipacity 
monofil 
able drag 
principle 
aesigned t 
in offset 
ingler s full 
ward of the 


Calbar Paint and Varnish Co. 
2612-26 N. Martha St. 
Philadelphia 25, Pa. 


° 


Weatherstripping Carton 


4 ne 


Other fi 
tnree-t 
iprication, 
ousing st 
ine when 
lated 
The Spin 


ith th 


Ocean City Manufacturing Co. Webb Products Co. 
“A” and Somerset Sts. ae San Bernardino, Calif 
Philadelphia 34, Pa. Norcross, Ga. 
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Sta-Lok 


Compound 
Lever 


Guaranteed More ‘ 
Work With ' SNIPS 
Less Fatigue Far Better... By 
. Actual Work: Tests 


1 Sm 
fotque _ 
Sta-Lok operate 


against the inne! 


PROFESSIONAL 
PRUNING 


SHEARS — 
Fully Hot Forged Pass Thru FREE Money Making Dispiay ut into 
and Anvil Types Rack, No Charge With 12 Pop- should not need 

ular Snips, Retailing at $23.00. time with pliers 








Parker Manufacturing Co. 
Worcester, Mass. 


Call your wholesaler - or write Too! and Cutlery Co., Sturgis, Michigan 
» 





Carded Aerators 


A new self-selling carded pacKage 
which has the chrome aerator 
mounted on a three-color card with a 
sales message now is available tor 
the Mel-O-Flo Jet-Aerator. The en 
tire package is enclosed in Pliofiln 


PROFITABLE * MARKET 


Believe it or not, more than 6 million horses and mules 
need shoeing each year—and today their owners are look- 
ing to YOU to supply them. Horseshoes are a high-profit 
item...come packaged 10 pair to the box—easy to store, 
shelve, and sell. Stir yourself: Write now to Dept. H-2 for 
name of distributor, free catalog and pricing information. 


YOUR CUSTOMER LOOKS FOR THIS TRADE MARK——> Ti 
lt signifies the 
WORLD'S LARGEST 
MANUFACTURER OF 
HORSE AND MULE SHOES. 


MANUFACTURING CO. Melard Manufacturing Corp. 


432 Austin Place 
Joliet, Ilinois New York 55, N. Y. 
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For more than 50 years Griffin 

hinges have been known for their 

fine materials and workman- 

ship. Griffin hinges are 

part of a wide variety of light 
builder's hardware 

quality produced by 


Griffin 


if} 
9 Every DOOR NEEDS THREE 


RIFFIN- 


anufacturing (hmpany 





ERIE + PENNSYLVANIA 


THE B. S$. ALDER COMPANY 
45 Warren Street 
New York 7, N.Y 
HARVEY D RUSH & SONS warren $ JOHNSON 2 SONS E. H 
4638 N s Porkwoy Charles Avenue Lo 
Ronene thee, Gitesnatl fi damage tm 
WILBUR H. DAVIS H c GLOVER 
1639 W. Forgo Avenue 26 d 
Chicago 26, Illinois Baltimor 
GEORGE A. GREGG ROY t ROGERS 
7134-6 Wyoming Avenue 16 Garfield Street 
Detroit 21, Michigon Seaver 6, Cote ° 
paseres & EDDY INC. w.c MEIBAUM &co 
11 


ood Street 6954 Oleotho Avenue 


FARRAR 


vis 9, Misso 


in 
! me 


Boston “Masse husetts ‘st le 
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ADJUSTABLE 
TUBULAR 
HACK SAW 
FRAME’ 
No.325 


All Chrome Plated with 
Handle and Blade 
Finished in Gold... 


A Perfectly Balanced 
‘ Work Tool for 
Master Mechanics and Craftsmen 


Unbreakable butcher boy handle has special, firm 
“safety-grip” design for added protection 
Permanent thumb rest on tubular frame for easier, 
balanced cutting revents greasy hands from 
slipping 

Tubular-frame construction is lightweight, yet ex 
ceptionally sturdy for heavy duty work 

Frame is ‘ urnished with Great Neck’'s standard 10” 
gold finished tungsten blade individually boxed 
and prec en priced for profitable year round 
sales. . . —— . « Retails for $2.98 


Standard Tungsten 
and high speed Mo- 
lybdenum hand hack 
saw blade displays — 
available for easy, self- 
service selling 


Hack saw frames with 
butcher boy and pis- 
tol-grip handles avail- 
able in a full price 
range 





jobber 


rom you 


Complete Cotalog 


and Kits for Everyone 


Great Neck 


SAW MANUFACTURERS INC 
Le ee 








CATCH 
SHOPPERS’ EYES 
and their 


DOLLARS 


with 
National 
Linoleum 
Binding 


Colorfully Packaged to Sell 
On Sight 


Just display this convenient, 
self-service carton on your 
counter and see how fast Na- 
tional and Columbia Binding 
moves. Each colorful box con- 
tains a dozen clear plastic 
packages of “%” linoleum bind 
ing—12 feet long, conveniently 
punched for fastening and with 
the nail supply enclosed. Avail 
able in brass, aluminum or 
stainless steel. 


It’s good business to sell 
the complete National line: 


+ WEATHERSTRIPPING ¢ Thresholds ¢ 
Spring Bronze © Metal and Felt Sweeps 
© Door and Window Sets 

*« SPECIAL ROLLED MOLDINGS 

+*« BINDING AND EDGING 


Order from your jobber today— 


or write us for additional details! 


NATIONAL METAL 
PRODUCTS COMPANY 


J 


100! Ridge Avenue Pittsburgh 33, Pa. 
P. O. Box 9965 














96 


Builders Saw 


The manufacturers describe the 
new H70 seven-inch Builders Saw a 
a lightweight saw which combine 
high speed and sturdy construction 
This new addition to the Handyman 
line is « igned for the small builder 

and workshop hobbyist 


Though the saw is compact and 
easy to handle on the job, state the 
manufacturers, it has all the power 
to make it an all purpose 

a dressed 2” x 4” at 45 
* at 90 


necessary 

saw. It cut 

and cuts from *s” to 238’ 
The saw has full polished 


housing and a steel base ex 


alum 
inum 
tends on both sides of the blade for 
all-direction cutting. A special 
dow allows viewing of the blad« 
ing the sawing operation whether tl 
operator is either right or 
handed. Special blade flanges protect 
the motor loads caused 
by striking 
boards 

Other features include full ball and 
roller bearing construction through 
out, “Multi-Grip” with pelt 
bled finish, built-in dust blower 


5200 r.p.m. The 


from shock 


a nail or cutting warped 


handle 


a no-load speed ol 


saw will accommodate % inch 


sive wheels and comes furnished with 
a combination rip and cro 
wrenches, lubricant, all packed in 
display carton. Ripping guide and 
metal carrying case are availabl 
cessorie:s Net weight of saw 


pounds 


scut blade 


Stanley Electric Tools 
New Britain, Connecticut 


4 


Dual Marked Tapes 


Tapes which now will be 
with the dual marking 
introduced on 


include the 


originally 
pocket tape, 
width 6, 8, 10 and 12’ mods 
new 10’ King Size with the 
blade for extra rigidity 
re of the tape is n 


One « 





somsenans {1} 
SPACKLING COMPOUND 


FOR REPAIRING 

HAIR-LINE CRACKS, HOLES 

IN PLASTERED SURFACES 
For pre-painting preparation—the 
smooth way to “crack-proof’’ plaster 
walls, seal open joints and cracks in 
woodwork, fill nail and screw holes, 
smooth rough wallboard, cover checks 
and knots in wood. Can be sand- 
papered to velvet finish. Will not shrink 
or fall out. Available in 1, 5 Ib. cans; 


100 Ib. drums; 300 Ib. drums. 


Order from your wholesaler. 


CONSUMERS GLUE CO. 


1515S N. HADLEY ST $T. LOUIS 6, MO. 





in inches—from one 
144, depending upon t 
tape. Calibration 
inch, the first six inche 
off in 32nds 

The 
feet-and-inc! 
8ths 
foot n 
inch n 


Ot 


Evans & Co. 
Elizabeth, N. J. 


SOUTHERN HARDWARE for SEPTEMBER, 1954 





WHAT’S BOOSTING r We never had it so good 


as kids today... with 
these D&M sports sets! 


7. DEPENDABLE QUALITY 

2. GENEROUS MARKUPS 

3. REASONABLE RETAIL PRICES 

¢. STRONG NATIONAL ADVERTISING 


Four proht packe d reasons why vou should stock up on 
BOKER Tree Brand Cutlery immediatel\ Quality 
markup, and retail pricing that work to your advantage 
PLUS National Advertising in the Satu ee Evenin 
Post, that brings them in asking for BOKER Tree Bi 


WHAT A COMBINATION FOR PROFITS! 





EASY 
PINKING SHEARS 
POULTRY SHEARS Rem ' 
Full mirror polished stainiess stee gr 
no-slip knurled handles. Cuts bones stee 5 
and meat with equal ease. Fast Lightweig zht 


the momer 


When this dealer was a boy 
shopping the hardware stores for 
Draper-Maynard Sports 
Equipment, how his eyes would 
have popped at the sight of sets 
3-PIECE like these. What a break for 

SCISSOR SET today . kids—high quality, 

ers, 5” sewing scis POCKET KNIVES professional calibre D&M 
dery scissors, a ell ther j y y equipment packed in 
a ee og ee oo an tenis ke tds ee ee combination! And what a 
break for dealers—higher units 
of sale, wider range of prices, 
handsomer profits! 
The Setucday Svesing D&M Sports Sets will be 
at the top of many Christmas lists 


POS i —you can count on that 
d So, you can count on bigger 
ze pre-Christmas profits if you're 
Recogni stocked and ready! Ask your 


STEAK SET Val ue wholesaler or write direct for 


w-ground biades of stainiess . 
Pakkawood handles; serrated om ones D&M catalogs and prompt service! 


utting edge. Women buy them on BOKER 
TREE QD BRAND 


Ask your jobber to show you the Wain CUTLERY we 
BOKER TREE BRAND LINE donne 


Cotologs Avoileble on Request 


H. BOKER & CO., INC. 


ESTABLISHED 1837 . 
101 Duane Street New York 7, N. Y. Sports Equipment 
Cincinnati 32, Ohio 
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MR. FAMILY-FUN SAYS — 


ONLY 


SOUTH BEND 
CROQUET 
HAS A’. 


. 7 
*eeeee® 


KNURLED and 
GROOVED BALL! 


Color won't come out of groove. 
Balls do not mar as easily as 
smooth type, and their roll is 
straighter and more accurate. 
Made of seasoned rock maple. 


13 models of South Bend Croquet 


fit every customer need! 








Write for 1954 Catalog and 
name of nearest Jobber. 








SALES REPRESENTATIVES 
East—Julius Levenson, 7 East 17th St.. N.Y, 


South —Louis Williams & Co., 3rd National 
Bank Bldg., Nashville, Teno 


Midwest—South Bend Toy Mfg., So. Bend, Ind. 


Calif. & SU Anderson Sales Company, 
730 W. 10th Place, Los Angeles 15, Calif, 


Denver & Pac. NW Leo Scherrer, 2840 W, 
94rd Sc., Seattle 7, Wash. 
SOUTH BEND TOY MFG. CO. 
Dept. SH-9, South Bend 23, indiana 


CROQUET SETS * DOLL CARRIAGES 
Feilding, Fibre, and English Coach * 
DOLL STROLLERS + JUVENILE FURNITURE 








Best-Bore Bit Set 


An 8-pie 
ket, h 
bit set 
hank fit 


aril 


These bits are designed to simplify 
boring of holes overhead, at an angle, 
into end grain, hard-to-reach spots 
and for mortising. Best-Bore bits also 
bore fast, clean and true holes in 
wood, plastics, panelboard, plaster 
and compositions, according to the 
manufacturers 


Parker Manufacturing Co. 
Worcester, Mass. 


4 


Junior Size Football 


A new junior size official football 
designed for junior and midget league 
play has been added to Draper 
Maynard’s 1954 line of leather and 
rubber footballs 


According to the manufacturers, 
this new ball, the DJR, is slightly 
smaller in size than the standard b 
to permit easier handling by 
junior player. They state that the bal 
made of top grain football leather is 
double lined for durability and has 
one white band around each end for 
better visibility 


Draper-Maynard Co. 
4861 Spring Grove Ave. 
Cincinnati 32, Ohio 





STOCK UP NOW 


on the ' Line 


offering a brand in 
EVERY PRICE BRACKET 
for every need! 


WIUGESS 


AMERICA’S NO. 1 LINE—FOR OIL 
STOVES, RANGES AND HEATERS 


’ 
hou 4 
you . 
“] want to te i she Glaswik 
yurcobasee- |. 
- the vast dif 

¢ given © J 
» he amount 


REORDER the brands 
your trade demands! 


GLASWIK 

World's finest spun glass wireless wick. 
FLAMEMASTER 

The asbestes leader —more oil-carrying strands. 
BESWIK 

New solid-weave asbestos wick, competitive price. 


OTHER ASBESTOS WICKS 
Fastheat + Superheat + Thrif-t 
Tripleneat (3-wire)—new low price 
Top Notch—for Perfection stoves, heaters 


ALSO METAL-BACK RANGE BURNER SETS IN 
GLASWIK, FLAMEMASTER & THRIF-T BRANDS 


Sold Only Through Distributors 
ASBESTOS 
ATLAS SALES CO. 
NORTH WALES 9, PA. 
Mfrs. of Asbestos Textiles Since 1922 
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Higher Prot! 
ne Every Sale! 











DOOR CLOTHES 


——«<1, 


HUNTING & OUT 








S58 US BOOTH 26 AND 28 Y. YU earn more money’ with Duxbak 
U 6 AN , , 

That's for sure. Duxbak sells at a 
higher price—therefore, your return 


the biggest SELF-SELLING ie aeiaadien 
EXTRAS And Duxbak does sell. For half a 
century now, Duxbak garments have 
ever offered proved that their higher initial out- 


lay pays off in years’ longer wear, 


Every single tape packed in an ir- greater comfort, more lasting protec- 


> tal-cles lastic util- 
geome PLUS ol r ase fi tion against wind, water and cold 
ase wUe « * 
» a ' * 
—_— poor yt A in = It is a fact that Duxbak costs your 
na in eac ite- ape ore J . 
: customers less in the long run. Guides 


quality extras than in any tape at 
any price! Yet Evans “White- and field-and-stream experts tell them 
Tapes” still start at a sensible | so. Duxbak’'s broad national advertis 


$3.49 list price 

—— / ing tells them so. Logic tells them so 
You tell them so and you'll make a 
quick sale! 


Outsells because it Outlasts! 


example, Duxbak 04 Coat is 
TWO layers of Duxbak 

inder the arms. This 

IMES more water-re 

rdinary single-thick 

ick clothes Special 

des a tighter weave 

helps 

et im 


hread 


Style 04 
Duxbok Coat 


es f 
luck 
und Mor 
DUXBAK SELLS DIRECT 


ipon for dealership 


EVANS Pocket “WHITE-TAPES” 
6.8, l0andNOW Exclustuely 1 tL L-0-N: A rama. 


Another outstanding EVANS EXTRA! Each EVANS Seeuenen ' Dept. 23, Utica, N.Y 
Pocket White Tape nclear Tenite utility case Rush ty detoils 


ter display 


l-dozen assortment carton becomes a 
Inside ...a special display for one each 6, 8, and 10 ft 
lual tapes 


tapes, and three extra display cards for individ 


wane & CO, 


@rore 410-416 TRUMBULL ST., ELIZABETH, MJ 
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Every HOMEOWNER 


is a potential PROSPECT for 
MORE PROFIT for YOU with 
tf NEW ENGLAND 


CARBIDE-TIPPED 


MASONRY BITS 


and you can SELL him 
with this 


CARBIDE- TIPPED BITS 
cer 


NEW Counter 
MERCHANDISER 


“*" FREE 
with order 


Cash in on another salable item for 
the "Do-it-yourself" Trade. 2 styles of 
N. E. Carbide Tipped Bits for ALL 
KINDS OF MASONRY — Cyclo-twist 
for soft and medium hard materials 
and Cyclo-Core for hard materials: 
for holes from 4" to 6"; for hundreds 
of masonry drilling jobs around the 
house as well as the building trade. 
Merchandiser contains the following 
selection: 


1 each of the following Cyclo-twist Bits 
Ys" —"e"—Ke"—%"—'h"— th" 
for soft of medium masonry 
1 each of the following Cyclo-Core Bits 
Ve" —the"—% 
for all types of hoard masonry 
PLUS FREE COUNTER 
MERCHANDISER 


You sell them for $45.10 
You pay only $30.07 
YOUR PROFIT IS $15.03 


You can't double your money any easier 
SEND IN YOUR ORDER NOW! Put 
this colorful merchandiser on your 
counter and watch the sales go up. 


N. E. CARBIDE TOOL CO., INC. 
608 BROOKLINE ST. CAMBRIDGE 39, MASS 


—" _ 








7) 
Send UJ No. CS-54 Masonry Drill Assort- 
ments with FREE Merchandiser to 


NAME 





STREET 





City 
MY JOBBER IS 














100 





Magnetik Sweeper 


the Magnetik 
specially de- 
electrostatic 

“hospital” 


A new household aid 
Sweeper, features a 
signed blade that uses 
action to sweep floors 
clean. This exclusive Magnastat blade 
attract and dust, making it 
cling together so t it clusters for 
weeping 


airt 


easy 


ood inoleum, 
floors, the 


Suitablk for hard-w 
tile ina 
Magnetik 
into remot 
with 
$3.98 


composition 
signed to 
pots and to hug 
contour action. It 


sweepel l ae 
reach 
the floor 


retal it 


Damar Products, Inc. 
75 Damar Bldg. 
Newark 5, N. J. 


+ 


Patio Garden Bell 


A new brass Patio G 
Bell is announced by the manufa 
turers as being complet 
satin finished 
bracket. It is 6” 
said to be highly 


solid 
with black 
genuine horsesho¢ 
in diameter and is 
polished 
lacquered 
The bell 
guests to patio o1 
calling in children, farm hands, fis 
hunters, etc. It 
1 “house warming” o1 
’ gift for friend 


may be used for calling 


outdoor grill 
ermen, ilso 1 
gested as 
to the country 


Bevin Brothers Manufacturing Co. 
East Hampton, Conn. 


LANTERNS 


R. E. DIETZ COMPANY 
SYRACUSE 1, N. Y. 











td 


Tapa 


HORSE COLLAR PADS 


* 
Sy 


rae 


: 


For every work horse and mule. 
“The pad with the rust-proof 
red hooks 


Tapatco 


TRACTOR SEAT CUSHIONS 








For every tractor and farm 


implement seat 


See your jobber or write us. 


THE AMERICAN PAD & TEXTILE CO. 
Greenfield, Ohio 


MAKERS OF FAMOUS TA-PAT-CO 
HORSE COLLAR PADS SINCE 188! 
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Hey —pick up extra 
profits without 
extra sales effort! 


-stock 


DICKS-PONTIUS 
WHITE WONDER 


Sealing Compound 


De Suse XY 


CHAIN 
STRINGER 


Full 60 inches 

long 8 slide 

hooks with 

extraend 
hook. Welded link 
cadmium plated. Hooks 
of high tension steel 


4 


\ STRINGER 4 

) rol length . . 4 
welded link . . 

This gleaming white, high quality seal ‘ " cadmium plated. 9 

fixed sofety snaps 

with center swivel 


e $/ lathe em 


ing compound is so easy to handle and 
has so many home uses that it's a perfect 
and profitable ‘do-it-yourself’ product! 


h e 
You gon pave ph wie worse’ | WV String ‘em CORD STRINGERS 


just put the flashy 


for rotary action 





play box on your counter and White Made from No. 4 herd braided Mason 

Wonder will sell itself! ; line. Ring and needle of non-rusting steel 

Four sires .. . 4, 6, 9, 12-7 

COUNTLESS USES! Replacing loose or broken lengths. BL series same except 

tiles, filling cracks in woodwork and for brass spike ond 

around sinks, basins and tubs—patching ring 

plastic, ceramics, furniture, picture P 

frames, etc. Moisture-proof, heat resist 6 in 1 

ant! Tube has built-in applicator tip. 12 4 Cord 

tubes to each eye-catching display box ° 
Stringer 


NATIONALLY ADVERTISED! The stringer with 
- | SIX DISTINCT USES 


Fish Stringer 
| Hook Disgorger * 
Popular Science Fish Scaler 














Popular Mechanics 


=— 
1 G= ‘ Family Handyman is, ¢€, 4. Measuring Rule 
“0 - | ‘J 5. Bottle Opener 


6. Screw Driver =< 


FRABILL Manufacturing Co. 
234 W. Florida St., Milwaukee 5, Wis. 


See us at the Hardware Show. Booth 533 
The Dicks-Pontius Company «+ Dayton 2, Ohio 


Alexandria, Virginia « Decatur, Georgia « Dallas, Texas 
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Tubular Hack Saw Frame 
An 


frame 
with 


Dalance 
adjustable tubular 
which i all rom ) ter Clally i igned inbre 
firn 

The 


t on 


handle and bla 3 wv hand! las a 


t r 
ion 


thumb re 


rar l aesigneda to 


I 
liy 


hand 
ince 
stock. 
Individually 
re, the 
325 Tubular and 1 
with Great Neck’s 
en blade 
four 
retails 


lO! easlel 
boxed 1n 


frame 


tungst 
to cut at 


with blade 


finished 
faced 
Fram 
gold, is introduced by the manufac 
turers. A lightweight frame 


duty work, the tool weighs 1 


for heavy 
lb. 6 oz 


‘ throat depth 
construction, the 


ikabie 


afety 


to prevent &£ 


known a 


standard 
which can 
different 


Great Neck Saw Manufacturers 
Mineola, New York 


Drill Display Stand 


d work 


grip 


permanent 


the tubular 


re 


ping ana to he ip ba 


+t 
CULLINE 


riu 
the 


he a 


a cok 


furnl 

10” gold 
n t 

angkit 


$2.98 


for 

















¢ 


500 


nn 


1500 or 2000 watts 


750 or 1000 watts 

















1250 








*2500, 3000 or 4000 watts 
FOR EFFICIENT, RELIABLE WATER HEATING 
VULCAN Replacement 


Electric Immersion Elements 
for 


Domestic Hot Water Heaters 
TYPE DSF 


Meet all requirements of Underwriters’ Laboratories. 
Each unit complete with one composition gasket and individually 


boxed for shelf stock. 


CONSERVATIVE watt density ratings for longer life. 
EXTRA HEAVY FORGED BRASS FLANGE eliminates possibility 


of distortion and resultant leakage. 


“POWER BOND" 


leakage elimination. 


attachment of heater tubes to flange for 
“DIE STRUCK" bends in tubular heater, added protection against 
grounds and shorts. 
MOISTURE PROOF PROTECTION at terminal ends by high-heat- 
resistant thermo-plastic insulators. 
118 of 236 VOLTS 
*236 Volts Only 
ORDER THROUGH YOUR LOCAL JOBBER 
VULCAN ELECTRIC COMPANY 
DANVERS 17, MASS. 
EXPERIENCED SPECIALISTS IN ELECTRIC HEAT 


Makers 
Solder 


Soldering Tools, Electric 


Electric Heating 


of Vulcan Electric 
Pots, Electric Branding Irons 
Units, and Electric Heating Devices 





Stands are individuaily boxed, com 
plete with drills and brochure 
shipment. Price and 
back for 


are 


for re 


tion 


specifica 
reference 
at cost of 


are on the quick 
Display stands 


drills only 


ottereda 


Rocket Concrete Drill Co. 
34065 La Plaza 
Dana Point, Calif. 


e 


Pipe Joint Compound 


Pipe joint compound in tubes is 
used especially for making water, gas 
and air pipe connections leakproof 
and preventing corrosion of them, ac- 
to the manufacturers 

state that this 
paint, putty, white 
but is a regular pipe 
Twelve are 1 


cording 
They 
not a 
crayon 
compound 
display box 


compound 1s 
le ad 
joint 


or 


na 


tubes 


John Sunshine Chemical Co., Inc. 
600-606 W. Lake St. 


Chicago 6, IIl. 


= 


} = 
wt ee 


\ 
c 


© 
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SE WRIGHT 


WORCESTER 


HEXAGONAL 
NETTING .. 


high standard 
dustry 
perfectly stra 
heavily ga 
gieaming finish 
lar produ 
tified t 
fu 


D. C. HORNIBROOK 
E. L. HORNIBROOK 
Box 176 
Avondale Estates, Ga 


LAWRENCE J. BALOWIN 


& SON 


306 Carondelet Bidg 
New Orleans 12, loa 


STEEL & 
WIRECO 
"MASS. 








ICM Aerts Me cee ed 








The RULE with a finish 
as HARD a GLASS 


abe 
“GUARDSMAN” 


Here is a selling pomt we ore sure your customers would appreciate knowing 
obout Every day, im every kind of weather, the corpenter, the builder 
the mason, the plumber use o wood rule @ hundred times 
their pockets it goes WEAR WEAR it goes, until the finish 
begins to go, the figures begin to fade, the errors begin to creep in. NOT 
SO WITH A GUARDSMAN BY MASTER. In supervised weer tests the giess 
hord” finish of thes fine rule withstood the equivalent of yeors of constent 


In ond owt of 


wear almost 10 times os much weer in foct, os any other wood rule tested 





The Guerdsmon hes other soles fee 
tures too 
@ stomless steel spring, designed to 
toke it, ond to give the croftsmen 


A tine spring joint, with 





thet “sweet” click ection he loves os 
he snaps the sticks into ploce 


A new thicker stick of the finest 

















Strawght Grom white maple to give 
odded strength to the wood ores 


And finally the finest, hordest finish on @ wood rule todey Sell the 
“Guerdsman™ to your good customers and keep them coming Sell it to 








your new customers and bring them beck for more 


Available in regular and “F" style reading. 
To retail at 1.60ea. Packed *2 doz. to a box. 


ee ES TER iii 1 
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ARE ALWAYS IN OUR 
PLANS AT 
SOUTHERN SCREW COMPANY 


We want the "'special''screw you need to 
.. . Phillips 


. steel, brass, 


be in stock when you need it 
or Slotted, Flat, Round, Oval. 
sil'con bronze, aluminum, stainless steel, and 


all popular plated finishes. 


Shipped from Stock. Your “special” screw 
may be standard in nearly two miles of stock 
shelf space and more than 500 million bulk 
screws at Southern Screw Company to in- 


sure prompt shipment. 


Check below if you wish to receive: 
Current stock list 
Color label chart 
New Catalogue 


Helpful technical manual — all free. 


Write us your special needs. 


Samples upon request. Box 1360-S. 


, 


SCREW COMPANY 


STATESVILLE at HORTH CAROLINA 


ad 


MA 


WOOD SCREWS ® STOVE BOLTS 


Factory Worehouses: 
North Bergen, N. J. * Chicag * Los Angeles, Calif. * Dallas 


Sold through leading wholesale distributors 


Tex 





Lock Installation Kit 


A lock installation kit for use by 
“do-it-yourself” home craftsmen soon 
will be ready for distribution, accord 
ing to the manufacturers 

The kit, which includes all tool 
ELECTRIC FENCE CONTROLLERS | 0 0 irsinsl sities 

installation of "al tubular and 
Performance Eroved Electro-Line Electric Fence Chargers are cylindrical lock: 
greater values. Heavier construction, more rugged mechanism, customers fre¢ 
greater shocking power is the answer to bette? farm fencing. dealers 
There is an Electro-Line model for every farm fencing job. The kit contains boring jigs 
Ask Your Hardware Jobber or write drilling lock case and latch case holes 
ELECTRO-LINE PRODUCTS CORPORATION mm the door, strike locators and 


SAUKVILLE. WISCONSIN mortising tools for cutting face plate 
and strike mortises. Full instruction 


for using the various installation tool: 
» 


D1 
Ol 


ts for 





We are on the inside lid of the 12” x 52’ 
“ \\WYVWZ Z Z x 612” metal reinforced fibre tool box 
The Yale & Towne Mfg. Co. 
" Yale Lock & Hardware Div. 
G R € . t R - TO R Stamford, Conn. 
bona] *. 


WS 
YM NS “tee Wh po lp mn Fryryte Fry Pan 


for lithium and other multi-purpose greases. 


A new automatic fry pan is intro 
duced by the manufacturers as the 
New Hydrajet Pump gives greater pump Fryryte. The unit is mold casted of 
pressure and capacity. Requires neither heavy aluminum and polished to a 
oir, electrical connections nor regular . ’ . 
filling of air in pump unit sterling finish. A long-life, water 

sealed, range type heating element i: 
Reversobout Pressure Booster allows push ‘ B yt ie ee . : 
or pull handle operation—can develop cast right into the unit. The 11” x 11 
more than three tons of pressure square pan is said to take a four 
Complete one-unit operation — always pound meat loaf, or fry four king 
ready for instant use sized sandwiches at one time, or wil 
No special filling equipment required— fry six eggs with ease 
offers convenient and continuous lubri- According to the manufacturers 
Ceene Coreree the exclusive nescontrol dial handle, 
All-steel construction and rust aes with cooking guide, gives accurate 
finish mokes the new Heavy-Duty . ; > i . . on anil _ 
ZER-ATOR a rugged and dependable unit automati cooking te mperature con 

trol. Irridescent ruby light glows 


while unit is operating. Any pre 
selected temperature from warm t 
Write for complete information on all Zee Line 450 degrees may be maintained 
equipment. New regular mode! Gre-Zer-Ator is : 


available now. Let us serve you The Fryryte is available with o1 


without cover; 1150 watts, operates 
on any 110-120 AC current. It comes 
equipped with a cord set and recip 


NATIONAL SALES, INC. book. Suggested retail: $27.95 with 


cover; $24.95 without cover 
812 NORTH MAIN e WICHITA 5, KANSAS 


Nesco 
Milwaukee, Wis. 
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FOR STEADY PROFITS 
A fine product is the primary basis of a sound business 
that’s why you'll build steady sales with Rogers Glue 
glue with a “gorilla grip” 
Its purity, clarity and excellent adhesiveness are the result 





the 


a ton of strength in every drop 


ot 


the exclusive use of quality materials in its manufacture, Once 


used, customers inevitably come back for more. 


Important extra aids to build your Rogers Glue business 


Rogers’ policy of selling Rogers Glue exclusively to hardware dealers 
means more money in your pocket. Your glue business is protected from 
competition — Rogers Glue is sever sold by group buyers, chain stores or 


mail order houses ustomers return to 


for their glue needs 


“ 


you 


Regular national advertising in numerous 
high-circulation magazines tells customers 


about the fine features of Rogers Glue 


sends them to you to buy Rogers Glue 


Your sales are steadily built by satished 


users stimulated by new buyers of 


Rogers Glue 


A fine product 
— price protection — all this adds up to 
sales and steady profs tor you 


constant national advertising 


big 


Order Rogers Glue today through your jobber 


or by writing to 








ROGERS 


ISINGLASS & GLUE CO. 


3,885 Ibs. Shearing Strength 
per Square Inch 


GLOUCESTER, MASS. 





ACCO AMERICAN CHAINS 


for Farms, Homes, Industry 


products and Transportation 





for Steady Profits all year 'round— 


Buy AMERICAN 
Display AMERICAN 


in this sales-making Standp> 


Sell AMERICAN 


co from your AMERICAN CHAIN wholesaler 


American Chain Division 


AMERICAN CHAIN & CABLE 


York, Pennsylvana + B 


- AMERICAN 


4 CHAIN 








INSECTICIDES & 


Chemical Concentrates 


SHEPS “FLY KILLER’ CONCENTRATE 
HOUSEHOLD SPRAY—One quart makes two gallo ns 


+ 

Grode AA. Feder ot e ved 

Peet -Grady K 

mesquitoes ade. onts silver fist be ibug the moths o 
pet beeties 


SHEPS STAINLESS PENTA WOOD 
PRESERVATIVE CONCENTRATE 


One go m mokes ter 
te tests Very econor K 
ther pests, fungus, moss and r ew 


1 house Tie 


stributed ¢t 
“Manutactured. by “SHEPARD “LABORATORIES 


Searle Petroleum C Omoho 2, Nebros 





H gh knockdown and kill omica — Peet-Grody Test 


BARNYARD CATTLE. SPRAY—One. gallon makes ten 
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TROJAN 
SAW 
BLADES 


ALL TYPES 
Jig, Coping, Jewelers’, 
Fret, Scroll, Hack, Machine 


























| PARKER MFG. CO. 
Drop in to see as in Chicago, - 152 








COMBINATION 
~ Caulking Cartridges 


FIT EVERY GUN! 


ps ys” 


With hole-in-top for With plasti« norsle 


metal nozzle guns supplied for other guns 


> | 
bt | 


, ~ 


on? 
a 


CALBAR PAINT & VARNISH CO. 


alll hiclaitig-te Mol Me laalaliae] Mi aael-ltlar 


2612-26 N. Martha Street, Phila. 25, Pa. 
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STANLEY 
‘BUDGETEER 


Ji telfal>melelo]a 
hardware 


In demand in 2 "atkets 


1. THE NEW HOME MARKET 
2. THE USED HOME MARKET 


Stanley “Budgeteer” Sliding Door Hard- 
ware strikes two profitable markets right 
down the middle! 

Complete package! Unit sale! Builders 
and home owners agree. Easy to install 

. only a rule, pencil and screwdriver 
are necessary. 

Packaged sets are available for any 
door width and thickness . . . made 
up for single-door or 2 and 3 by- 
passing doors. To help you sell more 
“Budgeteer"”, an attractive, 1342” x 
10” working model — an _ in-action 
display of “Budgeteer” Hardware for 

your counter is 
available. See 
your distributor 
or write The 
Stanley Works, 
769 Lake Street, 
New Britain, 
Connecticut. 


Write us for free NEW 
Catalog, “Cabinet Hard- 
ware” by Stanley. Fea- 
tures many new items 
and covers entire line 


[ STANLEY } 
Hardware 


A Division of The Stanley Works 
TOOLS + HARDWARE + ELECTRIC TOOLS + STEEL STRAPPING + STEEL 
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maeny Closet Tank Seal 


new features recently an 
or Korky, closet tank ball, 
follows: (A) Design modifica 
provide 50 percent greater 
This is said to assure a 
flush and to increase adapt 


on all mak of closet tank 


valves. (B) A new type Everdur non- 
corrosive link chain to simplify in- 
stallation and to longer op 
erating life. 

The manufacturers point out that 
no guide arm or lift w.res are re- 
quired to operate Korky—hence, 
nothing to corrode or misalign to 


assure 


cause a faulty seal and thus elimi- 
nating leaks, gurgles, trip-lever Jig 
gling and wasted water. Korky, they 
state, finds its own seat to assure an 
absolute seal with every flush, is 
quickly and 
operates with finger 


easily installed ind 
touch and re 


iease 


Lavelle Rubber Co. 
424 North Wood St. 
Chicago 22, IIl. 


+ 


Firearms Display Package 


\ Fall Display Package for fire 
irms dealers i ivallable free of 
charge anufac 
turers have announced 

The package consists of the “First 
in the Field” dog picture in full size 
28!2” x 20”—printed in eight colors, 
and included to add atmosphere to a 
dealer’s gun department 

The package also contains an illus 
trated easel display card and a com 
card can be 
window and 
display any 

shotgun or 


acture! State 


upon request, the n 


pact gun stand. The easel 
used for the counter or 
the gun stand will 
Savage, Stevens or Fox 
rifle, the manuf: 


Savage Arms Corp. 
Chicopee Falls, Mass. 





MAKE THIS YOUR BEST YEAR! 


STOCK 





——— 


Painters and home-owners prefer safe, 
sure Tandrotine for thinning paint, en- 
amel, or varnish. Long leveling. High 
flash point. Promotes even flow. Slow 
drying. Has a pleasant odor. 


Tandrotine is also superior for many 
other uses such as cleaning brushes 
and removing grease and wax. 


Stock up now and enjoy more sales 
extra profits. 


Order from your jobber. 


SOUTHERN HARDWARE for SEPTEMBER 


Economical! 
Proven in Use! 
The Preferred 


= 

~ 
7 
~~ 


Gallons 
Quarts, Pints 
Half-Pints 


TURPENTINE & ROSIN FACTORS, INC. 


SAVANNAH. G 


1954 





Strataflo Foot ano 
WITH THE 


Famous fii = SELL THEMSELVES ! 


SILICONE TREATED 
... and create 


| yw IN repeat business 

| as FOR YOU on Caulk 
| a ‘ 

Zi 


lobbers ind distributors 
are invited to send tor new 
prices ind discounts on our 


complete line tor all home 


THEY CAN’T STICK, 5 | ’ ? cot - ind prot ssional guns 
THEY CAN’T LEAK! -Z wee a oe 


. , ties are devoted exclusively 
Strataflo Foot and Check tk ' 
to call inv yiuns, NOozZzZics 
Valve = ¢ nd le ak we troubles, 4 & 5 
, and cartridges 
save wear and tear on pump, of 
save their cost in service calls. Choose from 14 different guns and 
40 different nozzles 


Ideal for jet type pumps. 
Write for Bulletin 203 


Order from your Jobber 


ae -* 


STRATAFLO PRODUCTS, INC. MANUFACTURING CO. 
ORT WATNME 1, INDIANA 7508 QUINCY AVE. *® CLEVELAND 4, OHIO 








~~ minute MAN GUN BLUE 


ONE APPLICATION 
DEALERS! MINUTE MAN OFFERS YOU... 


A mplete blueing kit 


) rtsmen 
+ e botties. if se 


Guorenteed in every woy'' Money Back, if not Sotisfied 
APPROVED BY NATIONAL SPORTSMENS RESEARCH INSTITUTE 


Write For Free Descriptive Folder 
Order from Your Jobber Now 


New Method Mfg. Co. SH-9 Bradford, Pa. 


EERE EE EE 
' 
Name brands mean satisfaction to your custom- IT WILL MAKE YOU MONEY: 
ers, and money to you. Well-known, advertised A PACKAGE WITH OOMPH 
Tremendous appeal to Practical Carpen- 
brands pre-sell your customers before they set foot bie Co ters—Do-lt-Yourselfers—and Shopmen 
Outsells everything for Arts and Crafts use 
GLU-BIRD® REFILLABLE GLUE GUN 
PLASTIC NO Gooey Glue Sticks, Hardened 
Brushes, Sticky Hands. A timesover puts give 
Won't breok. Won't 


uble Size detills 








in your store. 


where wonted. Long zsting 





s¢ Keeps Glue 


Give your customers what Srand Thame: — WILHOLD® is o clean liquid cold glue. White 
when applied. ( ess when dry. Odorless. Non 


they ask for — it's bad om inflammable. Gives Hord & Soft woods — Tile 
NC RPORATED } Form ) Masonite Paper hina almost every 
thing ntoins ORTHONOL. Grobs quick. Sets fost 


business to substitute. A non-profit educotione 
| ndot SEE YOUR JOBBER WRITE FOR SAMPLES & LITERATURE 








37 WEST 57 STREET 
NEW YORK 19, N ACORN ADHESIVES CO., INC.“ ciitkcoss a 
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“Little Champ” Pliers Handyman Tool Board 


} 
; | . . ‘ Pe ‘ | 
A new line of precision pliers for The new Stanley Handyman Too! . MmAWhllulp » 
| 


fine bench work consists of five Board is announced as a completes 
matched pliers specially designed for balanced home workshop of matched 
work in radio, television, electronic tools. The board is designed ‘ 
model building, electrical repair, 

watch and jewelry repair, invention 

and many do-it-yourself jobs around 

the home 





SHOWCARD WRITING KITS 








SALESMEN 








Salesman—Plumbing Specialties 


every do-it-yourselfe1 
hop all at once, or ; 
from the Handyman line 
The Tool Board may be I 
i complete tool set or the dealer ! 














sell his own selection. Or, he can ll 

the board, hooks and clips alon Gain in Factory 

two-by-four foot panel of perforated Sales of Washers 

hardboard finished in blue, 4s” thick 

with 3/16” holes on one inch cente1 FACTORY SALES of 

Sold under the trade name Chan comes equipped with 21 tool hooks household washer! 

nellock “Little Champ,” these new 20 tool clips and 21 hook keepers, plu 503.455 units, a i 
precision pliers can be bought in- nuts and bolts cent over 246.944 
dividually or as a complete set of The outline of every tool, hook and were 2 percent le 
five in a plastic covered, velvet lined clip is silk screened in white right in oa ld in J 
case, according to the announcement position on the board as are the ; saat 
from the company names and numbers of each tool 


ine 
automatl 
sated 30,2! 
Champion DeArment Tool Co. Stanley Tools 

Meadville, Pa. New Britain, Conn. 





FOR SAFETY'S SAKE... 


Buy GOLD SEAL HICKORY IANDLES Romomber 


Eye end of each handle is x Long and Hard Service 


i rege ence & fone ames, | December! 
* 














metal and wood cain S 
are included at no extra Growth Hickory 
cost. Sold only through Greater Strength - Less 
your jobber salesman Breakage 
*% Smooth Wax Finish *% Perfect Shape 


Manufactured by 


LA PIERRE-SAWYER HANDLE CO. orn ve 


Jackson, Missouri HAMILTON, OHIO 


HAMILTON METAL 








Fm MARSHALLTOWN 
TROWELS 


MARSHALLTOWN TROWEL COMPANY « MARSHALLTOWN, IOWA 
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Souther 


Farm 
Equipment 


One Farmer 
Tells Another 
Just What 
They Need 


To Know... 


‘EMPIRE 


Galt TILLAGE TOOLS 
THRIVE ON WORK 
Regardless of Sok Couditious... 


| | EMPIRI 


IT PAYS TO SELL THE LINE 
WITH READY TRADE ACCEPTANCE 


THE PLOW COMPANY 


“Specialists in Tillage Tools Since 1840" 1840) 
CLEVELAND 27, OHIO 





CASE 300 
America’s 


3 tae 
© EP ge le 


\ 


‘Qayyyy) 
oan Te 


- 


yy)" 


se = . 
MS , — ’ ; a ae 
< we, . "is. , . 4 . —- Seg , Sim eg an Yr 


"3 AF a " 
gs pnt Pe wd 
AS Fe OP FS 


In every sort of thing ... from foods and fabrics to motor cars... some names 
stand forth as symbols of quality and character. Simply to own such things is a 
mark of distinction, a reason for pride, as well as a worthy investment. Like a fine 
watch or a fine car the Case Diesel has more than good design and practical fea- 
tures. In every detail, at a hundred hidden points, it has the extra quality of 
material, the extra endurance of parts, and the extra precision of craftsmanship 
that put a truly fine machine in a class all its own. In its sales appeal the Cas« 
dealer has as his ally the pride of ownership in addition to superbly smooth per- 
Case Co., 


formance and notable economy both of fuel and of upkeep. J. I. 


Racine, Wis. 
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Building profits on 
airy Equipmen 


By Theron Garvin 


Regular telephone cal!s to users 
of dairy equipment help insure 
future sales for the company 
R. R. Baker is head of company 





R. R. Baker gives prospective dairy farmer full explanation of milk cool- 
er. Later he will give farmer a list of all equipment that he will need 


Many formers in the South today have two or three milk cows. Though not 
full-time dairymen they are prospects for many types of dairy equipment. 
Best customers are those farmers with herds numbering from 10 to 20 cows 
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After being given complete explanation of the operation of a piece of 
equipment, prospect receives descriptive literature covering cquipment 


family it will work wonde1 ! loritie We keep up-to-d: on ;, id offers ¢ : 
> ol t! l All 
closing the sale the latest rulings so that we will ce All : ne repa 


regi r mechanic 


“Next, we find that plenty of always be fully familiar with what is handled by 
advice and help is required in is required of a prospective dairy ‘We are finding th 
getting a farmer to enter the dairy farmer if he is to pass the exam- rs an excellent 
business. We offer to help such inations.” ales of home tree ze! 
prospects draw up their plans and As mentioned above farmers are plained Most dair} 
work with them in obtaining th given a complete explanation of on a sound busine 
approval of the health authorities the equipment and if the prospect when they want something, the) 
We do this before the farmer has has time, the salesman takes him go ahead and buy. Ther pe a 
spent one nickel. After the plans to a nearby dairy so that the farm- carefully promote freezer sales 
are approved, we list the different er may see similar equipment in our milk cooler customers 
items the farmer needs and sell action. This gives the farmer an Owners of the company 
them one complete package opportunity to talk with a satis- found that farm customers 

“In helping farmers with thei: fied owner and to ask any ques- the county newspapel 
plans, we have worked closely tions he may have in mind oughly than any 


with county and state health au- “Once a sale of dairy equipment 
Sales room is used to good advantage in displaying home freezer, left, and other specialty lines 


GENUINE CA SE PARTS 


SALES-sepvice 
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A report to you about the TEAMWORK of men and machines 
that helps maintain International Harvester leadership 


How IH boosted Farmall’ 
Super H transmission gear 
strength 25 per cent 


When the McCormick’ Farmall Super H with 24 
per cent more horsepower replaced the Farmall! H 
transmission gears had either to be strengthened 
or new and larger gears and case designed at heavy 
cost for retooling ixtensive research proved tha 
strength of the Farmall H gears could be increased 
thus helping to hold the price line 


The accompanying photo 


by 25 per cent, 
on the new Super H 
graphs show some of the steps in this cost-saving 


redesign 


‘4 


stresses were analyzed by IH manu- 
Polar 


Ist, Subsurface 
facturing research engineers and metallurgists 
iscope photography of a scale model plastic gear tooth 
showed that stresses were greatest at the tooth base 
fillet (A), and at the gear pitch line (B), as shown by 
the concentration of stress lines in this isochromati« 
photograph 


The common goal of IH research, design, meta! 
lurgical, manufacturing, and field test engineers is 
to improve the quality and performance of IH prod 
ucts, while keeping costs at a minimum. The result 
is product leadership that helps farmers everywhere 
reduce production costs and increase farm profits 
For more details, write for free engineering paper 
“Stronger Gears for IH Tractors.’* There is no obliga 
tion. Send postcard with your name and address to 
International Harvester Company, P. O. Box 7 
Chicago 80, Ill 


-s INTERNATIONAL 
+ + HARVESTER. 


r themselves 
Equipment and Farmall Tractors Motor Trucks 
Power Units Refrigerators ond Freezers— General Of 
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LARGE FILLET RADIUS 


2nd, Tooth profile was redesigned | IH 
nee! Radius of the toot! { 

ight crown dded to 
) the tooth tae oot 


PiVitis 


. 


3rd, the gears were induction hardened — heat-treated 
by controlled audio and radio frequency waves— re 
sulting in additional tooth strength to resist bending 
stresses, and hardness to resist wear. The high quality 
of the uniformly hardened ‘‘case’’ (dark outlines) per 
mitted use of plain « irbon steel instead of steel con 
taining scarce alloys 


Increased horsepower enables the Farmall Super H to 
pull three 14-inch plow bottoms in average soils. Due 
to IH research,the transmission gears provide a greater 
margin of strength than in the two-plow Farmall H 





If and when the machine reaches 
the market, it probably will be 
sold under the trade-name ‘'Tri- 
State Cotton Harvester" with a 
list price of about $12,000 


1 dbery r February 23 a machin 
that men had often dreame 
of, but never seen, was parked ; 
the edge of a cotton patch on 
Earl Hackler farm near Childre 
Texas, poised for its first public 
demonstration 

It wi no season 
cotton ither by hand o1 
revolutionary contraptior 
thi wa aid to be 
Field Day in Childre n 

ome of Farmer Hackler’s 
had been left tanding 
for the occasion 

In its issue of the follow ; 
“The Childress Index” publishe 
two pictures. One showed the ma 
chine in motion through the cot 
ton, followed and almost con 
pletely surrounded by most of a 
crowd, estimated at more than 500 
who, in the grip of fascination, 
trampled much of the cotton. The 
other picture showed the inventors 

F. M. Wagnon, a _ 61-year-old 
Oklahoman and veteran cotton 
man and A. C. Imhof, Massey 
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From boll to bale 





A Cotton 


By Baron Creager 


Bei 
pian by 


/Here's a mechanical monstrosity that strips, gins, 
cleans, and bales cotton—all to the satisfaction 
of those who have seen the machine in action. It 
is perhaps the greatest conglomeration of previ- 
ously unrelated parts gathered together in the 
modern history of farm equipment. But it is said to 
do the job and customers want it. Can it be mass 
produced? Will it be available soon? Those 
are the secrets to be answered in future months 


vould et 


+ 


wish come true, but all the expert 
who examined the machine while 
parked, said it would not work 


65 h.p. engine was not big 
gh to move all that weight 
power the many necessary 
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in the field 


Big problem for Wagnon was 

how continuous belt could pull a 

number of pulleys in directions 
he wanted them turned 


Wagnon says gearing is secret of 
getting all power necessary 
from this 6-cylinder engine 


ea. . 


The 8,000 pound machine moves at 3 4 to one mile per hour, delivers bales in 125-pound size 
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Cotton Harvest on Wheels 


A. C. Imhof, left, and F. M. Waag- 

non, the inventors, seek mechan- 

ical method of applying burlap 

and tie bands to cotton at the 
baler 


|: AND WHEN the Tri-State Cotton 
Harvester is released to the farm 
equipment market, two Okla 
homans, both probably entirely u 

aware of their significant parts in 
the plot, will have been largely 
responsible 

One is. or was, the boss of an 
Oklahoma cotton gin. The other i 
or was, in the words of F. M. Wag 
non, primary inventor, “a dad 
blamed ticket agent in a bus sta 
tion.” 

In 1939, in Hess, Jackson County 
near Olustee, Okla., Wagnon was 
a tenant farmer, making a crop of 
cotton He was also. working 
steadily at the cotton gin, for in 
those days he was 15 years younge1 
and could work 18 or 20 hours 
daily. 

Wagnon proposed to work over 
some old cleaners for the gin, 
thereby avoiding the expense of 
installing new equipment, and ex- 
plained to the gin boss how it 
would be done. But the _ boss 
snorted in disgust, said to put in 
what was needed new, and that 
created in Wagnon a stern resolve 

“T said to myself, ‘I am going to 
build myself a machine that will 
go into the field and harvest cot- 
ton,’ and I've been at it, off and 
on ever since. I’ve been in bad 
health and I was stone blind for a 
while. But when I was blind there 
was nothing for me to do but work 
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veasure, so I did my measuring 


The Men 


behind the machine 


By Baron Creager 


. . ’ * an - s 
% ose ‘ yee ws a 2 
aioe ze t- ie. : at , <2? wud © a3 ¥ 


= . rear 


Side view of the machine shows the large compartment rising from the 
middle, and the raceway above, which contains ginning and cleaning equip- 
ment. Cotton seed is deposited in large, round hopper near the front. 
in action the hopper is equipped with a conveyor through which cotton 
seed is augered te a wagon. Short, square, vertical section of sheet 
metal at rear of ginning compartment discharges residue. Dual wheels 
at the rear will be replaced with one pivot wheel to afford better 
maneuverability. Inventors have obtained a basic patent on machine 


+ 


the machine. I couldn't see t wn 
contained in 


Sir 


with my finger and thumb.’ square and 
One of Wagnon’s jobs at the gin instead of hi 

was to haul away the cotton that out to a dump, he 

the gin didn’t consider worth put and put it through ! 

ting through. It was trash to the He rigged up f 

gin vevol covere 


Wagnon built ; leane! f his & 
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} 1ISTORY books bear out the fact, all right— 
old King Cotton has had his share of ups and 


downs. 


But let all take notice, here and now—the sturdy 
old throne still stands unbroken, and His Vener- 
able Majesty still reigns supreme. In fact, the talk 
around the kingdom has it that the old boy has 
recently added another setting to that royal crown 
of his. 
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r COTTON 


»f course those who are lose ¢ the matter know 
ust what's behind such talk. They know it all 
started with the introduction of the new John 
Deere No. | Cotton Picker, an efficient, one-row, 
mounted picker that means speedier picking, extra 
bales, and bigger savings in time and money 

that permits one man to pick up to an acre an 


hour. 


No wonder it's the talk of the countryside— like 
the big-capacity John Deere No. 8 Two-Row Self 
Propelled, the new No. | is already proving its 
right to peerage in a line of quality farm equip 
ment long favored throughout the cotton kingdom 


Long live Kina Cotton! 
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Salesman Worth Ganshorn lets prospects “get behind 
the wheel” for proof of performance. “With a line like 
this you can't help but make sales,” says Ganshorn 


Norm De Good firmly believes that “good service is 
the best foundation for a successful farm equipment 
business.” Servicemen in his well-equipped service 
shop have a total of more than 50 years’ experience in 
servicing Ford products 


Though located in a diver- 
sified farming area, this 
dealer takes sales advan- 
tage of the many non- 
farm applications of the 
Ford Tractor. Here a pros- 
pect tries out a Ford 
Tractor and Dearborn 
Industrial Loader in his 
gravel pit 


De Good encourages and 
supports farm youth 
organizations. In the pic- 
ture below, the Warsaw 
Future Farmers of 
America get a good look 
at the new Fordson Majo: 
Diesel Tractor. 


ww 


Used equipment (at left) moves fast at De Good Tractor 
4 Sales. Reconditioning, repainting, prominent display and 
consistent advertising of used equipment add up to faster 
turnover and a better trading position for this dealer. 
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DE GOOD TRACTOR SALES 
WARSAW, INDIANA 





Ask Norm De Good what he likes best about his 
Ford Tractor and Implement line and chances are 
he'll start talking about the way this equipment 
outperforms competition at demonstrations. And he 
should know, for here’s a dealer who will demon- 
strate at the drop of a hat! This extensive demon- 
stration program is an important part of De Good's 
one-two sales punch .. .“we do a thorough job of 
prospecting, then nail ‘em down with an on-the- 


spot demonstration!” 


Confidence in the products he sells is a big reason 
for this dealer's successful demonstration program 
“When you offer to demonstrate,’ says De Good, “you 
know the Ford Tractor is going to deliver what you 
promise. You needn't hesitate because of adverse 
conditions or because competition is going to demon- 
strate right alongside of you. Your own confidence 
goes a long way toward convincing a prospect that 


‘Ford Farming’ is best for him.” 


Oa, 


Demonstrations mean plenty of sales 
for this aggressive Ford Tractor and Implement Dealer! 


Though De Good Tractor Sales has been in busi 
ness less than three years, it is already recognized 
as one of Indiana's leading dealers. Norm De Good 
has something to say about his business success in 
this relatively short time, too. “The name ‘Ford’ is an 
exclusive advantage in itself,” he states, “but the 
advantages of a Ford Tractor and Implement Dealer- 
ship include much more than that. For example, 
expert help on sales, parts, service and management 
matters is always available from my distributor 
This assistance in all phases of my operation helps 
me make a profit. That sort of cooperation is hard 


to equal anywhere!” 


A line that delivers at a demonstration . . . the 
name “Ford” and all it means to farmers . . . close 
cooperation from distributor and factory .. . all these 
add up to greater profit opportunities for Ford 
Tractor and Implement Dealers. They are important 
reasons why, in farm equipment retailing, you'll go 


“Forward Faster with Ford!” 


TRACTOR AND IMPLEMENT DIVISION 
FORD MOTOR COMPANY 


Birmingham, Michigan 


TRACTOR 
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New Case machine is a combina- 


tion corn picker and forage 
harvester, which picks the ears 
and elevates them into a trailing 
wagon. Shelled corn is saved, and 
stalks and leaves are cut and 
chopped or shredded 





Case Co.'s New Corn Harvester 


new feeding 


= KEEP PACE with 
practices for beef and 
cattle and to 

utilization of the corn crop, a new 


dairy 
permit complete 
has been introduced 
Case Co., Racine, 


corn harvestet 
by the J. I 
Wisconsin 

Introduction of the 
chine is particularly 
agricultural experiment 
recently have announced 
methods of beef 
dairy cattle which pave the way 
for farmers to make far bette: 
of the corn crop. They report new 
feeding practices using cornstalk 
silage properly supplemented with 
proteins and minerals, thereby 
substantially increasing the value 
of the crop. 

Feeders are reducing the cost of 
growing calves and_ wintering 
yearling steers by feeding corn- 
stalk silage. Dry corn stover, 
chopped or shredded, has long been 
known as a very good absorbent 
bedding for dairy or beef cattle, 
but up to now there has been no 
really satisfactory way to harvest 
the stover 

The new Case machine is a com- 
bination corn picker and forage 
harvester, which picks the ears and 
elevates them into a trailing 
wagon. Shelled corn is saved 
Stalks and leaves are cut and 
chopped or shredded. The latter 
material can be delivered to a 


new ma 
timely, for 
stations 
new 
feeding for and 


use 
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I 


Where the stalks and leave 
cut up by this machine 
carried off or returned 
preparation of next yeal 
bed is much effective 
stalks on or in the 
trouble later when di 
or cultivating. According to 
of the Case Harvester 
with a suitable disk harrow 
to work down the 


more 
are no 


to cause 
once 


ficient 
stubble 

The company makes special 
mention of the of shelled 
corn which is ordinarily lost by 
the conventional corn picker. These 
last year’s corn picking 
contests varied from 0.3 to 12.7 
bushels per acre by actual meas- 
urement. Figuring $1.50 
per bushel, this ranged 
from 45 cents to $19.05 per acre 
The saving in shelled corn 
will quickly pay for the new Case 
Corn Harvester, the 
company 

Should a farmer already own 
the latest model Case Quick- 
Change Forage Harvester, the cost 
harvester unit is sub 


Saving 


losses at 


costs at 
cash loss 
alone 


according to 


of the corn 
stantially 

The new Case Corn Harvester 
can be “quickly attached” to the 
base unit of the current Case Field 


less 


Dayton Pump Adds Two 


Sales Representatives 


DAYTON 
of Dayton, 


THE 
facturing Co., 
added two 
representatives in tt 


cording to 


’ 


Pump an 


more distric 
ie Sou 


James F Pex 


Manu- 
has 
sales 


aC- 


field 


sales manager of the company 


These 
anothe! 
gram of the Dayton 
its distribution throt 


» » 
tire South, Pease said 


appointmen 


step In an 


The new men are 
who will be located 


Mississippi, and Wiley 


who will make his headqu 


. 
Georgia 


Atlanta, 


Robe 
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Send today 


for your tree copy 





of this new 24-page 





4 


Pittsburgh Fence Pittsbereh Steel Company 
catalog 











Pittsburgh 30, Pa. 





It’s packed full of interesting, useful in- thing from animal pens, trash burners, corn 
formation about the various kinds of high cribs, vegetable bins to play pens and cook 
quality, attractive, easy to-sell fences made ing grilles here are seven full pages de- 
by Pittsburgh Steel. voted to ““How to Erect Fence” completely 

There’s the exclusive ornamental double illustrated with easy-to-follow line draw- 
scroll lawn fence; the ornamental single ings 
scroll; attractive gates for walks and drive- Remember, Pittsburgh Fences cost no 
ways; plain top lawn fence; hinged-joint more than standard make fences. Get the 
farm and poultry fence and gates; barbed complete story on Pittsburgh Fences now! 
wire; welded steel fabrics for making every- Fill out and mail the coupon today! 


Pittsburgh Fence 


a product of 


Pittsburgh Steel Company PITTSBURGH STEEL COMPANY 


Dept. SH, Grant Building 


. . Pittsburgh 30, Pa. 
Grant Building eal 
entlemen 


Pittsburgh 30, Pa. y Send a copy of your free catalog “Pittsburgh Fence” for' 
Firm Name 
Your Name 


Address 








c 


Sate College 
Rreporss 
er the 


ie 
ty § ’ . - z 

_. ~ aN 

ee 
Og ea | os al 


known 














{DAHO }ARMER 


eorev Ens, 


Index Hits New 
Year Low; Benson ts Cahn 


hae tS 





relgeh, te) ye 





’ 


DAKOTA 


FARMER July 3, * Rurali 


now... you can be sure 
of barbed wire quality, tc 


RED BRAND BARBED WIRE 


RED BRAND barbed wire 
RED TOP steel posts 
{ 


RED BRAND woven wire. ! 


REI | | 

- — a _ . - « 
—h ——_———. 

J 


“iL 





KEYSTONE 
STEEL & WIRE 
COMPANY 


PEORIA 7, ILLINOIS 





Mokers of Red Brand Fence - Red Brand Borbed 
Wire « Red Top Stee! Posts - Gotes - Poultry Netting 
Non-Climbable Fence and Ornamental Fence - Bale Ties 


“ay iG TON 
IMER 
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this sales booster 


is working for 


RED BRAND 


dealers everywhere 


«nt lowa He 
. , . . ore 
Here’s Food news tor tarmers Told ina powerful way 


Now. farmers can be sure ol! Lop-qu ilitv barbed wire 





t a glance. The red barbs tell the story 





In September, the full page advertisement 


appear in leading farm magazines. It’s the first in a 
new series of hard selling advertisements 


Strong magazine advertising, continuously through 
the vears, is only one way Red Brand boosts sales for 
its dealers' Week after week, the vear round, the 
popular Prac Lid i Land Use I idio Pre Prat 


iir, building the n 


for Red Br ind 


This is the second w 


dealers business 








KEYSTONE STEEL & 
WIRE COMPANY 


Peoria 7, Illinois 





Mokers of Red Brand Fence, Red Brand Barbed Wire 


Stee! Posts. Gates. Poultry Netting Non-Climbable 





namental Fence, Bale Ties, Nails, Keymesh 
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Farm Equipment Wholesalers 
to Meet in Chicago, October 13 


FARM EQUIPMENT financing will 
be the subject of the Open Meeting 
of the Farm Equipment Whole 
alers Association's annual meeting 
in Chicago October 13 

The FEWA ha invited more 
than 1,000 short line and specialty 
farm equipment manu/‘acturers to 
participate in activities, includins 
two Factory Days devoted to busi 
ness interviews, during the annual 
convention from October 12-15, at 
the Hotel Knickerbocke1 

The organization of independent 
farm equipment wholesalers 
headed by G. W. Hammons of 
Price Bros. Equipment Co., Wich 
ita, Kansas, as president, has in 
vited manufacturers to sit with 
them in the Open Meeting. Charles 
FE. Harmon, vice-president of 
Northwestern National Bank of 
Minneapolis, Minn., an authority 
on farm equipment financing and 
floor planning, will be the speaker 
More than 500 are expected to at- 
tend this session. Mr. Harmon will 
join two wholesalers and two man- 
ufacturers on a panel following his 
prepared address. 

Both wholesalers and manufac- 
turers have submitted questions 
concerning their particular finance 
problems to permit panelists to put 
concrete proposals for solutions be- 
fore the combined meeting 

C. R. McMicken of B. Hayman 
Company, Los Angeles, chairman 
of the program committee for the 
FEWA, announced a Sales Man- 
agers Conference for members of 
the association on Tuesday, Oc- 
tober 12; an Executive Conference 
devoted to analytical discussion of 
business trends the evening of 
October 12; the Open Meeting for 
manufacturers and wholesalers the 
morning of Wednesday, October 
13; and the FEWA annual business 
meeting on Wednesday afternoon 

The wholesalers will conduct 
their 18th semi-annual Dating 
Party following their business 
meeting. This event enables repre- 
sentatives of short line and special 
ty companies to arrange a schedule 
of interviews with FEWA mem- 
bers for two succeeding Factory 
Days on October 14 and 15 

Other activities will include a 


124 


nt meeting between the 


| 


factory relations committee and 


the wholesalers relations commit 
tee of the Allied Farm Equipment 
Manufacturers Association which 
will hold its official sessior luring 
the same week 

Officials of the FEWA, in add 
tion to Harnmons, are A. LD. Byer- 
line, Salt Lake City, Utah, first 
\ -president; C. R. McMicken 
Lo Angele econd vice -pre 
dent; H. C Dublin, Gi: 
secretaryv-treasurer; and H T 
Lindsay, Minneapolis, Minn., direc- 
tor, Robert L. Shannon, executive 
ecretary, Maintains association of- 
fices at 1011 Lumber Exchange 
Minneapolis 1, Minn. FEWA mem- 
bership includes 63 concerns whose 
aggregate 1953 sales totaled more 
than $100,000,000 


Tharpe 


* 


Oliver Introduces New 
All-Purpose Tractor 


A COMPLETELY new, all-purpose 
tractor is introduced by The Olive 
Corp., Chicago, II] 

The new tractor, called the 
Super 55, is a four-wheel, adjust 
able tread type. In power size it is 
classed as a two-three plow tractor, 
and built to dimensions that make 
it a suitable prime mover for a 
wide job range 

Wheel base is 73 inches and hood 
height is less than 51 inches. Front 
and rear wheel tread is adjustable 
from 48 to 76 inches, and reat 


commodate the 
tached implement 
meeting tandard 
The tractor also 
double-dis« 
ball-type unit designed to reduce 


specificatl 
equipped wi 


brakes recirculating 


steering effort as much as 50 pe! 
cent, hour and speed meter, and a 
one-piece, cast iron ront trame 
with a mounting pad for the at- 
tachment of front-end-drive equip- 
ment, extra weights and acce 
sores 

Available as special equipment 
is an independently controlled 
power take-off, similar to that 
available for all other wheel trac 
tors in the Oliver line 


2 


Allis-Chalmers Sales 
Increase Over 1953 


ALLIS-CHALMERS Manufacturing 
Co., Milwaukee, Wis.. 
of $258,867.531 for the first six 
months of 1954 
$258,566.676 in the same period in 
1953. Profits for the six months 
were $13,490,505 against $10.- 
453,368 during the first six months 
of 1953 


reports sales 


compared with 


Oliver's all-purpose tractor, the Super 55 
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F& W MULTI-PURPOSE PUMP 


me HI-PRESSURE nce 


Two-Stage Centrifugal Jet Pump — 60-100 Lbs. Pressure 


| SHALLOW WELL | REMOVE EJECTOR, PUT IN WELL 





SS 


~, 


%-1 H.P. Motor %-1 H.P. Motor 














Joins Famous F & W Single-Stages for Most Com; 


F & W now offers you the most complete line available in these 
versatile, multi-purpose, centrifugal jet pumps. Not only do they solve 
the problem of the customer worried about falling water level, or change 
of wells, but they reduce your stocking requirements because the same 
pumps fit so many jobs. Besides the new High-Pressure Multi-Purpose 
Pumps, F & W offers you the single-stage pump in the 20-60 Ib. pressure 
range, and an economy Multi-Purpose in the same range. All are avail 
able as package units or with 42-gallon tanks. If for any reason it is 
necessary to change from shallow to deep-well pumping, it can be easily 
done. It is necessary only to remove the ejector and place at the proper 
point in the well. These F & W Pumps lead the field for adaptability com 
bined with outstanding performances. Write for full information today 


FLINT & WALLING MANUFACTURING CO., INC., 919 Oak Street, Kendallville, Ind. 


Branch Warehouses and Offices in Albany, New York; Oriendo, Florida, Shreveport, 
Lovisiona; Ceder Rapids, iowa; and Cherlette, North Ceroline 


ngie-stage Mult P rposte 
é b. pressure range, for 

w or deep wells, shown above 
orranged for deep we 2% HP 
left: F & W Single-Stage Economy 
é ib. pres 

nit for sho a 


pped for 


FLW means Flowing Wam by Flint & Wallinc 
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You can’t discount Dempster’s 75 years of 
experience in designing, engineering and 
manufacturing water systems when you choose 
the line you can sell most profitably. A reputation 
for efficiency and trouble-free service means more 
pre-sold customers; a record of three-quarters of a 
century of production means continuous satisfaction to 
dealers and consumers—and a guarantee that Dempster 
stands behind the quality of every Dempster pump 

The success of Dempster water systems over the years 

is based on advanced design, sturdier construction, 

lower maintenance and higher efficiency. For every 
water supply requirement there is a Dempster pump 


that can meet the need. y - 
All your water system demands can be met from ; 








one source—the modern Dempster plant at Beatrice, 
Nebraska .. . and as a Dempster dealer vou are assured 
of prompt delivery from the nearest of eight Dempster 
branch warehouses or from stocks of distributors 








in principal cities throughout the world. 


Write today for full details of the 
valuable Dempster deoler franchise 





DEMPSTER MILL MFG. CO. 


BEATRICE, NEBRASKA 
Branch worehouses and offices in Omaha, Nebr.; Kansas City, Mo.; Des Moines, Ic.; 
Sioux Falls, S. D Denver, Colo.; Oklahoma City, Okla; Amarillo, Tex.; 
Sen Antonio, Tex 
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l-H Announces Six-Row 
Vegetable Cultivator 


INTERNATIONAI Harvest 


Ford Tractor Division to Establish 
Southeastern Regional Sales Office 


. 


Dayton Names Paulson 
Head of Service Post 


1) 
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John Deere Introduces 
Gyramor Rotary Cutter 


John 
famil 
Cutte: 

spread 
saplin 
mesquite, pal 


A NEW MEMBER of the 
“Pick Up and Go” 
Gyramor Rotary 
shreds and 


Deere 
is the 
which 
corn 
brush, 
metto, Johnson grass, 
and pasture weeds. It 
pastures, chops and 
chard and vineyard trimmings, ac 
cording to the manufacturers 

The Gyramor works with John 
Deere 40 Series and other standard 
3-point hitch tractors and John 
Deere 50, 60, and 70 tractors with 
the No. 800 3-point hitch. It is de- 
signed for easy attachment and for 
convenient transporting 

The cutter consists of a rotor 
equipped with flail-type blades 
This rotor revolves at high speed 
within a steel housing, powered by 
take-off of the tractor through a 
shaft and enclosed mitred 
Three types of reversible 
available straight 


cuts, 
and cotton 
sagebrush, 


stalks, 


cover crcp 
trim 


also 


spreads Ol 


drive 
gears 
blades are 
blades for ordinary cutting, suction 
lifting grass and light 
materials to be cut and _ shred 
pickup blades to split root stalk 
and pull them out of the ground 

A shredding attachment, co 
two stationary knive 


rotor 


blades for 


sisting of 
and a 
date two blades on each end of the 
Dp 
ment. A grille at the rear of the 


section to accomm« 


rotor, is available as extra equi 


roto! housing cun be et ul a 
ferent openinps t he 
or les hredding 


When cutting, the Gvramo1 
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n adjustable gauge hoe 


adjusted 
from 


hoes ma\ De 
for cutting 


high 


} 
crank 
} } 
level to 14 inche 
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Dempster Markets 
Convertible Pump 


TO MEET the problem of receding 
water levels in rural wells, Demp- 
ster Mill Manufacturing Co., of 
Beatrice Nebr that 
they have designed and marketed 
a new injector-type pump which 
converted quickly 
shallow-well to deep-well 
Named the Convert-o-jet, the 
pump is sold 


announces 


can be from 
oOpera- 
tion 
new convertible 


a low cost as a complete 
state 


To change the 


Dempste1 
Convert-o- Je 
a deep well pump, the owner de- 
taches the 
from the pump 


ejector combination 
installs it with the 
flanges that are upplied, 
and with sufficient pipe lowers the 
ejector combination to the new wa- 
ter level. The l 

that the most popular unit 


hd 4 ty 
{ = =) 


special 


manufacturers 


Cow en . yet 


‘5 
tad 
ska . 


Ford Establishes Major 
Engineering Center 


ESTABLISHMENT 


whose work with 
Implement dealers 
vear had won for 
neluding men 
Council 

The Cente 
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Mount Vernon’s growth means more profits for you 


Mount Vernon's sturdy dual-wheel farm wagon, 
Here's your chance | 
Mount Vernon 


Implement Company 


Norwalk, Connecticut 


for SEPTEMBER, 195 





A BOLD NEW CONCEPT IN DESIGN FROM FERGUSON - 


World’s First Tractor-Mounted Forage Harvester... 


Here is the revolutionary new Fere 





Harvester, and the equally new Fere 


From the inventors of the serene anpecibere ak Aer ke 


seen | r y ingly more eftlicient than any 
original Ferguson System ‘*“ 
4 Each of these ne Ferguson inventi 
come two startling new “oe 
f ht in two to four minutes, without h 
arm macnines Whicl 
hich means that doth have eve 
t, highly maneuverable 


ner still has a versatil 
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YOU'LL SEE MORE AND MORE OF 


Ferguson 
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Brush-Cut Attachment 
Announced by Lombard 


FULL POWER for fast, safe brush- 
cutting comes with Lombard’s new 
Brush-Cut attachment that ] 
lightweight and easily handled in a 
natural 
ing to the manufacturers, Lombard 


Ashland, Ma: 


tanding position, accord 


Governor Corp., 


Attached to standard Lombard 
models 30, 35, 3A or 3!2D, the 
Brush-Cut may be slung on by the 
operator unassisted. The manufac 
turers state that both hands are 
free for complete control in a 
natural scythe-holding manner, as 
the balanced weight is taken by a 
shoulder strap and a_ contoured 
plate against the thighs 

The company points out two 
other advantages of the Brush-Cut 
the changeover from a brush cut 
ter to a chain saw makes this a de 
sirable land clearing combination 
the initial investment in the Lom 
bard saw with this attachment is 
less than is needed to buy a chain 
saw and a separate brush cutting 
machine 


° 


Ford to Establish New 
National Parts Depot 


A NEW NATIONAL parts depot will 
be established by the Tractor and 
Implement Division, Ford Moto: 
Co., in a newly acquired building 
at 25500 West Outer Drive, Lincoln 
Park, Mich., Irving A. Duffy, vice 
president and general manager, 
announces 

Parts will be distributed from 
the depot to warehouses of Ford 
Tractor and Dearborn Equipment 
distributors in 35 cities in the 
United States, Canada, Mexico and 
Cuba, Duffy said 

The one story structure on a 
19.5 acre site was purchased from 
Wisco Aluminum Corp. It contains 
103,080 square feet of floor space, 
including 8,000 square feet of air- 


132 


Div ion adquart 
2500 East Maple 

ham, Mich., are to be 
new location within 
Activit 


month e 


Scheduling Section 


involving approximately 

will be transferred al 
The company will off 

fers to the new location t 


onnel (both salaried and 


Deere Introduces New 
One-Row Corn Picker 


THE NEW No. 127 One-Row 
Mounted Corn Picker—a one-row 
version of the No. 227 Two-Row 
is announced by John Deere. of 
Moline, II]. 

The mounted design of the new 
No 27. according to the manu 
facturers, 
light-draft 
easily in 
downs only one row in opening up 
a field; 
bility because the gatherers are in 
front; makes picking and hauling 
transport 


provides a compact, 
picker that handle 
every field condition 


provides excellent visi 


a one-man job; and 
conveniently at higher speeds 
Mounted design, they tate 
eliminates many costly parts such 
as an expensive hitch, power line 
wheels and axles while extra 
mechanical refinements are built 
into the new picker to aid in bette: 
picking 
Other features of the picker in 
cluded are snapping roll 
able from the tractor seat ' 
the go; four rubber husking 


powerful cleaning fan 


ee 


a eGo 
~~ eee 


ia 


iin Park 

n of the 

ity to Keep 
and anticipated 


Space made 


of the gathere! 
high lift for shorter turning; en 
closed drive geal and solid frame 


construction 


Retired Deere & Co. 
Vice-President Dies 


CHARLES N. STONE, 70, forme! 


vice-president and director of 
Deere & Co., died in his home in 
Moline, Illinois, July 11 

Born in St. Paul, Minn., and 
Quincy, Ill., Mr. Stone 
entered the employ of Deere & Co 
at the John Deere Plow Works 
Moline hi 
raduation from the University of 


Illinois in 1904. He served in vari 


; eae 
ranche and in 19260 wa 


reared in 


immediately afte! 


tor of Deere & C 
elected vice-pre 
if tractor, harveste! 
production. At his 


' . 
srelleved of ni 


AL 
a 


John Deere's new one-row mounted corn picker 
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new BUTLER 


“Big Ham” gives 


you the features hog raisers want most 


Fr 





en DE 


Display the sign that tells 
farmers you sel! Butler 
Blue Ribbon equipment! 


Grain bins with complete 
system for safe 


grain storage ond condit 


Addition of the new 
Butler Blue Ribbon line of farm equipment 
even greater opportunity to a Butler 
The sales potential of the new feeder is 


And —like all Butler farm equipment -—it will 
i merchan 


backed by sales-building advertising an 
dising programs 


If you are interested in increasing yout! 


and business profits, send coupon. Learn h 


you can become a Butler Blue Ribbon dealer 


Big Ham” hog feeder to 


dealershiy 


BIG 


Grain augers 


the 


iS 


ve 


saies 


VA 


“ee, pags” 


Oil Equipment 
Stee! Buildings 
Farm Equipment 
Cleaners Equipment 
Special Products 


For prompt reply 


Capacity 


Divided hopper 


feeding of different gro 


ts tf some time 


Automatic agitators 
bridging of teed, assures 
tely adjusted feed 


Armored for abuse Mode 
he lied Y ’ ger =) 


g hogs 


Easy to fill Swing” hinges 
p top tlush with hopper side 


g@ trom either side 


Weather-tight  ‘ 5, fitting 


top and} zeq0 tr is keep 


feed ciea 


Portable 


hice with 


Replaceable parts Bolted 
struction mokes rer I2cement 
onomical 


of ports easy and « 


Bea BUTLER Blue-Ribbon dealer 


---sell this complete line of BUTLER farm equipment 


4 





Feed pons, well casing 
B tier equipment, assure ¢ 


lable o s? service 


address office nearest you 


BUTLER MANUFACTURING COMPANY 


7394 East | 3th St 


929 Avenwe W. Er 


Konsos City 26, Missouri 


sley, Birminghom 8, Alebome 








‘TheNaw Tena | 
all-purpose ™, Be 
ELEVATOR 


This team of New IDEA corn harvesting tools means bigger 

A New Idea elevator is the key to fall. A demonstration and a look “underneath” will convince you 
storage problems .. . easily han- lead the field in efficiency, durability and ease of operation. New Io: 
dies corn, baled hay or small grains with lifetime construction can’t be beat for saving time, money and muscle in 

farm products from wagon to crib or barn. Available with many different drive 

tilting or shovel type hopper 

From famous floatin 1g points through wagon elevator, New loea pick 

down and tangled stalks with ease and do a clean husking job for more profitable 

picking, safer storage. Heavy-duty New lpta wagons and boxes give extra rugged 

service. And for more profitable farming your customers will want a New 

a time and man saver that improves 
the soil’s tilth, makes clean plowing pos 
a ible. Yes, your sales will really be infor JEW PDEA 

Large tilting hopper has a wide a big lift this fall when you see New Ipea’s FARM EQUIPMENT COMPANY 
throat, is low enough for easy load- complete line of corn hervestina tools! / ITO 
ing from low wagons. ' ’ A : 
COLDWATER, OHIO, U.S.A 








FARM M EQUIPMENT Convincing NZw Ipza sales messages reach your customers ev: 











BIG Ll j ; f Introduced by Strunk 


TWO ROW PICKER. A self-con- 
tained PTO operated pull-type mo 
chine. Picks, husks and loads corn 
at lower costs than any other picker 


ALL STEEL WAGON BOX. 
Strong, convenient, flexible, re 
inforced. It's grain tight and has 
ONE ROW PICKER. Lets the controlled flow unloading gate 
farmer pick when ground is soft, 
corn is short, domp or brittle. 


ALL STEEL WAGON. Pivot oxle in 
sures short turns. Has light droft 
Easy to fit on any box or rack 


Everybody 
likes a 


WINNER! | ee 
... and New loka pickers are ay x 
: - J 
consistent winners of state ed ( 
and national contests. ss 
That's why you can demon- ° 
strate a New loea picker, \ . 


confident that it will give “= > Building Profits on 


unmatched performance. ONE ROW SNAPPER. Like ol) New tora Dairy Equipment 


pickers the snopper has floating points 
3 snapping chains and the famous snap 
ping rolls that get every ear. Unit mokes 
sharp turns, does a fast, thorough job 


The New No. 20 Mounted Picker with large capacity 
Detachable Husking Unit 


\ 
The Mounted Picker mounts on many row crop 
tractors quickly and easily. Semi-mounted husk 
= @ husking rolls, each over 40 ong with individual 
i presser whee 


STALK SHREDDER 


Twenty free-swinging hammers and 3 shredding 
heads give positive shredding on hills AND in 
middies. Thoroughly shreds vines, stalks, or weeds 








month through leading agricultural magazines 








A Cotton Harvest 
on Wheels 


ttle 


n advi 

patent office 

f his monopoly 

This first 
State Cotton stand 
about feet ‘ight feet 
wide, is approximately 35 feet long 
and weighs, by Wagnon 

estimate only, 8,000 pound 
With its stripping, 
baling inoperative, it 


ion of the Tri 
Harvester 


high by 


vel 
nine 
overall 
ginning and 
features can 
even 

big 


move highway at 
But. like other 
can be loaded 
transportation ove! 
distances. Wagnon claim 

“It will harvest, gin and delive: 
baled in the field, the equivalent of 
10, 500-pound day. It 
will save $75 per bale on the pro 
and that is the 
S. Department of 


along a 
miles an hour 
machines, it on a 


truck for long 


bales per 


duction of cotton 
estimate of the U 
Agriculture. I claimed it would 
ave $50 a bale, but the USDA said 
I was low, that it would save $75 
the from this 
machine come out in 125 
pound size. That is what everyone 
seems to want—both 
mills. It takes three o1 
to move and handle the 500-pound 
One man can handle the bale 
this machine will drop. Such bales 
will be loaded in rail 
road cars for shipment, too 
But one of the best things about 
machine,” he said, patting its 
“is that it does away 
in the field 
cn the road, at the gin. Follow this 
rig through a cotton field and you 
find much cotton lying 
around, as in the case of hand pick 
Furthermore, hand picking re 
quires pressure and _ this 
chaff and dirt into the 
thorcughly that it is 
out by 


‘However, bales 


will 
farmers and 
four men 


bale 


more easily 


this 
uncouth side. 
cotton 


with waste of 


won t 


ing 
forces 
cotton so. 
almost im 
possible to get it present 
methods 

“Then think of the cotton 
is wasted hauling it to town. And 
the cotton that is wasted at the 
gins. Understand, I'm not after the 


that 
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xtend the life 


Dearborn Announces 
Harrow 


New Disc 


FORTY 
nou! day l 
the 
Tandem 
by the 
Div 


new De 
Disc 


ISsion 
ham, Mich 
O. L. Wigte 
said th 
igned for u 
Diese 


aivel 
Majo1 
tracto! 
pulverizes th 
mulch 
urface. It w 


face 


renovation, h 
the flexibility 
or hillside discu 


orchard 


The 


penetration by 


ins. But I can go down t 


and gather 


rit 
OUL 


thrown 


through my machine and ge 


cotton 

As for the 
cut some ot 
machine and 


Why 


verable 


ACRES of 


Tractor 


Ford Motor Co 


of c 


opel ato! 


the 


the transport wheels 


controlled aux1l 


cvlinder 


means or an 
hvdrauli 

operated from the tractor 
may 
18 degrees. The 
adjustable 

allowing the operator to keep the 
harrow level and to the 
depth ratio between front and reat 


The angle of the rear 
4 Ol 
hitch is 


discing gangs 
he rated I 
Wheel Type 


inced 


capacity 
‘arborn height of the 
' Harrow anno 
and Implement change 
Birming 
Panes 

According to the manufacturers 
e new l the the 
se with the Fordson trength lity provided 
| Tractor or othe by high 
omparable It with self-locking nuts and it 
weight is properly balanced on the 
hitching 
Wheel Type Tan 


ailable in 15 


yn. general sales man 
harrow is de harrow frame has 
and flexibi 
carbon rail steel bolted 
powel 
e soil, leaving a 
wheels for easy 

The Dearborn 
dem Disc Harrow Is av 
different models. Nine 
foot widths are con 


notched 


and compact sub 
OI ks 


e continued 


well in pasture 
and ha 
10 and 11 
bined with 
discs of 16, 18 o1 


mtout 


needed for c 


plain or 


20-inch 


controls depth « 


setting the position diameters 


tand Pin or 


ginners looked 


up what the 
as worthles wouldnt work 

hooked up wrong 
stull 


agreed 


Was runnil 


with then 


>» weight, I'm 
weight backwards to 
make it more mane bound 


just th 


have one-fourth of a co 


there and a 
100 tons 
‘Im going 


too. Put ona 


complete 


powel ically all hand m: 


Bet Appearance sb 


to step up the 


125 h.p. engine 


ter have too much power than not th statements 


enough. Oh, 
job 
Continental 
that 


said eng 


this does the 


engine 


It’s just a six cylinder, 65 h.p 


¢ 


Some of the experts 


ine could not get the 


job done. I didn’t say anything. We 


started 
the 


just 
It's in 
geared 

Same way 


up and 


showed them 


+ 


Way evervtning 


litt 


with that little 
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In Climbing, GOOD backing pays off! 


In Pumps, GOULDS backing pays off! 


Scaling a mountain or selling a pums 
success or failure depends upon the 
kind of support you get! Thats why 
Goulds goes far beyond merely mak 
ing pumps gives you everything y 
need to help you sel! those pumps, toc 
For instance, Goulds invests thousands 
of dollars every year to give you a con 


sistent program of 


Powerful National Advertising 


Not one or two ads in one or two maga 

zines — but dozens of ads in dozens of 

magazines—reaching your best farn 

and suburban pump prospects. And ev 

ery ad has areal hook for you—a cou 

GOULDS Backs YOU Up with: Pon offer thot produces thousands of 
— hot sales leads every year! Goulds na 

1. Exclusives in Pump Design tional advertising is on the job every 


th or— ildi CC ) 
2. Prompt Distributor Service — every year—building acces 


a. Pump supply NEAR you 
b. Repair parts NEAR you —and the Goulds Dealers who sell then 


tance and preference for Goulds Pumps 


c. Factory-trained selection and application 


help NEAR you See your GOULD 


DISTRIBUTOR get 
. Complete, Informative Catalogs and Literature 
the complete story on 
Helpful Dealer Training completely profitable 
Goulds Pump fran 
chise. Or write: Dept. SH-18 


. GOULDS PUMPS INC., 
Window Display 7 _ SENECA FALLS, N.Y. 


Powerful National Advertising 


. Outside Store identification 


. Inside Store Advertising 
. Pump Demonstration 


10. Local Advertising Materia! 


WATER SYSTEMS 


| Since 1848 _ 


FOR EVERY FARM AND HOME NEED 
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-Harri 
hop. The gi 
up and worked V1 nti by 
The ame goe 
ler carca that operatol platforn h 
ie invento! prob are constructed (by han 
lem An ie traditional reputa é I r that they 
tion of baling wire for widespre: 1eir jaws the entire cott 
utility in the Southwest illu regart of how low the branche 
trated here, too, for there is at least. grow Two New Shawnee Loaders 
one heet metal housing with the sacl ne qGuUuIp} 1 n th Are Now in Production 
cover held in place by wire, circled 1 \ palr of mi ning : 
through punched hole One facing, parallel stray on I NOW IN PRODUCTION oh negations 
procket would turn the stomach about two feet long, the pal 
of a machine tool man. The poke an angle of about 30 deg: 


Shawnee 
Topeka 


termed 
were cut from sheet metal with a incline being up from 


cutting torch, leaving jagged edge leading anchorage. Thi 
Such things would make the i s of an inch thick by 
harvester ludicrous—if it were not wide, with the “xs 


and the Spec 


tery 
1 Al Uis 


that it works, that people rave each iron face to face 
een it work—people who knew paced. As the hoe 
from technical experience that it ward along two row 
could not possibly function as it bolls are guided in betwee 
was intended to function. Wagnon two facing irons and, while 
likes to recall that experts said the cotton plant holds fast, the 
ame things about other great irons strip off the boll 
revolutionary inventions In each “shoe” a pair of 
In some respects it is ridiculous belts carries bolls into a conve 
ly simple, The stripper out front, system. Each prong of this 
for example veyor is equipped with a strong 
Two big stripper shoes, spaced blower which forces the bolls back 
for cotton rows, extend forward as into the ginning, cleaning and The basic desis 
shown in an accompanying photo baling system, in that orde: master has been 
graph. When not in use these shoes No attempt will be made here Fordson Majo 





Look South... 
THE TREND IS UP! 


The South is still primarily an agricultural area, not- 
withstanding its rapid industrial development in recent 
years. A little more than half its population is rural. Its 


s F R Vv | is economic well-being is largely dependent on the pros- 


perity of the farmers. 


it While there has been a decline in the general price 
s 3 A e level of farm products, the change was relatively small 
in comparison with the phenomenal increase which has 
taken place in the last decade. 


aan. During the last U. S. Business Census period the 

v.S.a. ‘ 
number of Southern and Southwestern farm equipment 
dealers increased |11.6°/,. The rest of the country gained 
58.3%. 


FULLY Patterns are available for 
practically all plows, listers, The total circulation of SOUTHERN FARM EQUIP- 

GUARANTEED middlebreakers in No. 1 soft MENT is 16,000 and reaches more than twice as many farm 
Naiemely tina cone: or No. 2 crucible steel equipment outlets in the South and Southwest as any other 


of the highest quality obtain- publication. For this big, heavy-buying market, here is the 


FIT, AND able. Send today for catalog. 


FINISH readership you need... 


SOUTHERN FARM EQUIPMENT 
STAR MANUFACTURING COMPANY 


DIVISION OF ILLINOTS IRON & BOLT CO 806 Peachtree St., N. E. 
CARPENTERSVILLE, ILLINOIS, U.S. A. (EST. 1873 Atlanta Georgia 
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Butler Appoints Head of 
Farm Equipment Sales 


THE APPOINTMENT of Hugh J 


Taylor a ale ipery r of the 
Farm Equipment Division of the 
Butler Manufacturing C Kansa 
City, Mo., is announced by William 
H. Rowell, farm ¢ ent ile 
mal r 





I iv] Will bé« espol Die 

ipervl lg tne ile ol B tie fa 
equipment, which cluae i 
Dins stock tank ge i 


cribs, hog feeders and elevat 
Prior to this position, Taylor | 
been a Butler farm equipment sale 
representative in th 
and Tennessee territor’ 
He and his family w eside 
Little Rock, Arkar 


* 


The Men Behind the 
Cotton Harvest Machine 


‘ 4 ‘ 4 »y¢ 
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HERSCHEL PARTS 
are available to fit 
ALL MAKES of 
mowers and combines 


Yes, you can sell ALL the owners of mowers and combines in your community with 
a FULL HERSCHEL LINE... because there are HERSCHEL CUTTING PARTS 
available to fit ALL MAKES of mowers and combine 

It pays to display and sell HERSCHEL knive ections and related cutting part 
They're field-tested guaranteed to fit and the product of specialists in the manu 
facture of farm machinery cutting edges for 67 years. CHECK YOUR STOCK 
ORDER NOW! 


@FREE CATALOG and big Herschel Wall Chart showing parts to fit all 


ect 


HERSCHEL 
i Be 


“\% Senne ome 


PEORIA, 1AL.,U.5.4 


make tf power mowe 


FACTORY AT PEORIA, ILLINOIS 


Branches: Omaha, Web.; Minneapolis, Minn 
Toledo, Ohio; Warrisburg, Pa.; Auburn, W. Y 
DISTRIBUTORS: R. C. Cropper Co., Mecon, Go 


Southern Supply Co., Delles, Texe 
MANUFACTURING CO. INCORPORATED 


Ask your Herschel Salesman about “HERCROME’ Knives, 








Sections and Guards --the miracle of modern cutting. 
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As Advertised In 
The Progressive Farmer 


You can aiways depend on Daisy Heg and 
Poultry Waterers for fast turnover, nice 
profits and year-round sales! Keep a good 
supply on hand at all times and display one 
or two on your floor. Your suggestion will 
usually close a sale. Daisy 
waterers are also available 
with heater attachments 
for winter. Write for the 
name of your nearest dis 
tributor who handles the 
Daisy Line—the first name 
in waterers for over 45 
years! 


CALF WEANERS 
ANOTHER FINE 
PROFIT ITEM. 


QUINN WIRE AND IRON WORKS 
DEPT. 1643 BOONE, IOWA 








only a 
the kind 


harvester, but it was 
He couldn't get 
of cooperation he wanted in build 


tripper 


ing the machine right 
“Dealt with a lot of 
and a lot of 
aid. “but couldn't get 
those fellows. Id take the machine 
in and tell wanted 
done and they d agree, then they'd 
start taking and building 
it their way 
‘If I tried 
listen to my 


mechanics 
machine shops,” he 
along with 


them what I 


it apart 

to get anybody to 
plan for making the 
self-propelling, with a 
gin on it, they would just laugh at 
me. And then start building thei 
way.” 

In the fall of 
cided to 
in Borger, where he and 
relatives still live, about 100 mile 
northwest of Childress. He boarded 
a bus with his luggage and, arriv 


that his 


machine 


1952. Wagnon de 


make his legal residence 


Texas, 


ing in Childre found 
ticket called for a four-hou 
over between buse 

“That made me at 
dad-blamed ticket ag . he 

1at I just left my Lit 
ting there in the bus station 
tarted out walking, trving to walk 


off some of the steam 


that 
sald, 
case sit 


and 


140 


[ was cooled off a 
I got 
town I noticed this 

ign and the name 


added and a 


Equipment Company, so 
Mas 


Imhof 
I thought I would go in. The 
ey-Harris people had been inte! 
ested in my work 

In there I introduced myself t 
Mr. Imhof and we got to talking. I 
told him what j had and he was i 


a long stor‘ 


terested and, to make 
hort, I to him that h 
come in with me as a partne: 
‘He studied it 
told me he 
would agree to mount a gin sta! 


propo ed 


} 


over and finall 


would, provided 
machine, put it all on 
make it self 


on my 
combine tractor and 
propelling 

That was just what I'd 
so we made 


beer 
wanting all the time, 
Wagnon concluded 


a deal, glee 


fully 
Deal Closed 


The deal, according to Wagnon 


sealed by a contract which 
Imhof a working 


share not 


was 
give interest 
and a disclosed of all 
profit 

It is, apparently, an ideal combi 
one a balance against the 
other. Wagnon works out details in 
his head and then, with 
illustrates them to Imhof 
does not agree, he shoots the plan 
full of practical and realistic holes 
this with vigor and 
earnestness. He does it with such 
enthusiasm that it appears to shake 
to a degree the faith of Wagnon 
he has worked out in 
During inspection of the 


there 


nation 


gestures 
If Imhof 


He does 


in whateve! 
his head 
harvester on the Imhof place, 


were several minor clashes of 


opinion between the two, but an 


honest disagreement about a meth 


to cotton at the baler 
Issue 


When Wagnon 


ment previously related, 


made 


had the burlapping and ty 
tion 


squatted 


“worked out in my mi 
down beside th 
press attached to the harvester 

‘gan explaining how he wo 
pre ceed, Imhof listened silent] 
a few moments 


down 


beside the 


, : 
took sharp Issue wit! 


id 


yuld require a 


rn-table 


a maldistribution 


it wouldnt wo! 


n. There 
fact heate 
oon both men | 


] + 
il ou 


upon i 
mented, with 
ats W hat 


about thi 


in L 


ibbock 


removal of the mac} 
bock plant, where 
naries of 


under way 


At this point it wa 


they again as 


that 
squattin 


the sa 


the partners 

ime the 
tive pose for 
to the baler again 

“Now, look, Aug 
began. and 
about how to get the 
the baler was aga 
blast However, tl 
chance of a chism i 
ship. It is apparent t 
bond between then 
needs the othe: 

For it was not unt 
Wagnon sealed 


that the « 


afte! 


Imhof 


began to take pro! 


with the addition 

self-propulsion 

in 1954, the 
convinced the 


along 


production 


& 


soon the 


would result 
of weight. Be 
k for this and 
developed a 
-ddiscussior 
aughed it off 
1€1 ist what 


rinned in ex 


ne 


talk witl 


plan fo 


called for 


would 
uggested to 


argumenta 
e of a photo 


I ph, so they both got down close 


ust Wagno! 

argument 
bugs 

in 

ere 

1 this 

ne! 


and th 


il late in 
pact with 
narveste! 


ig shape 


if the gin and 


feature. Then 
partners were 
lal enougl 
nt. So late 


hev both 
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people 17 that what we had ' 

called f a ba patent—the first 

ich mac! e eve Dullt ce ae 
Rut I reminded them ft} . . 
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For MORE power and BETTER 
i that i power—complete dependability, 
Hi , clinched by experience dating 
ve ’ 4 1902—specify Continental 
f 1952 ibout $1 0) t t : ~ Red Seal* with exclusive Contex} 
SERIES . 2. see : : 
, ignition, outstanding’ air-cooled 
Aft Sue Veen y AI . engine advance of recent years. 
Vv station mad ft é *  \) Available in conventional and 
, ie vertical shaft types—2, 2'2 and 
3 hp. Engineered for fast starting, 
easy upkeep, long life—and 
backed by parts and service 
coast to coast. 


OOU0 w 


vspapers over fl e| [ontinental Motors [orporation 
1, appare . Press : AIR-COOLED INDUSTRIAL ENGINE DIVISION 
: 12800 KERCHEVAL AVENUE * DETROIT 15, MICHIGAN 





ee | MILKING MACHINE 
propositions by wall, Wegnon sey MT ab 


7 426¥8 050 Fosn Woon Wem Wes | 
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want ’ 
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Get this Display Board FREE! 


nstruction was f hed Sets you up as Rubber Replacement Parts Headquarters for all leading 
W n think t makes of Milking Machines 


Write today for full details. 


CROWN DAIRY SUPPLY CO, 


327 W. College Avenue, Waukesha, Wis. 
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LONGER 


ble LA BELLI 


A. Deep Cut-Out — ist re fy . P or iV Vou « 
ig eins <od- custome LA BELLE d with confidence 
, when it « es t Crucible 


th) ttl 


L€€- Soil Improvement with Crucible 


Agricultural Steels new 2 ye b 


em LA BI 


LLE 
rake 


Crucible Stee! Company of America 
Dept. SH, Henry W. Oliver Building 
Pittsburgh, Pa 


State 


|CRUCIBLE| first name in special purpose steels 
54 years of Go stotmekieg AGRICULTURAL STEELS 


CRUCIBLE STEEL COMPANY OF AMERICA, GENERAL SALES OFFICES, OLIVER BUILDING, PITTSBURGH, PA 


REZISTAL STAINLESS © REX HIGH SPEED * TOOL * ALLOY © MAX-EL * SPECIAL PURPOSE STEELS 
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for this falls 


fecognized leader in handling 


er take-off operation is the Allis-Chalmers 


r ester th its vard-wide, cut-and-throw 
Whether farmers grow seed crops, soybeans, or sorghums; Hat r with its yar ass 


Ka change Slhide- Loc 


whether they have row crops for silage, corn, or cotton 


to be picked they want new performance in their fall 


harvesting equipment. 


@ a quicker job to save crop loss 
® greater convenience to save man power 


@ lower costs to save dollars 


Meeting these needs, and setting a new trend in fall 


harvest sales, are the Allis-Chalmers machines shown here 


l 


Matched to the power ; 
is the Allis-Chalmers 


rubber-o 








Che best in performance has a price advantage 


irpe 


r 


capacity ALL-CROP Harvesters. Here 


Model 66 in soybeans. Both the pull-tvpe Model 66, an 


ALL 


CR« 


pP 


propelled Model 100 are designed for home owns rshij 


nA Ch ers trade k 


has the ame 


TRACTOR DIVISION + MILWAUKEE ft, U. S.A. 





“e war In Automatic Glass Cutting 

















| de 
VERTICAL GLASS BOARD 


Rod Devil ce) 


POSITIVE ACTION CLAMP 


EASY TO USE AUTOMATIC SHEARING ARM 


Put glass in fram un automat itter down 
glass, break glass « in bi h on the shea AUTOMATIC GLASS CUTTER — 


ing arm. Ther 


time 


THE GB2-A 


The GB2-A 1s a natural as a new, or as a replace 
ment board for your glass department. Its per SPECIFICATIONS 


fectly clean and square cuts prevent you from ’ 
ever wasting any glass. Its ease of oper ) WIDE RANGE — Cuts from 5/16" to 36 
‘liminat ted time. The Red vil GB2-é 

eliminates wast e. The Red Devil GB2-A STANDARD CAPACITY — 36" « 36 
is so well designed that anyone, including the 
STURDY CONSTRUCTION - ALL metal. Can't shrink, warp 


most inexperienced, can cut glass perfectly, accu 
or crack—will never go out of square. Horizontal and vertical scales 


rate ~k ‘t one fo oO x] lenart 
ae ly and qui kly Ge . ne for your Sass Uepal heave raised numerals that cannot be worn off and are easy to read 


and start collecting greater profits today 


i 
i} P 
ALSO GB2 FOR EXTRA LARGE WORK 


: Exactly the same as the 
; t} 


GB2 A ex ept ; ' P 
AUTOMATIC G L ASS 
CUTTER 


} 


is made by |} 


true edge f 


IRVINGTON 11 


A PRODUCT OF 


P13-3 P23.3 « ] 13 0 AL ad 410 » 3 
PuTTY WALL wooo wooo SANDPAPER POINT POINT GLASS PAINT PAINT 
KNIFE SCRAPER SCRAPER SCRAPER HOLDER DRIVER PLIER CONDITIONER CONDITIONER 





STRONG DOUBLE WALL CONSTRUCTION 


Get EXTRA 
“pack-to-school” 
business with 


COMBINATION 
PADLOCKS 


Master No. 1500 world’s most poy 
combination padlo k in vour “back to 

displavs this Fall. The attractive, 6 
LOCK disp iv carton makes it easy to get 
1s rofitable EXTRA _ business. And wit! 


offer the finest . . . the combina 


Master yu 
FREE FROM DELICATE TROUBLESOME PARTS ee 
scni 1 svstems all over the country. C! k 1 iT 
. . then order from your jobber 


No. 1525 Key Ey 

FREE! Ad mat...1 column x 2”... 
Same as No. 1500, but with key- ‘ ; ; 5 

or use in your local paper. Run it as 
control one school-owned con- 

mp ta ; 

trol key opens all locks. Designed a complete ag... Or arop if in your 
for special installations such as ‘back to school" store ad. Cash in on 
locker rooms, schools, industrial Master's popularity! 
plants, etc 


Master Jock Company, Milwaukee 45, Wis. © 70-« - 





